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WILBUR TO BE HEAD 
IN THE WESTERN OFFICE 


President Henry Evans Announces 
Changes in Continental’s De- 
partment at Chicago 


KEEPS WITHIN HIS MEN 
J. R. Martin and La Rue Promoted— 
—M. E. Moriarity Is Made Assist- 
ant Secretary Fidelity-Phenix 





President Evans of the Continental 
and Fidelity-Phenix announces the 
changes in the western department fol- 
lowing the promotion of Second Vice- 
President: red W. Koeckert to the 
New York office to become vice-presi- 
dent of the Continental, Fidelity-Phenix 
and American Eagle. J. Ralph Wilbur, 
secretary of the company at the Chi- 
cago office, will succeed Mr. Koeckert 


in full charge of the western depart- 
ment of the Continental, retaining his 
present title. John R. Martin of Cleve- 
land, state agent of the Continental in 
Ohio, has been promoted to the west- 
ern department office at Chicago as 
agency superintendent. H. W. LaRue, 


an examiner in the western depart- 
ment, has been made assistant secre- 
tary. 


In connection with these appoint- 
ments, President Evans announces that 
M. E. Moriarty has been appointed as- 
sistant secretary in the western de- 
partment of the Fidelity-Phenix. Presi- 
dent Evans thus takes care of the va- 
cancies by promoting men within his 
own ranks which does much to stimu- 
late the interests of other men in the 
making. 

Mr. Wilbur’s Career 

Mr. Wilbur has been connected with 
the Continental for many years, start- 
ing in its service in 1897, working in 
the field as an engineer and inspector 
and thus getting in close contact with 
the agents and their problems. He 
was called to the western office in 1910 
and made agency superintendent. Later 
he became assistant secretary and then 
was promoted to the secretaryship. Mr. 
Wilbur is a Cornell graduate who has 
had. a fine technical and underwriting 
training. Aside from his business. in- 

(CONTINUED ON PAGE 14) 











Explosion aud Full War Cover 


We wish to announce that we are prepared to 
write this classof insurance. Property damage only 


ETNA INSURANCE CO., Hartford, Conn. 


WESTERN BRANCH, CHICAGO, ILLS. 


Submit your inquiries by telephone, telegram or mail. 
On. request Rates, Forms and Sample Policies will be supplied. 
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German American 


Insurance Company 
New York 


ORGANIZED IN 1872 


STATEMENT JANUARY 1, 1917 


$ 2,000,000 
10,954,055 
10,759,422 
23,713,477 


Western Department, Chicago 
WALTER H. SAGE, General Manager INGRAM & LERCH, Managers 
WALTER E. MILLER, Assistant Manager 


Reserve for all other liabilities. . . 
EAE ee ee eee 


MES. ..c.'c, oases wiaeUdacek edt 











EDWARD MILLIGAN, President 
GEORGE M. Levene Vice-President KNOX, 


THOMAS C. TEMPLE, Secretary GEORGE C. LONG, JR, 
THEODORE F. SPEAR, me A ae ae HENRY P. WHITMAN, Ass’t Sec’ 
FRED C. GUSTETTER, Ass’t Sec EDWARD V. CHAPLIN, Ass’t Seey 


i Policy-holders_ . . - $ 9,756,000 
Total Losses Paid . ‘ P . 84,600,000 


Cash Capital - Three Million Dollars 


> Reinsurance Reserved . $5,996,730 
are for — Losses and all other 658,699 
NETSURELUS «1 LS (6,745,968 


Total Assets - - 





$16,503,963 
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PART ONE 


$3.00 per Year, 15 Cents a Copy 


| PROGRAM EVENTS OF 
NATIONAL MEETING 





Agents Association Is Preparing 


for a Live and Interesting Con- 


vention in October 





WILL MEET IN ST. LOUIS 


National Association of Casualty & 
Surety Agents and Insurance 
Federation Will Assemble 





Boston, Mass., Sept. 5—Arrangements 
are now about completed for the pro- 
gram of the National Association of 
Insurance Agents at St. Louis, Oct. 
11-13. Aside from the official reports 
and one or two addresses, the program 
will be devoted to the discussion of 
up-to-date 
agents are 


subjects in which local 
interested, including such 
matters as premium collection systems, 
organizing local clubs, antidiscrimina- 
tion mutual and interinsurers 
competition, increased cost of doing the 
agency business, uniform daily reports 
and uniform blanks, qualifications for 
brokers and agents, service of engineer- 
ing department for agents, etc. 
Talks on Net Lines 


One of the leading topics on the pro- 
gram is that of reinsurance treaties and 
net lines, as this is probably more 
prominently in the minds of companies 
and agents than any other at the mo- 
ment. Another important subject is 
that of multiple agencies, and this, too, 
it is expected, will bring out the views 
of the agency field on the problem as it 
is developed up to date. Aside from the 
regular reports dealing with the work 
of the organization, and suggestions 
for the future, there are two special re- 
ports which will be of particular inter- 
est; one from the committee on fire 
prevention and the other from the 
Southeastern Conference Committee, 
the latter -having recently held an im- 
portant conference with the companies 
relative to rates and commissions on 
unprofitable classes. 

Plans have been made for a discus- 
sion of the “U ncultivated Lines.” An- 
other talk will be on “Community Ad- 

(CONTINUED ON PAGE 14) 
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Total Assets - - - 





United States - 


United States Branch Statement January 1, 1917 


Net Surplus above all Liabilities in the 


NORTH BRITISH & MERCANTILE 


UNITED STATES BRANCH—76 WILLIAM STREET, NEW YORK CITY 





$9,186,914.00 


3,611,051.00 


ro FUNDS are held solely for the protection of 
policyholders and creditors in 
the United States 














FIRE AND CASUALTY SECTION 


2 


THE NATIONAL UNDERWRITER 





September 6, 1917 





HIGH PRICES THREATEN | 
PREVENTION DEVICES 


Cost of Materials for Sprinkler 
Equipments and Extinguishers 
Becoming Prohibitive 





OUTPUT FAST DECLINING 





Establishments Depending on Preven- 
tion Apparatus to Keep Down Rates 
Are Facing Serious Problem 





New York, Sept. 5—In the opinion of 
those best qualified to judge, it has be- 
come the imperative duty of the gov- 
ernment to see to it at once that the 


prevailing high prices of the materials- 


that go into the manufacturing of fire 
protection devices be promptly reduced. 
Conservation is the dominant slogan of 
the hour; and yet the conservation of 
material values is seriously threatened 
by the tremendous cost of the essential 
constructive elements of fire prevention 
agencies. : F 

The sprinkler installation companies 
supply an excellent illustration of this 
grave handicap. It is generally known 
that the number of new sprinkler equip- 
ments is declining; the cause is not far 
to seek, It lies in the cost. Today the 
cost of equipment to the installation 
companies is at least double what they 
formerly could have sold the same 
equipment for at a good profit, and the 
need of such protection is greater now 
than ever before. 


Amazing Cost Increases 


The principal element in sprinkler 
equipments, possibly three-quarters of 
the total cost, where gravity tanks are 
used, is the pipe; and the cost of pipe is 
up approximately 200 percent. The cost 
of the brass and bronze fittings— 
valves, headings, etc.—is up 300 percent. 
Labor has advanced by at least 80 per- 
cent and is scarce even at that figure. 
There have been instances where pipe- 
fitters’ assistants have received as high 
as $5 a day for an éight-hour day, and 
the pipe-fitters themselves have de- 
manded and received $7 and $8 a day. 
Even solder has gone up 200 percent. 
To these difficulties must be added the 
serious one of delays in deliveries, and 
this may be safely reckoned at from 
three to four, months. The pipe mills 
are running to capacity, but are far 
behind their orders. 

May Be Object Lesson 


It is likely that the government will 
soon have these embarrassments 
brought home to it. Recently it ac- 
quired a venerable,-ramshackle struc- 
ture at 16th and I streets, Washington, 
as headquarters for the far-reaching op- 
erations of Mr. Hoover’s food conser- 
vation work. On July 25 government 
engineers rendered a report on this 
building in which they made very in- 
sistent recommendations that it be com- 
pletely sprinklered before being occu- 
pied for the purpose designed, on ac- 
count of the priceless records and sta- 
tistics that are to be accumulated there. 
Incidentally, this was a fine endorse- 
ment of this form of protection, but the 
point of especial interest is whether it 
is going to supply the authorities with 
»an effective object lesson of the evils of 
high prices. 

Extinguishers Are Hit, Too 


The same cause for complaint applies 
it} 1 orce to the manufacture 
ishers. The sheet brass 

uter casing is made now 

nt more than it did a few 

o, and the lead with which it is 

ent corrosion is up at least 

The glass bottles that 

noid the sulphuric acid have increased 
enormously in price, and some classes 








of New York 


FIRE RENT 


HOME OFFICE 
80 Maiden Lane, NEW YORK 





TORNADO 
USE AND OCCUPANCY 


Fidelity-Phenix Fire Insurance Co. 


AUTOMOBILE 
PROFITS 


PACIFIC COAST OFFICE 


Insurance Exchange Bldg., SAN FRANCISCO 


SPRINKLER LEAKAGE 
WAR RISK and EXPLOSION 


The Fidelity-Phenix is fully prepared by its ample and safely invested resources, efficient management and fair treat- 
ment of claimants to provide agents with the representation they need and insurers with the indemnity they require. 


FIDELITY-PHENIX—FAMOUS FOR FAIR DEALING 


HENRY EVANS, President 


WESTERN OFFICE 
137 So. La Salle Street, CHICAGO 














J. BALPH WILBUR 


Secretary of the Continental, Who Becomes 
Head of Its Western Department 


FILL THE HALLE VACANCIES 








Appointments on Committees of the 
Western Insurance Bureau Have 
Been Announced 





C. H. Coates, assistant western man- 
ager of the Germania, has been a mem- 
ber of the Western Insurance Bureau, 
succeeding the late E. G. Halle, and 
has been appointed to succeed Colonel 
Halle on the conference, executive and 
grievance, large cities, agencies and pa- 
trol committees. 

Walter D. Williams, western man- 
ager of the Security and Reliance suc- 
ceeds Colonel Halle on the Central Ac- 
tuarial Bureau committee, and Charles 
E. Sheldon, western manager of the 
American of Newark, succeeds Mr. 
Halle on the subscribers actuarial com- 
mittee. 








of them are unobtainable. The chem- 
icals are soaring in cost, and the mate- 
rial from which the wire cages are 
made, that hold the inner bottles up, is 
keeping company with them. It is whis- 
pered that, on account of these high 
prices, certain extinguishers are not so 
well constructed as heretofore, and 
that the brass case is sometimes so thin 
than a slight blow will dent it. This, 
of itself, is a serious menace from the 
standpoint of safety. 

With the fire insurance rates recently 
promulgated “up state’ in New York 
making liberal recognition of the ad- 
vantages of sprinkler installation, and 
thousands of establishments depending 
confidently upon the aid of extinguish- 
ers, and everybody telling everybody 
else how necessary it is to conserve our 
material resources, it would appear to 
be the psychological moment for the 
toppling over of the barrier constructed 
by almost prohibitive prices against the 
realization of these very ends. 


A. G. Stumps of Hornersville, Mo., has 
become assistant manager of the United 
Insurance Agency at Earle, Ark. 








THE LIVERPOOL & LONDON & GLOBE 


Insurance Company Limited 


Its United States assets are $15,460,745.59, every 
dollar representing UNITED STATES INVEST- 
‘MENTS, which are held in trust for sole protection 
of American policy holders and subject to strict 
supervision of State Insurance Department. 


WESTERN DEPARTMENT, 1144 Insurance Exchange, CHICAGO 
CINCINNATI, DEPT., 401 Fourth Nat. Bank Bldg., CINCINNATI, OHIO 
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410 TONS OF GOLD 833s" 


AMERICA 


: >. ‘sre 
PHILADELPHIA 
THE OLDEST AMERICAN STOCK FIRE INSURANCE COMPANY 


Insurance 


NORTH 





WE MAINTAIN A DEPARTMENT TO ASSIST AGENTS IN SECURING 
LOCAL RISKS CONTROLLED OUTSIDE. 


IN YOUR FIELD, WRITE US_ABO 


UT THEM. 
IT IS WORTH TRYIN! 


IF THERE ARE ANY SUCH RISKS 
WE _ BEABLE TO HELP YOU. 


























THE 


CENTRAL STATES 


FIRE INSURANCE COMPANY 
OF WICHITA, KANSAS 
HENRY C. WHALEN, President 


FIRE, TORNADO, HAIL 
AUTOMOBILE and 
FARM RISKS 


A LIVE AGENCY COMPANY 











INCORPORATED 1849 


WESTERN 


Insurance Company 
of Pittsburg 


FIRE AND TORNADO 


DEC. 31, 1916 
Capital - - - - - - -$800,000.00 
Surplus to Policy Holders - 415,498.55 
Assets - - + - - - - 728,234.87 
Losses Paid to date - - - 6,464,905.01 














ORGANIZED 1854 


The Mechanics "SUN of Philadelphia 


JANUARY 1, 1917 . 


Cash Capital, $250,000 


Net Surplus, $404,579.61 


Surplus to Policyholders, $654,579.61 


EASTERN DEPARTMENT Home OFFICE WESTERN DEPARTMENT 

D. H. DUNHAM, PRES. J. A. SNYDER, SEC’Y NEAL BASSETT, VICE-PRES. & MGR. 
JOHN KAY, VICE-PRES. PHILADELPHIA, 

A. H. HASSINGER, SEC’Y PENNA. W. T. BASSETT, ASST. MGR. 


NEWARK, N. J. 


CHICAGO, ILL. 





ORGANIZED 1855 
FIREMEN’S 'NsuRANe OF NEWARK 
JANUARY 1, 1917 
Cash Capital $1,250,000 Net Suplus $2,449,794.93 
Surplus to Policyholders, $3,699,794.93 


EASTERN DEPARTMENT 
D. H. DUNHAM, PRESIDENT 
JOHN KAY, VICE-PRES. 
A. H. HASSINGER, SECRETARY 
NEWARK, NEW JERSEY 


bees - DEPARTMENT 


EAL ° 
VICE-PRES. & MGR. 
W. T. BASSETT. ASS'T. MGR. 
CHICAGO, ILLINOIS 
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PLANS FOR THE NEWARK 


__ 


GOES INTO ROYAL’S OFFICES 





Arrangements Made for the New Eng- 
land and Southern Departments to 
Assume Joint Jurisdiction ~ 





New York, Sept. 5—The Newark 
Fire, which is now owned by the Royal 
is evidently arranging to map out its 
territory in accordance with the juris- 
diction of the Royal. It is announced 
that Field & Cowles of Boston get the 
New England department of the New- 
ark Fire and will operate it in con- 
junction with the Royal. A similar ar- 
rangement is made for the southern de- 
partment of the Royal under Manager 
Milton Dargan at Atlanta to care for 
the Newark. J 

It seems likely that plans of a like 
nature may be worked out for the New- 
ark Fire in Western Union and Pacific 
Coast territory. 


ELLIOTT IS CRITICALLY ILL 





General Counsel of the Ohio Farmers 
Is Stricken—Has Been Suffering 
From Auto-Intoxication 





Judge Lee Elliott, general counsel of 
the Ohio Farmers, is critically ill at 
his home-in Seville, Ohio. Mr. Elliott 
has been troubled for some time with 
auto intoxication and has been in a 
serious condition for several days. Few 
company officials enjoy a wider ac- 
quaintance among_insurance commis- 
sioners than Mr. Elliott. He has en- 
tered the Ohio Farmers in most of the 
states in which it now operates and has 
thus become acquainted with the vari- 
ous supervising officials. He has al- 
ways been a prominent figure at the 
agency meetings of the Ohio Pare 
and is a brilliant speaker. 





Changes in the Field 











E. S. Coshun and Jacob Nelson 


E. S. Coshun has resigned as special 
agent in South Dakota of the Globe 
Underwriters and the work will here- 
after be handled by Jacob Nelson of 
Watertown. 





B. D. Wright 


B. D. Wright, of Minneapolis, state 
agent of the Westchester in Minnesota, 
has resigned. Mrs. Wright’s health is 
in such shape that he finds it necessary 
to take her to another environment, and 
give up field work. He will return to 
his old home in Colorado. 


P. A. Brown 


P. A. Brown of Minneapolis, office 
manager for the Conklin-Zonne-Harri- 
son Company, is appointed Minnesota 
special agent of the Hanover to assist 
State Agent W. M. Higley. 





T 
Given Leave of Absence 


C. E. Thorsen, superintendent of the 
improved risk department of the Phoe- 
nix of England in the west, is given a 
leave of absence during the war pe- 
riod. He will not enter the service for 
a few weeks. 


Akers Gets Captaincy 


Walter L. Akers, special agent of the 
Baumann’ & Gordon general agency at 
Winona, Minn., who took the course 
in the officers’ training camp at Ft. 
Snelling, has been appointed to a cap- 
taincy and is now on duty at Des 
Moines, Iowa. Mr. Akers is well known 
in the Northwest and has a wide circle 
-of friends. 





At Lohrville, Iowa, an issue of $10,000 
water bonds has been authorized. 








STATEMENT JANUARY 1, 1917 





Actual Market 
alue 
U KEN ASSETS December 31, 1916 LIABILITIES 
Gov'm’nt and State B’ds and Stocks $ 928,032.50] Unearned Premium 
Bonds and Stocks of M liti 2,179,621.99 
INS. CO. OF AMERICA | BndespiSiocknst Muniipaies 2.796219) “Rete ts ¥4.960301.86 
NEW YORK Guaranteed Stocks of Railroads... . . 1,913,787.00 | Losses in Course of 
Preferred Stocks of Raiiroads....... 325,655.00} Ad wrens biedeaakt 803,365.81 
Miscellaneous Securities............ 483,602.00 c and pre 
““One of the Giants’’ $10,296,599.82 nbihties ese» 210,030,73 
W. t D t t Loans. on Bonds and Mte.$ & 000. 00 Capital’ ial Wabicndee 1,000,000.00 
in & on Ha —_- 
estern ep artmen Spenco) 5 Course Se 1,004,335.50 6,973,698.40 
r ccrued Interest an iieieaceas 
CHICAGO other Assets........... 144,639.07 Shiai ite re eee ———————— 
P. D. McGREGOR, : Manager 1,853,248.15 | “Sli Lisbilities s,s tece sees. $5.176,149.57 
A.R. MONROE, - Assistant Manager | TOTAL ADMITTED ASSETS. .... $12,149,847.97 | Net Surplus to Policy Holders....... 6,176,149.57 

















EFFECT OF FOOD BILL 


U. S. WILL NOT INSURE WHEAT 





When Such Grain Gets Into Terminals 
and Is Accepted Coverage Will 
Cease 





It is announced that the United 
States government will not insure the 
wheat it purchases under the new food 
control bill. This will 
amount of insurance carried on ter- 
minal elevator contents. It will greatly 
reduce the income that some stock 
companies were counting on. The ma- 
jority of grain and mill mutuals dis- 
continued terminal elevator lines some 








M. J. CLEARY 
Wisconsin Commissioner Elected Second 
Vice-President Insurance Commis- 
sioners’ Convention 





time ago so that they lose nothing by 
the new arrangements. 

In view of the bad experience there 
has been on terminal risks it is not 
likely that the stock companies will 
lose any profit by the loss of the busi- 


ness. 
Some Stimulating Effects 


There has been a recent slump on 
grain business in country elevators. 
Many farmers have been holding their 
wheat for higher prices, storing it on 
the farms. The fixing of the price will 
probably cause immediate deliveries 
and as soon as it gets into the line 
elevators it will have to be covered. 
This insurance will go to the regular 
insurers as the government does not 
take possession until it reaches the ter- 
minals. 

The federal government insures none 
of its property and the rule on wheat is 
in line with custom. As the govern- 
ment does not plan to purchase other 





affect the | 


grains the insurance on those will be 
carried as in the past. 


Improvement in Risks 


The government will no doubt be 
very strict on fire regulations and will 
materially improve the hazard about all 
elevators and warehouses in which it 
stores wheat. This will redound to the 
benefit of companies carrying grains of 
all sorts in such warehouses and ter- 
minals for private owners and also for 
companies insuring the buildings. The 
improvement may possibly result in 
the abrogation of the rule followed by 
some companies which refuse to carry 
buildings unless they receive substan- 
tial lines on grain. 


Miscellaneous Notes 


At Lafayette, Minn., an election resulted 
in a defeat of the proposition to issue 
$10,000 waterworks system bonds. 

Edward R. Duncan has purchased the 
agency of Mark H. Walker at Windsor, 
Ill., the latter having joined the army. 
Wilfred F. Kay, local agent at Watseka, 
lll., has been admitted to the reserve offi- 
cers’ training camp at Fort Sheridan, Ill. 

At Welcome, Minn., an election has 
been called to vote on the question of 





issuing bonds for waterworks 


ments. 

Cc. H. Cutts Howard now has the in- 
surance agency formerly connected with 
the Farmers State Bank at Bebee, Ariz. 


The Bayfield, Wis., Land & Abstract 
Company has disposed of its insurance 
business to J. P. O’Malley, who has long 
been a local agent at Bayfield. 


Mark H. Walker, cashier of the Citizens 
Bank and agent for several companies at 
Windsor, Ill., has joined Uncle Sam’s fly- 
=e squadron. Edgar R. Duncan succeeds 
nim, 


At McLean, Ill., W. C. Darnell, one of 
the oldest agents in the town, who held 
an excellent record, has retired and his 
agency has been purchased by U. N. 
Hieronymus. 

M. M. Moralee of Harrison, N. Y., has 
purchased the agency of R. W. Watson at 
Murphysboro, Ill. Mr. Watson is forced 
to retire from business on account of fail- 
ing health. 

It is estimated by some of the grain 
mutuals that grain elevators are now 
burning at the rate of one a day, this be- 
ing about a 25 percent increase over the 
burning rate of last year. 


improve- 


“See here, young man,” said the effi- 
ciency boss, “you’re wasting time. Don’t 
use two one cent stamps on a letter, use 
two cent stamps, and save half your lick- 
ing for stickiiig.”’ 
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- An Insurance Company’s safety depends upon the ability, experience 
_ and integrity of the men who manage its affairs. The proper 

conservation of its premiums for prompt and equitable payment of 
claims and for reserves to safeguard policyholders is a matter of 
_ prime importance to all agents who seek complete protection for 

' their patrons. The safety of funds is always the first consideration 
“ot the NATIONAL UNION, which weighs every transaction with due | 
"regard to the inalienable rights of its policyholders, agents and stock- 
| holders. There are no exceptions to this rule—ABSOLUTELY NONE. 
"The NATIONAL UNION has a Policyholders Surplus of $1,756,262. 
“Its Reserve for the protection of policyholders is $2,362,164. — 

And aside from ample resources, excellent experience and strict = 
integrity dominate an organization whose service and facilities are = 3 
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HAIL INSURANCE MAY 
BE MADE COMPULSORY 


North Dakota Party in Power 
Planning Monopoly Supported 
by Taxation 


CULTIVATED LANDS BASIS 


Commissioner Olsness, Favoring Plan, 
Gives Figures at Annual Meeting 
of Supervising Officials 


State hail insurance in North Dakota, 
as proposed by the party now in power, 
and on which the people will vote at 
the next election, will be compulsory 
and monopolistic, shutting out all stock 
and mutual companies. 

Commissioner A. S. Olsness of that 
state spoke on state hail insurance at 
the National Connettion of Insurance 
Commissioners in St. Paul last week. 


Per Acre Tax Levy 


The scheme, in its present form, con- 
templates either a tax on all cultivated 
land or all tillable land with Commis- 
sioner Olsness and other leaders favoring 
the assessment only on cultivated land 
for fear a wider spread would discour- 
age stock raising, to which the western 
part of the state is especially adapted. 


He presented some tables showing 
what a per acre levy would raise, as 
following: 

Statement of amount of money that 


could be raised from the cultivated or 
tillable lands in North Dakota from a per 





acre tax. The number of acres that these 
taxes are based on are taken from the 
report of the commissioner of agriculture 
for the vear 1915. 
Tillable Cultivated 
lands lands 
At 4e per acre... $1, 600,000 $ 648,212.88 
At 5e per acre.... 2,000,000 810,780.60 
At 6c per acre.... 2,400,000 973,898.92 
At Tc per acre.... 27800.000 1,137,052.86 
At 8c per acre.... 3,200,000 1,294,955.66 
At 9c per acre.... 3,600,000 1,450,514.18 
At 10¢ per acre.... 4,000,000 1,627,661.20 
AE TIC MOC ACIS 4.6.6, 656 600s 1,783,756.22 
At 12@ POP BCH. ...6 0 sescscas 1,947,554.44 
. 
Comparative Figures 
Mr. Olsness presented some figures 


on hail insurance, as conducted by the 
stock companies and the state fund. 
These were prepared by Thomas Shee- 
han, state hail deputy insurance com- 


missioner. They follow: 

Statement of premiums received, and 

losses paid by old line companies doing 

hail business in North Dakota from 1908 
to 1916 inclusive. 

Premiums Losses 

received 


1908... 580,680 $ 237,791 











1909 968,279 744,280 
1910 518,953 365,264 
1911 1,133,784 720,275 
1912 1,443,770 1,117,564 
1913 1,079,814 500,109 
1914 1,631,265 1,206,284 
1915 2,418,432 1,654,761 
1916 2,142,785 2,946,699 

Total ..........-.$11,917,760 $9,493,027 
Average for 9 years” 1,324,196 1,054,781 
Amount received in premiums 

from 1908 to 1915 inclusive. $9,774,976 
Amount of losses paid in these 

DERE ss inne b Oe eee ew ance oe 6,546,328 
Amount of premiums received 

by companies over losses paid 3,228,647 


By averaging the premiums received for 
the eight years, the average per year 
would ‘be $1,221, $72, and the average loss 
paid $818,279. 

Amount received in premiums by the 
companies above losses paid $403,593. 
That is, the overhead expense was 33 per- 
cent of premiums received as compared 
with 10 percent in state hail department. 

In 1916 premiums received were $2,142,- 
785, and losses paid $2,946,699, thus pay- 
ing $803,914 <r than premiums received. 
This gives 127 percent of premiums re- 
ceived. 

Statement of the North Dakota insur- 
ance department for the years 1913, 1914, 
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1915 and 1916, showing the amount of 
premiums received, amount of losses as 
left by the adjusters, and amount of losses 
paid on a prorata basis. The amount paid 
in 1913 .was 88 percent, in 1914 65 per- 





cent, in 1915 75 percent and in 1916 88 
percent, ; 

Premiums Losses as Losses 

received adjusted paid 

EPRO SG 0.66 se $27,214 $28,285 $24,891 

pe Saas 27,77 38,439 24,985 

1 a 20,853 24,935 18,701 

| | ee 33,113 79,372 30,161 

Totals... $108,952 $171,031 “$98,7 39 


The total overhead expense of running 
the department for each year, including 
the fees paid for adjusting reduced to a 
percent basis on the premiums received 
is as follows: 1913, 11 percent; 1914, 10 
percent; 1915, 10 percent, and 1916, 9 per- 
cent. 

Loss Average and Premiums 


The average premiums received per 


EE RID >. 0 acco bss he ote do eee co ek 27,238 
The average loss as adjusted per 

a Wyk, A ORE ELE SEES 2,758 
The average loss paid per year 

see, SL Pe ee Pn 24,685 


Present Drawbacks 


Asked why the state fund had done 
such a small business Mr. Olsness ex- 
plained that it required cash premiums 
in the spring, while the regular compa- 
nies took notes with fall liquidation 
dates and that no funds were available 
for boosting, many farmers not know- 
ing even now that state insurance was 
available. 

The plan of state insurance which 
Commissioner Olsness and the Farm- 
ers Nonpartisan League favor, follows 
the lines of the Saskatchewan, Canada, 
fund. Under it Mr. Olsness figures a tax 
of 10 cents an acre on cultivated land 
would pay all expenses and losses in 
full during the average year. 


TO INCREASE ITS’ CAPITAL 


Milwaukee Mechanics Calls Special 
Meeting to Provide for New Con- 
ditions Occasioned by War 


The Milwaukee Mechanics has issued 
notice of a special meeting of stock- 
holders to consider the question of in- 
creasing the capital stock, due to new 
conditions created by the war, with 
especial reference to the reinsurance re- 
lationship with the Munich. The call 
says in part: 

“Conditions due to the war have, in 
the judgment of the directors of the 
company, made it advisable to termi- 
nate this relationship, and the company 
may be called upon to carry an increas- 
ing liability. A special meeting has 
therefore been called to consider the 
advisability of increasing the capital 
stock by 25,000 shares, making an ag- 
gregate issue of 125,000 shares. The 
subscription price is to be fixed by the 
stockholders at this meeting.” 

This would increase the capital from 
$1,000,000 to $1,250,000. 








Business Stimulated 
| by Advertising 














Many local agents and _ especially 
those writing farm business are putting 
advertisements in their local papers 
bringing out the fact that the price of 
grain has increased greatly and in fact 
all farm commodities have a _ value 
never before known. Hence a man or 
a property owner should protect him- 
self. by taking out special insurance 
while grain and other farm products 
are in his possession. The special 
hazards of grain elevators and flour 
mills are also brought out. In addi- 
tion, attention is called to the great na- 
tional movement to conserve food re- 
sources and a little fire prevention talk 
is woven in the advertisement. This 
publicity is having an effect and con- 
siderable business is making its way to 
the local agents who are alert and get- 
ting before the people. 





The good fire record of Houston, Texas, 
during the past three years has secured 
a discount or credit for policyholders of 
9 percent on their premiums for the re- 
mainder of the year. The discount dates 
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The Bush League Agent 








[A book containing the choicest of the 
letters from “Dave” has been issued under 
the title of “Your Old Friend Dave.” 
These are some of the letters in the 
“Bush League Agent” department that 
have attracted wide interest and caused 
much amusement. This book is sold by 
The National Underwriter at $1.25] 


Freeport, Ill., Sept. 5. 
My dear Friend Fred: 

Dont be serprised at 0 I write you 
Fred on acct. | have made app. to the 
U. S. of Amer. Army & if I do say so 
myself guys with physics like mine is 
scarcer than hens teeth & as soon as 
the main generals gives my app. the 
o. o. I will be gave the best opening 
they is at the time. You see in IIl. 
Fred all of the ins. men has to get in 
the Army thru the Ins. Supt. Mr. Pot- 
ter who is high class to the top notch 
& I think he is my friend. Last week 
I wrote him & here is a copy of what 
I give him. You may bé serprised at 
some of things I say in this letter but 
it is all the truth so help me Hanna, as 
the Bible says. 


x 
My dear Friend & Ins. Asso. & Supt. 
of Ins. of Ill. Mr. Hon. Fred W. Pot- 


ter, Esq., When men like Chas. McCabe 
gets to be leutenants.in the Ft. Sheri- 
dan Reserved Corpse it is time for men 
like me to act. If thats the way you 
are going to do I bet you would be 
letting bums like Charley Hildreth & 
Fred M. Gund in & of course if you 
did it would only be for water carriers 
or horse washers or something but still 
in all as soon as they are in ee are 
lowering the standards of the U. of 
Amer. Army & making Iil. look “hike 
30c worth of dog meat. 

On acct. of it looks like the State of 
Ill. needs a good representative ins. man 
a man who is a credick to the wonder- 
ful ins. biz. T hereby submit my app. 
as general of all Ins. men who join the 
army or the Ft. Sheridan Reserved 
Corpse in the State of Ill. This here is 
fit & proper & a inopportune time for 
me to make this move. The Ins. men 
has got to have a gen. Why should he 
not be a man of strenth & pep & firey 
deeds & so on.? Of course you have 
heard of me but maybe Pres. Wilson 
does not no me very good altho I have 
wrote him a couple of letters & maybe 
they is some kind of a form you have 
to fill out & send to Mr. MacAdune or 
Lansing or somebody & if so here is 
the main points about me & as Heaven 
is my judge they is ali the truth. 

* *k x 


In the 1 place I am a man of unusual 
strenth of body & mussel. I can chin 
myself 14 or 15 times & they is no 1 
in this town who has got a thing on 
me on the trapeeze. If I was feeling 
right I could run from here to Rock- 
ford & back without losing my breathe 
-& in the manley art of self defence or 
in plain English fist fiteing I am the 
champeen of Freeport & when I miss 
a mans jaw he is libel to get newmonia 
from the breeze. I dont want to say 0 
about myself but they is not no all 
around athlete in the West who can 
hold candle to me & the only reason I 
dont take no cold plunge in the lake 





from Aug. 26. 





every morning before breakfast is they 





aint no lake around Freeport & so the 
only place to go is the bath tub & 
who wants to swim in the bath tub ex- 
cept kids whose old man makes them 
take a bath every Sat. night whether 
they need it or not. 

You may think I am bragging but 
this here | am giveing you is the right 
oil. My eyesight is so good I never 
sit on the main floor of a theatre but 
go to the gallery on acct. I would be 
wasteing money to sit down close & in 
regards to my hearing no 1 ever has 
to ast me to have a drink the 2nd time. 
I am married & have no children but I 
will take that up with you later. 

ce et 


I guess that takes care of the fizacil 


side & if you think I have been giving 


you the old raspberry I will be glad 
to take a test any place or any time. 
Thats the way I am. On the other 
hand a man in order to be a 1st class 
gen. must have the brains and be able 
to lead his men on to battle & throw 
a little ginger into the boys. Well that 
is gravey for me. Some men has no 
brains. Chas. Hildreth for instance. 
You could beat his brains out with a 
towel. I am Pres. of the Amer. Owl 
Fire (Org.) & the leading Ins. Agt. of 
Freeport Ill. the Hartford of the west. 
Is they any use of me saying any more? 
Why should I arge about it? I no I 
am a good man for the job & so does 
everybody which noes me & if they is 
some which thinks I aint there let them 
look up my record & then turn the hose 
on thereself. 

I leave it up to you to appoint me & 
I dont ast no favors. You was put in 
office to do the will of the people & if 
you dont do it you will get thrun out. 
Mayor Thompson of Chic. is slipping 
fast. Dont make no mistake. You got 
a wife & I would hate to see anything 
happen to you. Yours to the cork tip 
Dave X. McFiggen. 

kok x 


Well Fred what more could I say? 
Mr. Potter is no dummey & I figger he 
will appoint me any time now. They 
ought to be a good salary go with it 
but who is more entitled to a little 
dough & a little honers than me? Be- 
lieve me bo when I get going with my 
Ins. Army the Germans will wonder is 
Napoleon really dead. You no what I 
mean. As soon as anything pops on 
this I will let you no. In the meantime 
dont take no wooden nickels. 


Your old friend DAVE. 


Values Have Depreciated 


Some of the companies that have been 
writing stocks of ammunition in storage 
sprinklered warehouses at 20 cents seem 
to be confronted with serious embarrass- 
ment. These stocks were made for “neu- 
tral” government, but it ‘is now found 
that they were er intended for the 
German army. They were to have been 
sent to a neutral country, which in turn 
was to relay it to Germany. Inasmuch 
as the United States has now placed an 
‘embargo on ammunition being sent to a 
neutral the values have greatly depreci- 
ated. In case of a loss there would be 
considerable dispute. Probably most com- 
panies will cancel their lines on ammuni- 
tion stocks of this character. 


Will Report to New York 
The New England department of the 
Pennsylvania Fire will be removed to New 
York on Jan. 1. The Boston offices of the 
Pennsylvania and the North British will 
be combined under the joint management 
of F. H. Stevens and E. C. Brush 


The head office of the North British 





will have charge of the Pennsylvania in 
New England. 
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IOWA COMMISSIONER 
ELECTED PRESIDENT 


Emory H. English Heads National 
Convention of Insurance Su- 
pervising Officials 


MEETING NOT EXCITING 





Two Proposals for Actions Regarding 
Expenses Are Referred to Appro- 
priate Committees 





NEW OFFICERS ELECTED 


President—Emory H. English, Iowa. 
First Vice-President—Robert J. Merrill, 
New Hampshire. 


Second Vice-President — Michael J 2 
Cleary, Wisconsin. 
Secretary-Treasurer—Fitz Hugh Mc- 


Master, South Carolina. 


Chairman —* Committee—Joseph 
Button, Virgini: 

Members Executive Committee—F. H. 
Hardison, Massachusetts; James R. wee 
North Carolina; Robert B. Forsyth, W 
ming; Burton Mansfield, Connecticut; ¥. 
F. Nesbit, District of Columbia; Jesse s. 
Phillips, New York. 


Two commissioners proposed action 
regarding expenses at the annual meet- 
ing of the National Convention of In- 
surance Commissioners in St. Paul last 
week. Both proposals were referred to 
appropriate committees. There was an 
insistent demand for action on one of 
these from a few, but the sentiment that 
there should be no definite expression 


on any subject without thorough inves- 
tigation and deliberation prevailed. 


Commissioner J. C. Luning of Flor- 
ida brought in at the closing session on 
Friday a resolution calling on members 
to require from fire companies a sup- 
plemental statement showing: 

(1) Amounts of commissions paid in 
each state. 


(2) Amounts paid for salaries. 


(3) Amounts paid for all other ex- 
penses not now called for by the con- 
vention blank. 


(4) Apportionments of all such ex- 
penses to each state, measured by the 
total income from each state. 


Hasty Action Opposed 


Mr. Luning said he needed this in- 
formation to ascertain whether the ex- 
pected increase in fire rates in Florida 
was justified; if the figures showed such 
advances were reasonable he would not 
oppose the raise. His law does not give 
him authority to require this and he 
wanted the moral support of the entire 
convention. He was supported by T. 
M. Henry of Mississippi and C. F. Nes- 
bit of the District of Columbia. Com- 
missioner J. R. Young of North Caro- 
lina moved to refer to the committee 
on laws and legislation. Those hold- 
ing views in line with Mr. Young were 
Robert J. Merrill of New Hampshire, 
George E. Turner of Indiana, Carey J. 
Wilson of Kansas, Walter K. Chorn of 
Missouri, F. H. Hardison of Massa- 
chusetts and F. H. McMaster of South 
Carolina. Messrs. Wilson and Hardi- 
son objected on the ground that such 
action was tantamount to approval of 
the plan of measuring rates by state 
experience, instead of national. Mr. 
Chorn has been getting such informa- 
tion and said it was really of little value. 

President Phillips ruled that a mo- 
tion to refer took precedence over a 
motion to adopt and the vote to refer 
stood nineteen favorable and nine op- 
posing. Thus hasty action was avoided 
and the whole subject will be threshed 
out by the committee before again com- 
ing on the convention floor. 


Not the Time for Action 


_ The other proposal for action regard- 
ing expenses was made in the speech of 
It apparently 


Commissioner Nesbit. 
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commissioners would like to see ex- 
penses reduced, but there is a question 
in their minds whether they can be and 
another question as to whether they 
should attempt it or permit the com- 
panies and agents to work out this 


Annexes and holding companies, jumbo 
lines, insurance auditing concerns serv- 
ing the public, and trust deeds of for- 
eign companies were not discussed. 
These subjects had been carried over 
from previous meetings, but the com- 
mittees had nothing to report. 


Losses on Binders 


A subcommittee of the committee on 
blanks will take up with the National 
Board of Fire Underwriters suggested 
changes in the convention statement 
blank as far as it concerns disburse- 
ments. A new page has been prepared, 
but a conference with company repre- 
sentatives is desired before recommen- 
dations are made to the convention. 
One of the questions is whether or not 
companies can and_ should show 
amounts lost through issuances of bind- 
ers and policies under which liability 
is assumed, but on which no premiums 
are paid. 

Interinsurance is increasing its num- 
ber of friends among insurance com- 
missioners. Carey J. Wilson’s paper 
evoked considerable discussion that 
brought to the surface this attitude. 
They are considered by many io be 
competition beneficial to the public and 
their methods are looked upon as 
sound, provided the management is 
honest and efficient. 


Election Pleases All 


The convention came to a close Fri- 
day noon with an executive session. 
This followed the disposition of un- 
finished business and the election of 
officers. The choice of Mr. English as 
president is an expression of the confi- 
dence which his fellow commissioners 
have in him. He is considered able, 
aggressive, but not radical, and one 
whose contributions to the convention 
deserve reward. Mr. English is popu- 
lar with all. 

Mr. Merrill, the new first vice-presi- 
dent, won the convention with his able 
paper on cooperation of insurance de- 
partments in handling annual_ state- 
ments. Though his state is small, he is 
recognized as one of the big men of 
the organization. No one in the entire 
association is more popular than Mr. 
Cleary, chosen second vice-president, 
and he is recognized as one of the 
keen minds. That Mr. McMaster would 
be renamed for secretary-treasurer was 
a foregone conclusion. No one could 
grace that office in greater measure. 
The new members of the executive 
committee are Messrs. Nesbit and Phil- 
lips, Joseph Button being re-elected, as 
a matter of course, to the chairmanship. 


Fine Entertainment 


Minnesota may well be proud of the 
manner in which it handled the guests. 
Cordiality was expressed in every way 
and the visitors were royally enter- 
tained. The fire, life and casualty men 
of St. Paul and Minneapolis vied in 
making the visitors, comfortable and 
happy. The souvenir program prepared 
by the insurance department was a rare 
bit of typography. There was special 
emphasis in the vote on the resolution 
of thanks to Commissioner John B. 
Sanborn and those who aided him as 
hosts. 

Invitations for the next annual meet- 
ing were received from Colorado and 
Idaho and bids for 1919 came from Con- 





All of the 


did not meet with approval. 





TRADE WITH ENEMY ACT 





PREDICTS BILL WILL PASS 





Chairman Adamson of the House Com- 
mittee Is Opposed to Frelinghuy- 
sen Amendment 





BY GUY MASON 


Washington, D. C., Sept. 5—The 
“Trading With the Enemy” act, re- 
ported out by, the committee on com- 
merce of the Senate and containing the 
provision regulating German fire re- 
imsurance companies in the United 
States, is on the Senate calendar and 
will be taken up by the Senate as soon 
as the finance bill is out of the way. 
The foregoing, in substance, is what 
Senator Fletcher, chairman of the com- 
merce committee, told me today. Sen- 
ator Fletcher said he expected the bill 
to be passed quickly and with little 
debate. 

Adamson Is Defiant 


Senator Frelinghuysen’s amendment 
to the bill will be passed by the Senate, 
in my judgment. Chairman Adamson 
of the House committee is obstinate, 
however, and insists that if the Senate 
passes the bill with the Frelinghuysen 
amendment the House will disagree 
with it and the bill will be rejected. 
Representative Adamson is sanguine 
over the outlook but the President is 
known to be adverse to taking action 
which will have the appearance of con- 
fiscation. The President is not un- 
mindful of the big amount of business 
these German companies did last year, 
but he has said right along that where 
the subject or the business of a sub- 
ject of Germany obeyed the laws of 
the United States, that subject or sub- 
ject’s business would not be molested. 
He stated a few days ago to some 
friends he saw no reason for changing 
his attitude in this respect. I still feel 
that the Frelinghuysen amendment will 
be adopted finally and the German fire 
reinsurance companies will be allowed 














PUBLIC TAKES A HAND 





OPPOSES ENEMY REINSURANCE 
Many Inquiries Regarding American 
Companies’ Relations With Ger- 
man, Austrian and Bulgarian 








Whether the trading with the enemy 
act as finally passed permits German, 
Austrian and Salokdies companies to 
conduct a reinsurance business in the 
United States or not the public as a 
whole is rapidly putting the quietus on 
them and greatly reducing their busi- 
ness. 

Companies are being bombarded with 
inquiries as to whether or not they. are 
doing business with such enemy insti- 
tutions and to preserve their own stand- 
ing they either have cancelled or will 
cancel such reinsurance arrangements. 
There are, of course, some exceptions. 


Best Makes Inquiries 


Alfred M. Best has made inquiry of 
ali American companies as to their re- 
lations with enemy reinsurers. Replies 
irom 158 show no such relations now 
exist though some of these did formerly 
have treaties. Twenty-seven companies 
stated they did have contracts though 
many of these have served notice of 
cancellation and others are terminating 
contracts by mutual agreement prior to 
contractual dates of cancellation. 
Thirty failed to reply to Mr. Best’s in- 
quiry, but only four of these thirty had 
contracts in force at the beginning of 
the present year according to state- 
ments made to insurance departments 
as of that date. 

Julius J. Hdehnke, who was connected 
with the Dunphy Agency, 369 Broadway, 
Milwaukee, for several years, has engaged 
in the general underwriting business on 


his own account, with offices at 303 Rail- 
way Exchange, Milwaukee. 








to continue doing business in the United 
States. 
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4S VIEWED FROM CHICAGO 


CHICAGO PREMIUM RETUENS 


The following are additional Chicago 
premium returns, as filed with the city 
collector for the year ending Sept. 5, as 
compared with those of the previous 
year: 











1917 1916 
Arkwright Mut......... $ 379 sates 
an erie = ee eare o red 7,934 
Boston Mfrs. ut. - 0) ore en 
Buffalo German..... ee et 77,054 
Caledonian Amer....... Cr 
CmleGOMIR ....0cccccoseces 84,550 83,863 
Cot. & Wool. Mfrs. Mut. 6,953 5,47 
Detroit F. & M......... 45,126 32,369 
Fall River Mfrs. Mut... | er ee 
Firemen’s Mut........- 9,340 13,518 
Hanover ...ccscecccecs 109,272 104,794 
Hope Mut.....isesessee 7,980 6,211 
Industrial Mut......... 4,681 3,536 
Keystone Mut........+.- 13,198 3,467 
Manton Mut..........-. 10,351 3,412 
Mercantile Mut.........- 8,82 8,500 
Merchants Mut......... 1691 9 47893 
Michigan F. & M...... 38,004 23,154 
National Union......... 51,508 45,030 
Paper Mill Mut......... 638 ...;. . 
Pa. Mfrs. Mut.........-. 9,545 7,347 
ee a ee 65,960 69,237 
Tee eT ee 59,755 58,217 
Rochester Germ. Und... 100,746 125,153 
Rubber Mfrs. Mut...... 6,934 5,337 
Standard, Ct........ .. 18,463 7,693 
Standard Mut..... ‘i 3,44 4,086 
What Cheer Mut 9,630 6,342 
Worcester Mfrs. Mut... 7,212 1,933 


* * * 
ADVOCATES GOING SLOWLY 


A prominent underwriter in com- 
menting on use and occupancy says 
that his office is going pretty: slowly 
on that line at the present time be- 
cause of the readjustment that will be 
brought about on account of so many 
young men going into military service. 
He says that with 1,000,000 men drawn 
out of civil life it will have a big effect 
on certain industries, especially men’s 
wearing apparel. He predicts quite a 
slump later on with so many consum- 
ers out of the market. Naturally con- 
cerns having government contracts will 
be prosperous and yet if the war should 
have an abrupt ending their business 
will be vitally affected. He therefore 
feels that at the present time, insur- 
ance companies should travel rather 
slowly in accepting use and occupancy 
insurance. 

While the country will probably be 
in a prosperous condition on account 
of war orders, yet during the readjust- 
ment period with so many young men 
in military service some industries no 
doubt will be materially affected and 
will find themselves with large stocks 
on hand without an adequate market. 


* * * 
SPRINKLER MEN TO MEET 


Chief Engineer J. H. Brumbaugh of 
the Central Actuarial Bureau at Chi- 
cago has called a conference of sprink- 
ler experts, including engineers, manu- 
facturers, inspectors, etc., to be held in 
the rooms of the Chicago Board, Oct. 8. 
A similar conference was held last 
year, at which there were many revi- 
sions of sprinkler rules, standards and 
practices. 

* * * 
LIFE COMPANY MERGES 


The Chicago & Northwestern Life of 
Joliet, now organizing, and originally 
launched in Chicago, has abandoned its 
sale of stock and merged with the Star 
Health & Accident Company of Gary, 
Ind., under the name of the Star Life 
& Casualty Company. 
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ence in Cook County. Address 
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CHICAGO AND SUBURBAN 


BIG ADVERTISING LUNCHEON 


The entire program of advertising by 
the Chicago Board to increase insur- 
ance on Chicago property to some- 
where near the present values, due to 
increases in prices of all materials, has 
been mapped out and will be explained 
to all insurance meeting at a big mass 
luncheon at the Hotel La Salle this 
coming Friday noon at 12 sharp. 

Every class 1, 2, 3 and 4 member of 
the board has been invited and a big 
attendance is certain. Every producer 
who desires to take full advantage of 
the publicity will want to attend. 

The advertising has been prepared 
and will be placed by the William H. 
Rankin Company. All of the copy has 
been put on slides and will be thrown 
on the screen at the luncheon. It will 
appear in seven English daily newspa- 
pers and eleven different foreign lan- 
guage papers during a period of seven 
weeks. The advertisements will go in 
20,000,000 different copies of these pa- 
pers. 

The entire campaign will be explained 
at the luncheon. Aleshire of 
Parker, Aleshire & Gardiner, as mem- 
ber of the board committee, will pre- 
side. The speakers will be H. A. Groth, 
secretary-treasurer of the Rankin Com- 
pany; Louis Hammerling of New York, 
president of American Association of 
Foreign Language Newspapers and one 
of the Chicago daily publishers. 

There will be music and a special 
song has been written by Wilber D. 
Nesbit, who is now connected with the 
Rankin agency. . 











* 


ESTABLISH LIFE DEPARTMENT 


F. A. Bentley, for the past eight years 
with the Travelers in Chicago has been 
appointed manager of the life depart- 
ment of Moore, Case, Lyman & Hub- 
bard. The establishing of a life de- 
partment in an agency of this size will 
be watched with interest by Chicago 
brokers, as this agency is the only one 
of the large Chicago fire agencies now 
maintaining a life insurance depart- 
ment. 

* *” * 

Western Manager Charles R. Street 
of the Fidelity-Phenix left last week 
for San Francisco. 

* * a 

P. H. Hoxie, for the past several years 
a reinsurance clerk in the western depart- 
ment of the Liverpool & London & Globe, 
has resigned to become manager of the 
loss department of the United States 
Fire at Freeport, Ill. 

* a * 

Joseph V. Le Gault, for a number of 
years with the western department of the 
Hartford. has joined the second Illinois 
Infantry, and has been stationed at Camp 
Logan, Texas. 


Little Rock, Ark.—J. H. Howland has 
been assigned to Camp Pike by the Na- 
tional Board of Fire Underwriters as 
inspector, J. S. Speed of the Arkansas 
Bureau having found that he and his 
assistants were unable to give the work 
the necessary time. 





2 in Chicago, Cook County and the C.eater Metropolitan District. hisins 
In Ss p e Cc t 1 Oo n S torate very properly gauges the expectancy of fire risks and intelligent: pen 





designed for the public weal. 
18 years in this field 


Office with Joseph C. Knight & Co. 
Room 1568 Ins. Exchange CHICAGO, ILL., Telephone Wabash 3033. 


brokers and the busi Glia, eepailhe tontoniog canna 
okers and the business public, herewith tendering counsel to all S 
Municipal Committees and all those who formulate oe Bawas la 


r ly anticipates 
The undersigned sells this talent to companies, agents 
tate Insurance Officiais, Legislative . and 


—Dixit et Fecit— 


C. W. PIERCE 


Independent Inspector and Fire 
Prevention Chenuier 
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RECOGNIZED AUTHORITIES ON PHYSICAL VALUES 


Certified Appraisals of Specials 
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Fire Insurance Company 
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Business _ 1 Seventy 
confined Mulual one years of 

business 
to the this Com- 
State of F Pany has 
Ohio ver con- 


! tested a loss 
Dayton, O. 


FIRE AND MARINE 
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The Automobile Insurance 
Company of Hartford, Conn. 


MORGAN G. BULKELEY, President 





Statement January 1, 1917 


Cash Capital - - - - $1,000,000.00 
Assets = ~ - - - 2,748,832.19 
Liabilities (Except Capital) - = 1,039,977.81 
Surplus to Policyholders - - 1,708,854.38 





AFFILIATED WITH 


AETNA LIFE INSURANCE COMPANY 
THE AATNA CASUALTY & SURETY COMPANY 
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WASTE IN CORRESPONDENCE 








HAT is the matter with the local 
W ssent: Wherein is he lax or de- 

ficient? Obviously, there is 
something wrong, as is evidenced by 
the great mass of correspondence with 
local agents that comes into company 
offices each day. The very fact that 
there is correspondence indicates that 
some mistake has been made, or it 
would not be necessary to write letters 
back and forth, but the business would 
simply be passed through | in the regu- 
lar routine. 

There is, of course, a certain amount 
of correspondence which is necessary 
and “legitimate.” However, the esti- 
mate of managers as to the amount of 
unnecessary correspondence received 


. each day from agents is rather startling. 


A canvass recently revealed some in- 
teresting viewpoints. 


One of the prominent assistant man- 
agers in charge of one of the largest 
fleets in answer to a query about un- 
necessary correspondence and mistakes 
used the morning mail on his desk as 
an illustration of what happens each 
day. The correspondence that morn- 
ing showed four failures to attach the 
theft elimination clause on automobile 
policies, three failures to attach policy 
endorsements, one omission of a mort- 
gage clause, eight letters relative to er- 
rors in monthly accounts, and three 
cases of where clauses had been at- 
tached which are now obsolete. This 
underwriter estimated that 25 percent 
of the correspondence coming into that 
office could be eliminated with the ex- 
ercising of a little care on the part of 
the agent. He attributed at least that 
amount to carelessnes, omissions and 
oversights on the part of the agent, 
which could be corrected with a little 
forethought. He said that one-quarter 
of the correspondence which came to 
the office was unnecessary and waste- 
ful and not due to lack of information 
on the part of the agent. 

a at 


Quite a mass of correspondence is 
now being received from agents in the 
states where antidiscrimination laws 
have recently been passed. This, in the 
estimation of the majority of managers, 
cannot be avoided as it has been impos- 
sible to get correct and authentic in- 
formation to the agents because the rul- 
ings in many cases have been changed 
several times. Such correspondence, of 
course, comes under the head of neces- 
sary mail, 

Another case where the agent is care- 
less is in the matter of properly filling 
out the daily report on a new risk. 
Companies have no end of trouble in 
getting complete information from 
agents where new risks are submitted, 
and information as to location, char- 
acter of property, etc., is not available 
in the office. The agent thus makes it 
necessary for the company to write for 
information which shoutd have been 
submitted on the daily report. 

* * 


In the opinion of another of the as- 
sistant managers, the principal reason 
for errors on the part of the agents is 
their lack of familiarity with the rules 
of the governing body. He said that 
the fact that there is a change every 
six months causes a great deal of con- 
fusion, particularly among small, side- 
line agents, who have neither the time 
nor inclination to follow insurance 
closely. It is, of course, with this class 
of agents that the great bulk of the 
unnecessary correspondence is carried 








on. He estimated that 80 percent of 
the correspondence is with agents of 
this character, who are in the insurance 
business strictly as a side-line and are 
perhaps primarily real estate men, loan 
agents, abstractors and the like. He 
pointed out that in a large city the 
principal correspondence is with the 
more progressive type of agent, who is 
attempting to have the companies use 
a new form of his own creation or to 
increase the line allowed on the special 
hazard. 
* * * 


Some companies seem to feel that 
the large city agent is apt to be sensi- 
tive and care has to be taken not to 
hurt his pride. This official also stated 
that mistakes in monthly accounts were 
a bone of contention between compa- 
nies and agents and a prolific source of 
correspondence. He made the estimate 
that 75 percent of the unnecessary cor- 
respondence in the oftice could be 
traced to controversies over accounts 
and 25 percent to general business. To 
substantiate his statement that the great 
bulk of correspondence in any office 
is with the small town agent, he ex- 
hibited a chart covering the period of 
one year which showed that in the five 
fields which were operated from that 
department, one field contributed but 
22 percent of the business, but that 47 
percent of the correspondence in the 
office went to that territory. This par- 
ticular section is new country and con- 
tains many green and part-time agents. 


*x* * xX 


An examiner who handles most of 
the agency correspondence in one of 
the large departments attributed, much 
of the unnecessary correspondence to 
the failure of the small town agent to 
respond to the company’s letters. He 
stated that it was not at all an unusual 
thing for a company to write an orig- 
inal letter, and then five or six follow- 
up letters asking the agent to reply to 
his first letter. 

Another phase of the situation is the 
failure of the agent to only partially fill 
out the loss report. Too many agents 
following the question, “Amount of loss 
to this company” simply insert “don’t 
know.” The same illuminating state- 
ment is placed after the total amount 
of the loss, which leaves the company 
in a very poor position to ascertain the 
importance of the loss. An examiner 
cited the case of an agent in western 
Kansas who reported a loss and asked 
that adjusters be immediately sent. 

His loss blank contained no definite 
information, but he made the request 
for immediate adjustment so urgent, 
that the company called upon an ad- 
juster in Kansas City to settle the loss. 
When the proofs came in the loss 
amounted to $28 and the loss adjust- 
ment expense to $40. 


Fond du Lac, Wis., purchased a 2,000,000 
gallon pumping engine and will install it 
for emergency use. The present’ pumps 
have been in service since 1885, and both 
are in continuous use, which has made it 
impossible to take either pump out of 
service for a detailed inspection. 


EXAMINER WANTED 


Out of town Bureau Office. 


One familiar with Central West 
preferred. Answer fully. Address 
89-W, care The National Underwriter, 








The Reisch Indemnity Company 


(A PARTNERSHIP) 


OF SPRINGFIELD, ILLINOIS 
Resources Exceed $4,000,000 
Chicago Office, 1560-1564 Insurance Exchange 


Dram-Shop Indemnity 





CHARTERED A. D. 1794 


“=InsuRANeS CoNPANYe 
STATE OF PENNSYLVANIA, 


308-310 WALNUT ST., PHILADELPHIA, PA. 


GUSTAVUS REMAK, Jr., Pres 
WAITE BLIVEN, Vice-Pres. 
H. W. STEPHENSON, Vice-Pres. 


JOHN J. P. RODGERS, Sec’y and Treas. 
SAM’L P. RODGERS, Asst. Sec’y 





CASH CAPITAL bat oy 
TOTAL ASSETS URPLUS TO POLICYHOLDERS 
$4,658,595.39 $1,402,353.66 


FIRE, TORNADO, AUTOMOBILE, LIGHTNING, aa, EXPLOSION AN ) 
BOMBARDMENT INSURANC 


AGENTS WANTED WHERE NOT napuaeanven 
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NORD-DEUTSCHE 


INSURANCE COMPANY 


123 William Street UNITED STATES BRANCH 


New York J. H. Lenehan, Manager 
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AS o 64th ANNUAL STATEMENT 
Capital - - - = © = = § 600,000.08 
Assets (to protect policy holders) - - 5,036 ,003.01 
Swurance Compamy Net Surplus to policy holders - ~ 2,739,141.06 
of Watertowin.v: Netsurplustostockholders - - - 1,989,141.06 


STUART MORGAN, State Agent, Michigan, East Lansing 
CASHMAN & EVAN S, Gen’l Agents, Colorado, Denver 
N. T. JULIAN, State Agent, Ohio and West Va., Columbus 
F. G. HERMAN, State Agent, Indiana and Kentucky, Indianapolis, Ind. 
P. P. WIPPELL, State Agent, Illinois and Wisconsin, P. O. Box 225, Chicago 
H. F. WATERMAN, State Agent Missouri, Kansas and Oklahoma, Kansas City, Mo. 
E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Nebraska 


C. A. PALMER, President C. O. DAVIS, Vice-Pres. W.A, eae Secy. 
S.D.ANDRUS, V.-Pres. & Man’g Underwriter F. H. ALDRICH, Counsel, H. R. VERNOR, Asst. Secy 
L. K. HENNES, Treasurer 


THE INTER-STATE FIRE INSURANCE CO. 


TROIT, 100000 ~ came” 1913) 
Capital fully paid $250,000.00 Assets $542,142.29 
Surplus to policy holders $350,000.63 


406-412 DIME BANK BUILDING) 


ECON OMIZE 


ON HEAVY RISKS BY USING THE 


NATIONAL INSPECTION COMPANY 


J. G. HUBBELL, Mgr. 108 So. La Salle St., CHICAGO 
































AR I ZON A CENTRAL DEPARTMENT 
Steel COVERING: 
FIRE INSURANCE COMPANY ILLINOIS—OHIO—INDIANA 
PHOENIX, ARIZONA - WISCONSIN— MICHIGAN — MISSOURI 
CAPITAL ARTHUR J. DAVIS 
GENERAL AGENT 
$200,000.00 
ee. CHAS. P. HALL, Special Agent 
io mms 2019 INSURANCE EXCHANGE 
: GENERAL MANAGER. CHICAGO 


























IOWA NATIONAL FIRE INSURANCE CC. 


SUITE 314 HIPPEE BLDG. 
DES MOINES, IOWA 


JOHN L. GLEAKLY, President 


F. L. MINER 
VICE-PRESIDENT 


Cc. M. SPENCER 
SECRETARY 


FRANK P. FLYNN 
TREASURER 


H. P. ROSSER 
SUPT. OF AGENTS 


c. S. VANCE 
2nd VICE-PRESIDENT 





CAPITAL, $500,000.00 
RESULT OF THE FIRST SIX MONTHS BUSINESS 
RISKS WRITTEN, - -~— - - - - - - $6,803,526.59 
PREMIUM INCOME, - er a © AQ” - - . 71,805.79 
LOSSES INCURRED—NET, - - + a cit - - 3,151,218 
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OHIO AND WEST VIRGINIA, 





HAD WEST VIRGINIA MEETING 


Field Men Had a Most Interesting and 
Valuable Conference at Fair- 
mont Last Week 


The West Virginia Fire Underwrit- 
ers Association met in Fairmont, W. 
Va., last week. There were about forty 
members present. Among the subjects 
discussed were rules relating to binders, 
in view of the recent ruling of the state 
insurance department touching on this 
subject in its bearing on the antirebate 
law; blanket policies with relation to 
automobiles; vacancy permits for cor- 
poration dwellings; elimination of the 
so-called indestructible property; im- 
provement and betterment of buildings 
insured for the account of tenants; an- 
nual and term risks; use and occupancy 
forms; definition of use and occupancy. 

Among the new members elected to 
a membership were C. L. Stockdell, 
general agent of the Globe & Rutgers; 
L. B. Sanderson of the German Amer- 
ican, Henry C. Cragg of the Standard. 
W. L. Dennis of the Home of New 
York was the only home office repre- 
sentative at hand. The records showed 
that for the first six months the pre- 
miums reported to the stamping offices 
indicated an increase of about $400,000 
over the similar period of last year. 


LAW WORKS SATISFACTORILY 


Field Men Find That Antidiscrimina- 
tion Statute Is Not Causing 
Any Great Outcry 


Field men have been watching the 
situation in Ohio very keenly since the 
new antidiscrimination law went into 
effect, expecting several outbreaks 
through the state on part of assured 
who had’ been favored and had been 
getting a much lower rate than that to 
which they were entitled. Outside of 
Hillsboro, Ohio, there has been no out- 
cry. A manufacturer in Hillsboro who 
has been greatly favored threatens to 
raise hari-kari with the insurance com- 
panies and practically put them out of 
business. There are probably 400 odd 
towns in Ohio where rate cutting has 
been in vogue and assured were practi- 
cally able to command their own price. 
In the larger points rates have been 
pretty well upheld and the new laws 
have made no difference to the assured. 
The law so far seems to be working 
out satisfactorily. 

In some sections of the state where 
the agents relied on cutting rates to get 
business, they find it rather difficult to 
establish themselves on the new basis 
of salesmanship and service. It will 
mean a complete readjustment of their 
plans and naturally this is taking time. 
The uniform forms committee has sent 
out packages of forms and clauses to 
all the agents. They have been getting 
considerable printed matter from the 
new audit bureaus and information con- 
cerning rulings as to the laws. Some 
of them say that it will be necessary 
for them to learn the business all over 
again. In many places this literature 
is found piled up in a corner of the 
office unread. 

Some of the agents feel that with the 
establishment of the audit bureaus the 
close ‘relationship between them and 
their headquarters are interfered with. 
If wrong forms had been used the mat- 
ter now has to be taken up with the 
audit offices. It will require some time 
for confusion attendant on the new or- 
der of things being introduced to be ad- 





justed. Most of the agents are willing 





Minneapolis 


sentation. 





A. STINSON, Vice-President 


FIRE AND 
MARINE 


This company will be glad to receive agency applications and will take up with union offices the question of its repre- 


The underwriters are former field men who had had long experience in agency operations. 
There are many striking features in the Minneapolis F. & M. which make it attractive. 


Insurance Company 


MINNEAPOLIS, MINNESOTA 


W. C. LEACH, Secretary 


We can tell them to you. 











“OHIO’'S OWN FIRE COMPANY” 


SERVICE—“ BEST IN OHIO” 








CASH CAPITAL, $350,000.00 


Economic Management 





JOHN W. ZUBER 
President 


THE 


American National Fire Insurance Co. 


COLUMBUS, OHIO 


AGENTS WANTED WHERE NOT REPRESENTED 
Broad and Conservative Underwriting 


WILLIAM LEITH 
Underwriting Manager 


JOHN A. DODD 
Secretary 











to give the new law every chance. They | 
regard it as an experiment and hope | 
it will work out.satisfactorily. 


MUTUALS COOPERATING WELL | 
} 


| 
Ohio Companies Working Nicely in | Cash Capital $200,000 


Harness Under the New In- 
surance Laws 


| 
| 


The recent meeting of the Ohio | 
standard state mutuals at Springfield 
has resulted in closer cooperation 
among these companies. The mutuals 
will be strong factors in keeping the | 
new legislation in Ohio up to its best | 
standard of efficiency. The mutuals | 
have been leaders in many ways in | 
Ohio, have stood for good practices 
and are reliable in their cooperative | 
movement. 

The meeting at Springfield offered an 
opportunity for Superintendent Tom- | 
linson of the Ohio department to make | 
his first appearance before insurance 
men. Secretary and Manager Cooke of | 
the Ohio Retail Grocers Mutual of 
Springfield was the host of the gather- 
ing and saw to it that the mutual man- 
agers were well looked after. The mu- | 
tual companies have made a study of | 
the new insurance measures in the state 
and will see to it that they are upheld. 


Shortage of Help 


| 
Local agents in Cleveland are com- 
plaining that it has become extremely 
difficult to secure office help, particularly 
women. The shortage of help there has 
caused no little inconvenience in the con- 
duct of the business, and where compe- 
tent women are obtainable the salaries 
that it is necessary to pay, in competition 
with other industries, are so high that 
Cleveland agents are carefully watching 
the matter of overhead expense. 


Two Sons in Service 


Commissioner J. S. Darst of West Vir- 
ginia has two sons in the service of the 
country. Guilford Darst is in the navy 
and Moses Darst is in the tenth United 
States regular army. 


Ohio Losses in July 


During July, Ohio had 212 fires with a 
loss of $195,098 with total insurance in- 
volved of $2,823,482. Three of the fires 
were of incendiary origin with a loss of 
$3,732; one was caused by a toy balloon, 
and nine by fire works. Lightning in 36 
fires caused losses of $70,650; spontaneous 
combustion was attributed to 15 fires with 





| 714 Hippodrome Bldg. 


GERMAN FIRE 


INSURANCE COMPANY 


OF WHEELING, W. VA. 
Organized in 1867 


Net Surplus $159,096.82 
WM. F. STIFEL, President 


F. RIESTER, Secretary 
OSCAR E. STRAUCH, Asst. Secy. 


E. A. KEELER 
Cleveland, Ohio 


Special Agent for Ohio, Indiana and Penna. 


Cincinnati Underwriters 
121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co. 


Security Ins. Co. 
Organized 1864 


Organized 1881 


COMBINED STATEMENT 

$250,000.00 
895,201.24 
606,086.66 


Capital a’) % E ‘ 
Assets = a ~ 
Surplus to Policy Holders 


F. A. ROTHIER, Prest. ADAM BENUS, Secy. 
F.C. BARTON, Asst.Secy. R. B. HEATON, State Agt. 





1898 Nineteen Years of Service 1917 


Security Mutual 


Fire Insurance Company 
Chatfield, Minnesota 


An unsurpassed record for prompt 
adjustments and satisfactory pay- 
ments of all honest losses. 


Admitted in the States of Minne- 
sota, North Dakota, and South Da- 
kota and accepts business on good 
risks direct in any Statein the Union. 


F. L. TESCA CHAS. L. THURBER 
President Secretary 





Columbiana County 


Mutual Fire Ins. Co 
Lisbon, O. 
1837 
Wm. M. Hostetter, Sec. and Treas. 


Ohio's oldest company doing a geners | 
business. 


Our contracts have been good for three 
fourths of a century and are still good. 
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First National Fire 


Washington, D. C. 


Company 





ROBERT J. WYNNE, President 
JOHN E. SMITH, Managing Underwriter 








An American Fire Insurance Company 
Agents wanted where not represented. 
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a loss of ¥E,685. A loss of $17,570 came 
from fire blazes started by locomotive 
sparks and of the 29 fires of unknown 
origin, with a loss of $19,815, goes, in 
some cases, suspicion of incendiarism. 





Confession Is Made 


An employe of a private detective 
agency at Cleveland, O., who was as- 
signed as watchman at two large plants, 
has confessed that he set fire to the 
plants so that he might have a better 
chance of getting the concerns to em- 
ploy him as watchman at a better sal- 
ary than the detective agency was pay- 
ing him. 





Change of Date 


The meeting of the two Ohio field clubs 
has been postponed from the first Tues- 
day to the second Tuesday in September. 
This will make the meetings fall on 
Sept. 11. 





Ohio Brokers License 


The following brokers have taken out 
licenses in Ohio: Edward P. Ingraham, 
Worcester, Mass.; Walter Walton Co., New 
York; Barbee & Castleman, Louisville; 
W. S. Foose, Wheeling; Benjamin B. Law, 
Fort Thomas, Ky.; Field & Cowles, Suf- 
folk, Mass.; Convers Goddard, Chicago; 
Chris Schroeder & Son Company, Mil- 
waukee. P 





Ohio Agency Appointments 


W et. Green, poi H. Beach- 
ler, S. F. Michael, J. Binkley, "Miamisburg. 

Allemannia—H. F. Redick, C. W. Schwartzel, 
J. H. Benes, i Greenberg, M. M. Balton, 
F. S. Tarbell, Shook, Cleveland. 

Com. Ueion—i. Be eainnen Cleveland. 

Caledonian—N. S. Ridgway, Columbus. 

Gerard F. & M.—S. A. Plummer, Lima. 

Home—E, L. ae ” Swanton. 

Hartford—Leonard Agency Co., Canton. 

Imp. Assurance—J. Herrnstein, Chillicothe. 

N: Brit. & Mer.—S. C. Hanson, Newark. 

W. Nat’l.—Brown & Brown, Defiance; A. 
R. Callender, Edgerton. 

Netherlands F. & L.—N. ES Ringo, C. W. Da- 
vis, Cleveland; The Albert Rees Davis Com- 
en a. Davis, Cleveland. 

. J—E. C. Lloyd, Fostoria; C. L. Wirth, 
Akron; J. C. Spencer, Findlay 

New Bruns., N. J.—P. Ww. “Kreidler, F. M. 
Kridder, Fremont. 

Mercantile, N. Y.—M. F. Hayes, L Lima. 

Springfield F. & M.—J. B. Nicholson, ‘Cleve- 
land; C. Eldrick, Frankfort. 

Sun—J. H. Brannan, Bryan. 

u. Ss Druggists, Boston—G. W. De Yarmon, 
Mansfield. 

Westchester, N. Y.—J._H. Brannon, Bryan; 
F, W. Mansfield & Son, Defiance; E. L. Mun- 
son, Swanton. 

Aetna—W. Taylor, Cortland; C. V. Pearce, 
Greenville; C. T. Pearce, Greenville( A. E. Har- 
ris, Verona; va Gibson, Savannah; L. Munson, 
Swanton; a&¢ Grushon, Lewisburg; D. E. Rob- 
erts, Girard; N. A. Faulker, Cincinnati. 

Albany—T. L. Parr, Newark. 
ae = D. Crist, Middletown; E. F. Wieser, 

tta 

Automobile—Permanent Title Agency Co., 
Akron. 





Ohio Notes 


The Akron Insurance Agency Company 
of Akron, Ohio, has been incorporated by 
Allan F. Avers and others with a capital 
stock of $10,000. 

William M. Codner has bought the 
— of A. M. Dodderer at Delaware, 

io. 


J. A. Knight, Quaker City, Ohio, has 
sold his agency to L. D. Herrick. The 
br gg was made the latter part of last 
week, 


President Otto E. Lane of the Niagara 
Fire spent some time recently in Ohio 
visiting his old home, Franklin, O., and 
other parts of Warren county. 

Ohio fire chiefs are to have the backing 
of the fire marshal and attorney-general 
in their campaign of inspection of risks 
and any refusal to allow the chiefs to 
make an inspection will be dealt with 
severely hereafter. 

Charles H. Parsons, of the Brooks-Wil- 
bor-Parsons Company, Cleveland, has re- 
covered from an attack of blood poisoning, 
which confined him to the house for sev- 
eral weeks. 


CENTRAL WESTERN STATES 


PLANS FOR ILLINOIS MEETING 











Annual Convention of the Local Agents 
Will Be Held at Galesburg, Sep- 
tember 20 





The annual meeting of the Illinois 
Association of Insurance Agents will 
be held in Galesburg, September 20. 
Secretary Edward F. Prideaux of Elgin 
is busily engaged in rounding up talent 
for the program and promises some- | 
thing extraordinarily good. F. Y.| 
Coffin of Moore, Case, Lyman & Hub- 
bard of Chicago, an entertainer ex- 
traordinary, will be toastmaster at tie 
banquet. O. E. Aleshire of Parker, 
Aleshire & Gardner, local agents in 
Chicago, will make an address. Mr. 
Aleshire is prominent in the Woodmen, 
being now a supreme officer and was 
formerly state orator. He is one of 
the most eloquent speakers in the busi-. 
ness. 

Thrasher Hall of Chicago, well 
known adjuster, will give one of the 
most important papers at the conven- 
tion on losses. Mr. Hall is one of the 
best informed men on the policy con- 
tract and loss matters. After his talk 
an opportunity will be given for the 
agents to ask him questions on losses. 

George D. Webb of Chicago, of 
Conkling, Price & Webb, managers of 
the London Guarantee, and chairman 
of the executive committee of the Na- 
tional Association of Casualty and 
Surety Agents, will give an address on 
casualty conditions, to be followed by a 
round table discussion. 





Change at East St. Louis 


The Hanover Fire has gone on a sole 
agency basis at East St. Louis, Ill, with 
Sexton & Sons. The Union Assurance has 
transferred its agency at East St. Louis 
from Finis P. Ernest to Sexton & Sons, 
Mr. Ernest having retired from the insur- 
ance business. 


Merchants Fire Organized 


Officers and directors of the Merchants 
Fire, a new organization in Indiana, were 
elected Aug. 27 at a meeting of stockhold- 
ers. Articles of incorporation for the 
company were to be filed with a capital 
stock of $100,000 and a surplus of $25,000. 

The following directors were_ elected: 
Frank Donner, Greencastle; S. R. Levy, 
Evansville; Ww. Smock, Frankfort; W. 
W. Adams, Terre Haute; Cc. L. Haughton, 
Vincennes; E. T. Brickley, Anderson; L. 
H. Rulo, South Bend; A McKiernan, 
Ft. Wayne, and R. V. ‘Clark, Indianapolis. 
Mr. Clark was elected secretary and man- 
ager. The company has seventy-three 
stockholders. 








Illinois Notes 


H. L. Hutchins, local agent at Kansas, 
Ill., has joined the navy. 

James N. Finn, local agent at Zion City, 
Tll., has joined the navy. 

H. W. Rennick, local agent at Buda, 
Tll., has joined the second reserve officers’ 
training camp at Ft. Sheridan. 

W. H. Skelton, local agent. at Morris, 
Ill., entered the second officers’ reserve 
training camp at Ft. Sheridan. 

A. B. Campbell, the leading agent at 
Tolono, Ill., has retired and his agency 
has been purchased by D. E. Godfrey. 

The entire side of the three story brick 
building used for storage of tin cans and 
supplies of the Polk Preserving Company 
at Mound City, Ill., was blown out by a 
bomb. It is believed to be the work of 
some enemy sympathizer, because of the 
fact of the large orders from the govern- 
ment for canned goods for the army. 





H. M. BARFIELD 
President 


H. S. BASSETT 
Secretary 


Buckeye 


Capital $100,000 @) Net Surplus $46,135.00 


MELVIN BARCLAY 


Managing Underwriter 


National Fire 
Insurance Co. 





ECON 


Writin; a Through Ohio Agents Conservative Underwritin: 
MANAGEMENT ~ MAKING SPLENDID PROGRESS 








OHIO AGENTS WANTED! 














Capital $300,000 





F.R. Ormsby, Pres. G.F. Hutchings, Secy. Joseph Winum, Treas. & Asst. Secy. 


Industrial Fire Insurance Co. 
AKRON, OHIO 


An Ohio Company writing business through Ohio Agents. 
Farm Department. Why not represent an Ohio company? 


AGENTS WANTED 


Surplus to Policyholders $408,562 











Richland Mutual Insurance Company 





MANSFIELD, OHIO. 





Incorporated 1850 


TOTAL ASSETS, - 
A. C. CUMMINS, President 


BUSINESS CONFINED TO OHIO 


- - - - $2,486,445.48 
R. SMITH, Secretary 





The Central Manufacturers’ Mutual Insurance Company 


VAN WERT, OHIO 


ORGANIZED 1876 





Cash Assets, over $900,000 y 


Net Cash Surplus, over $500,000 





H. V. OLNEY, President 


C. A. L. PURMORT, Secretary 








INSURANCE CO. 
J. B. RATERMAN, President 


MINSTER MUTUAL FIRE 


Inc. 1849 


VERNON B. ARNOLD. Special Agent, Lima, Ohio 


MINSTER, OHIO 
JOS. E. SCHMIEDER, 


Secretary 














Dayton Mutual Fire 


Insurance Co., o4ic™ 


B. C. COLEMAN, Secy. 


Conservative and Careful | 
Managemeut 


AGENTS WANTED 
Address Home Office. 








E, J. Forney, Pres. J. M. Cook, Sec’. 
Incorporated, 1873 


Mansfield Mutual 


Fire Insurance Company 
OF MANSFIELD, OHIO 


$6,519,788 
385,313 


‘Insurance - 
Total Assets 








An Agency Company 





ORGANIZED 1905 


Ohio Retail Grocers Mutual Fire Insurance Co. 
SPRINGFIELD, OHIO 


W. H. COOK, Secretary and General Manager 
BUSINESS CONFINED TO OHIO 





GERMANIA 


FIRE INSURANCE COMPANY 


NEW YORK 
ORGANIZED 1859 
Statement, January 1, 1917 

Cash Capital, - - - $1,000,000 00 
sets, - - - 8,553,704 
Lahiies, - - 4,222,485 60 
Net Surp! - - 3,331,218 62 
Surplus for Policy Holders, - 4,331,218 62 

HEAD OFFICE 


Cor. William and Cedar Streets 











The Wabash Fire 
Insurance Company 


commenced business Jan. 1, 1916, 
andcloses the year with one hun- 
dred agents in Indiana. We want 
one hundred more good agents in 
Indiana. Help us keep as much as 
possibleof Indiana’s$7,000,000.00 


fire insurance premiums at home. 





Home Office 
Lumber Underwriters 





E.F. PERRY & COQ., lnc. 


Can Place Insurance in Any Amounts on Lumber 
and Woodworking Risks, Wherever Located. 


66 BROADWAY - 


Louis H. Parker 
Manager 


NEW YORK 
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NORTHWESTERN STATES 








PLAN CONSERVATION WORK 





Minnesota Association Announces Pro- 
gram and Hears From State Off- 
cers—John A. Hanson in Charge 


One hundred insurance men, includ- 
ing two state officials, attended the 
meeting of the Minnesota Conservation 
Association’ in Minneapolis Tuesday. 
Chairman John A. Hanson presided 
and the final plans were reported ‘all 
completed and ninety-five inspectors 
will start work at once in every yillage, 
town and city in the state. Insurance 
Commissioner John B. Sanborn at- 
tended the meeting and stated that all 
the resources of his department were 
in readiness to cooperate with the work 
of the association. 
had been expected to attend, but found 
it impossible. 

John S. Pardee, secretary of the Min- | 
nesota Public Safety Commission, sent 
word in a communication that the com- 
mission heartily approved of the work | 
being undertaken to diminish fire losses 
and so conserve food supplies. 

W. T. Benallack, general agent of 
the Michigan Fire & Marine, talked for 
a few moments, offering suggestions re- 
garding the work. Each inspector will 
carry credentials which were distributed 
at the meeting today. 

Practically every member was in at- 
tendance at the meeting, which was 
preceded by a luncheon. The execu- 
tive committee consists of John A. |! 
Hanson, chairman; W. O. Chamber- 
lin, Louis L. Law, H. M. Giles, C. 
D. Hayes, G. F. Krumdick, K. P. 
Theimer, W. H. Zingg and John B. 
Sanborn, Insurance Commissioner, ex- 
officio member. 


Fix Hail Rate 


The Montana state board of hail insur- 
ance commissioners has fixed.a levy that 
farmers insured under the hail act this 
year will pay at 60 cents an acre. A 
total of 256,091 acres are insured under 
the law, and this acreage will furnish a 
premium income of about $150,000. Hail 
losses to date are estimated at about $75,- 
000 by Chairman E. Bowman, and the 
expenses in adjusting the losses to date 
have amounted to about $1,500. 


Leads First Contingent 


Minneapolis—The First Minnesota artil- 
lery, under the command of Col. George E. 
Leach of Minneapolis, left Tuesday on 
the first leg of its journey to France. 
The contingent is the first to depart from 
Minnesota for France. Colonel Leach is a 
well-known insurance man, having been 
for years state agent for the Norwich 
Union, with headquarters in Minneapolis. 





Minnesota Notes 


At the annual meeting of the Minnesota 
Association ef Local Insurance Agents 
last week the annual dues were increased 
to $5 in line with similar action in other 
states. 

The public safety commissioner of Du- 
luth has announced that that city has 
complied with the request of the National 
Board for improvements in its fire-fighting 
apparatus, and is now entitled to a reduc- 
tion of from 109 to 15 percent in its insur- 
ance rates. Representatives of the Na- 
tional Board and the state insurance de- 
partment will visit Duluth to inspect the 
improvements. 





Joseph Leonard, who has been manager 
of the J. F. Corcoran Insurance Agency 
at Jron River, Mich., has resigned to enter 
the mining business. 


Governor Burnquist ' 


WILSON ON FIRE RATES 


Tells Public Companies Can Do No 
More Than Accept Conditions 
as They Find Them 


It is the fault of the general public 
that fire insurance rates are so high. 
This is the belief of Carey J. Wilson, 
commissioner for Kansas. The ac- 
tive work of the fire underwriters, state 
fire marshal, and other agences look- 
ing toward an improvement of condi- 
tions, is bound to bring about a reduc- 
tion in rates as the burning ratio is 
reduced. 

“The companies are obliged to accept 
conditions as they find them,” said Mr. 
_Wilson. “The companies may inspect 
and point out defects, but premiums 
_ should be based upon the condition of 
ithe risks. As an underwriting problem 
| it would make no difference to the com- 
panies what is the burning ratio if the 
| premiums are calculated on the loss ex- 
'perience. The companies must not be 
too severely criticised for an adverse 
state of affairs. The fault lies largely 
with the property owners. Risk condi- 
tions are made by the public, not by 
the companies. To what extent condi- 
tions may be modified by an educational 
program is an interesting inquiry. 

“Without attempting to point out the 
evolutionary conditions of the past half 
century, the fact is apparent that the 
high average rate of premiums, so much 
complained of, is chargeable more to 
the public than to the companies. The 
bong ee Board of Fire Underwriters 

has labored for fifty years to know con- 
| diclons and during the last few years 
to improve them. Its work has neces- 
sarily and very properly been mainly 
directed toward the advancement of the 
| interests of the associated underwrit- 
|ers, but it has accomplished much that 
is of great economic value to the na- 
tion. No better indication of the Na- 
tional Board’s equipment for service 
need be cited than that of its present 
activities in the National defense.” 





Kansas Annual Meeting 


The annual meeting of the Kansas Fire 
Prevention Association will be held at the 
Baltimore Hotel, Kansas City, Sept. 25. 
The Missouri association will hold its 
meeting at the same time and place, and 
the Blue Goose will have a session in 
the evening. W. B. Gasche has been ap- 
pointed a member of the executive com- 
mittee of the Kansas association to suc- 
ceed E. C. Fox, of the North British, who 
was promoted to a position at the head 
office. 


The fire companies doing business in 
Kansas have been directed to remove the 
three cents after charge at Englewood. 

‘S. Johnson, engineer for the depart- 
ment, has held that the fire protection 
brought Englewood into the four and one- 
half class. The companies have _ been 
writing the business on a basis of fourth 
and one-half class plus the after charge 
of three cents. 


Fred Phillips of the E. W. Phillips & 
Son Insurance Agency at Springfield, Mo., 
has been made an assistant paymaster in 
the Great Lakes, Ill, naval training 
school. 


Leslie M. Fowler, Racine, Wis., has dis- 
posed of his interest in the Racine Daily 
Times-Call to become a partner of W. F. 
Kisow in the insurance and real estate 
business at Racine. The firm name will 
be The Kisow-Fowler Agency. 








IN MISSOURT VALLEY FIELD 





EST. 1880 





“A Staunch and Reliable American Company” 








CASH CAPITAL, $400,000 
Assets, $1,590,675.40 Surplus to Policyholders, . $5158.375-19° Losses Paid, over $8,000,000.00 
WM. T. BENALLACK, General Agent, Home Office Department, DETROIT, MICH. 


D. M. FERRY, JR., President 

E. J. BOOTH, Vice-President 

hoe ae F. A.SCHULTE 

Se Treasurer 

H. E. EVERETT 
Secretary 

E. P. WEBB 

Asst. Secretary 


INeuRance: ©, 


“37 Years of Hetctsble Inderenity” 








KENTUCKY AND THE SOUTH 








INSPECTIONS BEAR FRUIT 


Fire Marshal Has Condemned and Or- 
dered Razed Many Fire Traps 
Throughout Kentucky 


Efforts of the Kentuky fire marshal’s 
department to clean up the state and rid 
it of dangerous fire traps are being met 
with more success and are disclosing a 
more generous disposition to cooperate 
than had been expected by the fire 
marshal, according to a report just 
made by that official. To date, in con- 
nection with a campaign of inspection 
that is being continued and that has 
taken in Louisville, Lexington, Bowling 
Green, Maysville, Ashland, Greenville 
and Danville, at least 200 wooden struc- 
tures have been condemned and razed 
on orders of the department, with re- 
sults that are pleasing to insurance men. 
- In Danville, Ky., where a careful in- 
spection has just been completed, one 
square containing 16 frame structures was 
condemned in toto, and these shacks 
are being torn down. In order to evict 
an old negro woman without undue 
severity the department was aided by 
a kind property owner, who built a 
brick cottage for her and then traded it 
for the lot on which her shanty stood. 

Forty hotels are beng equipped with 
fire escapes and an equal number of 
school buildings and other public struc- 
tures are being similarly equipped on 
order of the department after inspec- 
tions. One of the commonest dangers 
of the Kentucky towns has been found 
to be old livery stables, which, with 
the increasing scarcity of horses, are 
being everywhere turned into garages. 
Of open, seasoned construction, cover- 
ing expansive areas and being filled 
with highly inflammable materials, 
these garages are charged with having 
caused more disastrous fires than any 
other one class of risk in the state. 
They are being handled without gloves 
by the inspectors of the fire marshal’s 
department. 


Meeting Is Postponed 


The fire prevention meeting and inspec- 
tion set for Dawson Springs, Ky., for 
Sept. 13, and assigned to the committee 
of H. C. Bean, of Owensboro, has been 
postponed. This was to have been the 
first of the fall meetings, with others 
scheduled at intervals until the middle 
of the winter. All have gone by the 
boards, however, in connection with the 
Conservation Association meeting, which 
is getting most of the available time of 
the Kentucky field men. - 


Lexington, Ky., has purchased a new 
six cylinder automobile pumping engine 
for the Central Fire House at a cost of 
$9,500 from Ahearn & Fox of Cincinnati. 
It is to be delivered in February and will 
replace the Knox pumper now in use, the 
first motored equipment bought by the 
city. 

Walter H. Griffith, special agent for 
the London Assurance in Georgia and 
Alabama for the past five years, has 
received a commission as first lieutenant 
in the field artillery. 
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YEARS 


OF HONORABLE 
BUSINESS 


OHIO 
FARMERS 


INSURANCE 


COMPANY 
LEROY, OHIO 
F. H. HAWLEY 


President 


W. E. HAINES 


Secretary 


Western Department 
Insurance Exchange 


CHICAGO 
CHARLES L. HECOX 


Manager 


GUY A. RICHARDS 


Assistant Manager 





























TRACTOR 


INSURANCE 


SPECIAL 
POLICY 


FIRE 
LIGHTNING 
EXPLOSION 
SELF-IGNITION 
TORNADO 


AUTOMOBILE DEPT. 


HANOVER FIRE 


INSURANCE CO. 


NEW YORK CHICAGO SAN FRANC SCO 











Northern 
Insurance Company 


of New York 


STATEMENT, DECEMBER 31, 1916 


(A: ee Pee es Wr $1,691,384.09 
PRMDEES. & 04% 5 228k 979,433.38 
CET eRe 5. Coe 500,000.00 
DCE SITES C6 EE carota’ 361,950.71 
Surplus to Policyholders..... 711,950.71 
FIELD MEN 
JOSEPH W, BECK 
56 Richton Ave. Detroit, Mich. 


ERIK LINDSKOG 


4752 Park Ave. Minneapolis, Minn, 
WICKLIFFE P. RAY 
P, O. Box 366 Terre Haute, Ind. 
FRANK G, DELAHUNT 
720 Racine St. Milwaukee, Wis, 
RICHARD W. WETZEL 
1526 Bryden Road Columbus, Ohio 














Hotel Dyckman 


eho 5 MINN. 
THE COMPLETE HOTEL 
Each of its 300 rooms is outside and has bath 


Appointments 
combine dig- % 
nity with a fa- 
miliar home- 
likeness rarely 
found in 
Metropolitan 
hotels. Two 
splendid cafes 
for ladies and 
gentlemen, al- 


soa Club Grill 








Exclusively European Plan—$1.50 and upward 
Under the exclusive management of 
H. J. TREMAIN 
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ATTENTION 
Fire and Casualty Agents 


HE INSURANCE AGENTS OF ST. LOUIS 
and the State of Missouri extend to you a cordial 
invitation to attend the annual meetings of the = 


MUL 


National Association of Insurance Agents 


National Association of Casualty and Surety Agents 
National Council of Insurance Federations 


To be held in St. Louis, October 10-11-12-13, 1917 


HUUDUUQONNOONUOLYOULLNUOLUULULHA LEAT 


TIUNUIULUVULAUUU 





The Big men of the country engaged in the local fire 
and casualty business will be here, and the program 
will be of unusual interest because of the many im- 
portant topics up for discussion. 


OUR GOOD TIME GUARANTEE 


We will guarantee everyone attending these meetings 
in October the best time ever. They will be provided 
with a “special key” to the city and a personal guide. 


There will be something doing every minute—A recep- 
tion Wednesday—A theatre party Thursday—A dinner 


dance and unusual entertainment at the famous Sun Set Hill Country 
Club Friday and a luncheon Saturday. Special automobile rides and 
other entertainment for the ladies. | 


WE GUARANTEE TO FULFILL YOUR EVERY WISH 


Come to St. Louis—Bring a Friend—We Want You 


HNIVLUUULUIVUN IVUOUVUULUUUSURUUULLUUUESUL ULL LLUULUEH LULU 








For Reservations Address 


J. W. RODGER, Chairman Committee of Arrangements, 
734 Pierce Building, St. Louis =| 


OR CONVENTION HEADQUARTERS—American Annex Hotel 
and American Hotel. (Rates with bath. Single $1.50& up. ‘Double $2.50 & up.) 


Other hotels and rates with bath—Planters, $2.00 & up. Jefferson, $2.50 & up. Marquette, $2.00 
& up. Maryland, $2.00 & up. Warwick, $1.50 & up. Majestic $1.50 & up. Laclede, $1.50 & up. 


FIRE UNDERWRITERS ASSOCIATION OF ST. LOUIS 
INSURANCE FEDERATION OF MISSOURI MISSOURI ASSOCIATION OF INSURANCE AGENTS 
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NEWS FROM THE BAST. 


| 
Is CELEBRATING CENTENARY | 
| 








Field Forces of Fire Association Gather 
at Philadeiphia for One Hundredth 
Anniversary 





Philadelphia, Sept. 4.—General and 
special agents haye been arriving all 
day from different points in the United 
States to participate in the celebration 
of the one hundredth anniversary of the 
Fire Association, which will be inaugu- 
rated September 5, by a general conven- 
tion in the spacious building of the 
company of the officers, managers, 
special and general agents from all sec- 
tions of the country. 

After discussing and reviewing the 
pronounced progress and_ substantial 
growth of the company, the assemblage 
will be divided into groups and subjects 
relative to the business in the respective 
fields will be taken up and considered 
irom practical standpoints and personal 
knowledge and experience. These busi- 
ness meetings will occupy three days, 
interspersed with social and recreative 
features. 

The celebration will be concluded by 
an informal dinner Friday evening at 
the Union League. This will be a quiet 
and modest affair in compliance with 
ihe views of the management that in 
times of widespread suffering and 
agony, like the present, expressions of 
joy and mirthful functions are out of 
place. There will be no distinguished 
outside guests and no set speeches. 

bag chair will be occupied by President 
E. Irvin and the talks made will be 
on sligs germane to the fire insurance 
business. However, there will be 
men prominent in public and business 
affairs who are identified with the Fire 
Association. 


SPEND TIME IN NEW YORK 


J. J. Boland Will Give Most of His 
Attention to His New Metro- 
politan Office 





James J. Boland, president of the 
New York National, formerly the Na- 
tional Lumber, expects to spend most 
of his time in New York at the new 
office, 95 William street, opened by the 
James J. Boland Company. Mr. Boland 
is one of the leading agents at Scran- 
ton, Pa., and the James J. Boland Com- 
pany is general agent for the Columbian 
National in New York, New Jersey, 
Pennsylvania, Maryland and Massachu- 
setts. The New York office will have 
the metropolitan and suburban man- 
agement of the New York National. 
The Boland Company expects to ex- 
tend its facilities and give a big service 
to brokers. 


J. K. MacFarland Takes Place 


New York, Sept. 5—Duncan C. Pell, Jr., 
who recently enlisted in the army, has 
been succeeded by J. K. MacFarland as 
special representative of the National Fire 
of Hartford in its large risk and broker- 


age department. 


New Jersey Rates Advanced 


As of Sept. 1, rates in New Jersey have 
been advanced 5 percent. The increase ap- 
plies to specific and class rates, but does 





STRICTLY FIREPROOF 


NEW HOTEL 


BREVOORT 


Chicago, Illinois 
On Madison St., near LaSalle 





One minute from the 
Insurance District 


surance Men is 
Solicited 











The Pioneer German Fire Insurance Company in America 








TOTAL LOSSES PAID IN THE 
UNITED STATES $30,000,000 


Hamburg -ABremen 


Organized in 1854 


Hire Insurance Company 


HAMBURG, GERMANY 
Entered United States in 1858 





UNITED STATES 


BRANCH: 123 William St., New York, H. N. KELSEY, Manager 








The Patronage of Ine 


AGENTS WANTED IN UNREPRESENTED POINTS 











not apply to additional charges for per- 
mits or endorsements, nor does it apply 
to the minimum premium of $2. The rea- 
sons given for the increase are: Increased 
cost of materials and labor to replace or 
rebuild; increase in losses due to acts of 
enemy sympathizers; increase in losses 
due to abnormal business conditions and 
inexperienced help; and increased losses 
due to withdrawal of experienced men 
from fire departments, 





Lowell Lincoln Dead 


New York, Sept. 5—Lowell Lincoln, of 

Catlin & Co., of this city, died at Locust, 

N. J.,; on the 2d instant. He was 83 | 
years old and one of the original direct- | 
ors of the German American, continuing | 
on its board until death. 


Eastern Notes 


Ogden & Fay, of New York City, have 
been appointed suburban agents of the 
Newark Fire. 

Lewis A. Walton of John C, Paige & 
Co., Boston, was critically injured last 
week by falling from.a moving train near 
his summer home. 

Maury & Donnelly-Williams Company 
of Baltimore have taken over the M. Af- 


felder & Son Agency there. Harry 
Affelder, the head of the agency, recently 
died, and his widow, Mrs. Mary Affelder, 


will continue as a broker with the office. 
The New England department of the 
Pennsylvania Fire will be removed to the 
New York headquarters as of Jan. 1. The 
Boston offices of the Pennsylvania and the 
North British will be combined. 

The Incorporated Service Company of 
Philadelphia announces the appointment 
of Edwin C. Wolf as manager of its insur- 
ance department. Mr. Wolf has had many 


LIVE AGENTS WANTED 
to write Full Coverage Automobile Insurance on 
Private Pleasure Automobiles. Choice Territory and 
Liberal Commission. Our agents work with us— not 


forus. INDIANA MUTUAL, La Porte, Ind. 








United States Fire Insurance Co. 


Succeeding by Consolidation 
WILLIAMSBURGH CITY FIRE INSURANCE CO. 


Capital $1,400,000 Assets $6,889,578 


Western Department Home Office Pacific Coast Dept. 
FREEPORT, ILL. 95 William Street, SAN FRANCISCO, CAL. 
NEW YORK 











Will Purchase Life Company 








years’ experience as a special agent in the 
middle department territory, being recent- 
ly with the Marquette National in this 
capacity. 


Losses on Oil Tanks 


State Fire Marshal Hammonds of Okla- 
homa has compiled losses covering oil in 
storage for the first seven months of 
1917, the figure being $1,272,507. The 
value of tanks destroyed in these fires is 
$218,600, making a total oil fire waste of 
$1,491,107. 


Austin, Texas, is to vote on a proposi- 
tion to increase the city’s water supply 
by the purchase of what is known as the 
Barton Springs, just south of the city, 
which have a daily capacity of 10,000,000 
gallons. It is proposed to connect Bar- 
ton Springs with the city’s water system 
pode the construction of a concrete con- 
uit. 


Commissioner Cleary has certified pay- | 
ments aggregating $138,235.49 in fire de- 
partment dues to the 332 cities and vil- | 
lages with incorporated fire departments. 
The largest —— paid went to Mil- 
waukee, $43,596.47. 


Tomahawk, Wis., is considering net 
priating $10, 000 for the purpose of install- 
ing a pumping station and water mains. 


WANTED—We have a client who has one hundred and 
fifty thousand dollars ($150,000.00) in actual cash who |! 
desires to purchase the controlling interest in a Life 
Insurance Company. Assets must be in good condition 
and company have not less than five millions of insurance 
in force. All communications absolutely confidential. 


Address Investor, 19-E, care The National Underwriter. 














The Best Field in the Insurance Business 

| Today is Live Stock Insurance 

| We want good men who work among farmers and stockmen to communicate with us 
Territory in Ohio, Indiana, Illinois, Michigan and Minnesota 


| 
| THE KASKASKIA LIVE STOCK INSURANCE COMPANY 


Home Office: = - - Shelbyville, Illinois 











George W. La Brande 
Albert Berg 

A. O. Eberhart 

Dr. A. B. Kirk 











Great Northern Insurance Company 


Pioneer Bldg., St. Paul, Minn. 
Albert Berg, Pres. & Treas. 


George W. La Brande, Vice-Pres. and Managing Underwriter 


Jos. I. Silbar, Sec’ y 


BOARD OF DIRECTORS: 


George T. Simpson Carl G. Schulz 
C. L. Maguire Louis F. Dow 
Julius A. Schmahl Louis B. Krook 
Joseph I. Silbar 


J.C. Fulton 
George Jarchow' 
Dr. J. J. Ecklund 
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LEAGUE IS ACTIVE 


Plans to Push State Insurance Cam- | 
paign in All Western States— | 
Oregon Next | 


The Farmers’ Non-Partisan League, 
which created such a stir in North 
Dakota, will invade the western states, 
with the exception of California, and 
attempt to establish its propaganda, | 
including state insurance in all forms, | 
according to Robert E. Smith, editor 
of the Tax Liberator, an Oregon 
weekly. 

He declares he is positive that Ore- | 
gon will be one of the first objective | 
points of the new organization, and, | 
while he was not let into the secrets of | 
what the league proposes to accomplish | 

| 
| 
| 


in that state, that it is practically cer- 
tain the establishment of state insur- 
ance along a number of lines will be 
undertaken. 


A. C. OLDS IN A NEW DEAL 





Goes Into 'the Inter-Insurance Business 
at San Francisco—Well 
Known in Field 


A. C. Olds has become associated 
with F. R. Stoller, and W. M. Cannon 
of San Francisco in the interinsurance 
business. Olds & Stoller has been in- 
corporated as a managing company for 
the various exchanges they will oper- 
ate, the capital being $75,000. Mr. 
Stoller is president and is an experi- 
enced interinsurance man, having had 
his training with T. H. Mastin & Co., 
of Kansas City. He went to the coast 
about four years ago and organized the 
Individual Underwriting Corporation as 
the attorney-in-fact for the ~ Pacific 
Automobile Indemnity Exchange of 
California, which writes full coverage 
automobile insurance. He has built up 
a premium income of over $350,000. 

Mr. Cannon is vice-president of the 
incorporated company, is general coun- 
sel for the United Railroads, and is a 
man of high standing. Mr. Olds is a 
well-known insurance man, having been 
in the field for the old Phenix of Brook- 
lyn for a number of years, and then 
went to the Pacific Coast as a general 
agent. He is one of the most able men 
in the business, is a live wire in every 
respect, and is up and coming. Under 
its charter, the Olds & Stoller Inter Ex- 
change can write all classes of busi- 
ness except life, and it now has in proc- 
ess of organization a large class of fire 
business covering the United States and 
Canada. 








Threaten Strike at Tacoma 


Tacoma, Wash., is facing a strike of its 
entire fire department unless the two 
platoon system is granted Sept. 12. City 
officials declare themselves without means 
to meet the demands of 105 employes. If 
a walkout takes place Tacoma will be 
without fire protection. 


Berdan Given a Welcome 


San Francisco, Cal., Sept. 5.—W. B. 
Berdan of Berdan & Osborn, general 
agents of the Pacific department of the 
North British & Pennsylvania is to be 
the guest of honor given by the Tilikums, 
a local society of former northwestern 
special agents who have become insur- 


| affair is a formal welcome to Mr. Berdan 


| R. Wickler. 








J. H. MACFARLANE, 
MANAGING UNDERWRITER 





CLEVELAND NATIONAL 
FIRE INSURANCE COMPANY 


CASH CAPITAL $839,130.00 





c. H. BISHOP 
PRESIDENT 


0. T. BROWN 
SECY-TREAS. 


ASSETS 
$1,450,050.28 


SURPLUS TO 
POLICY HOLDERS 


$1,245,852.60 


CLEVELAND, OHIO 


APPLICATIONS FOR AGENCIES DESIRED 











ance executives from San Francisco. The 


who is eligible to membership because of 
his former service as a field man in north- 
west. 


Field Men Exchange Territory 


W. B. McCausland, former special agent 
at Billings, Mont., for the Continental, is 
reappointed to the California field, ex- 
changing territory with Special Agent H. 


To Get Out Uniform Forms 


The-uniform forms committee of the 
Western Union and Western Insurance 
Bureau will shortly undertake getting out 
uniform forms and clauses for the Rocky 
Mountain states. The uniform forms in 
Ohio have been all completed and dis- 
tributed to agents. When the Rocky 
Mountain territory is completed the 
forms will all be shipped to Denver for 
remailing there. 








Exposure of the previous fire record of 
Roy R. Lauman, Los Angeles, Dye Works 
proprietor, recently indicted by the grand 
jury, has caused additional charges to be 
lodged against him. It develops that he 
collected insurance for eleven fires in 
three years. 





Losses of the Week 











The losses for the month of August 
have been considerably less than those 
of the same month of last year. 

* 


* * 

Indiana Harbor, Ind., Sept. 2.—Fire 
caused a large loss to the Inland Steel 
Company on building and contents. In- 
surance: 

Springfield ..$25,000 Natl, Ct.....$17,500 

ER ao 3-% 6 20,000 Atlas ....... 12,50 

Hartford 15,000 N. Amer..... 40,000 

Fireman’s F. 10,000 
* * * 

Pine City, Minn., Sept. 3—The Pine 
City Mercantile Company sustained a total 
loss through fire. Insurance: 





Coml. Un.....$3,000 Home ....... 4,500 
Natl, Ct...... 3,000 Continental 4,500 
N. Y. Und.... 3,000 L. & L. & G.. 5,000 


St Paul: ....- 3,000 Wmsbg City.. 1,000 


Streator, Ill, Aug. 31.—Fire caused a 
total loss to the estate owned by H. F. 
Howland, 1138-115 North Park Street. In- 
surance: 

Connecticut ..$1,000 Ger. Alliance... $2,000 
| rere 2,500 Germania 1,0 
Fire Assn.... 3,000 


* * 

Streator, Tll., Aug. 31.—Sparks from an 
adjacent fire caused a 5 percent loss to the 
D. Heenan Mercantile Company and the 
D. Heenan estate, 122-126 East Main 














Faires of the firm of Jenner and Faires. | docks, Beaufait and Waterloo. streets. 
Insurance: Insurance: ; a. 
Westchester. .$1,000 Security, Ct...$2,500 | Amer. Cent...$25,000 Ger. Amer. ..325,000 
N. W. Natl... 2,000 Hanover 25,000 Hartford . 25,000 
peli Insur. Co. of L. & L. & G. 25,004 
Bismarck, N. D., Aug. 29.—Iire caused N. A....... 25,000 Phoenix, Ct.. 25,000 
an 80 percent loss to E. G. Patterson on | Norwich Un.. 25,000 Royal Jss0. 35,000 
his building, Block 46. Insurance: Phoenix, Eng. 25,000 Springfield .. 25,000 
Northern ....$1,000 Springfield ...$1,000 * ¢ «& 
Norwich Un.. 1,000 L. & LL. & G.. 500 Des Moines, Iowa, Aug. 28.—Fire caused 
Phoenix ..... 1,000 a loss of 2 percent to the Flynn_building, 
, southeast -ornel »9f th and Locust 
New Lathrop, Mich. Aug. 31.—TFire | Streets, Insurance: a 
caused a total loss to H. L. Hetts in|N w. @ M..$ 2.500 Hartford . $10,000 
damage to his harness and leather shop, | prus. Natl "10,000 Fireman's F.. 15,000 
block No. 5. Insurance: : Mechs., Pa... 5,000 Queen ...... 5.000 
Pheents ..... $1,500 bid. Phenix.. .$1,500 | Royal ...... 15,000 Alliance, Pa. 7,000 
Scot. N. & N. 10,000 Ham. Brem.. 2,500 
Columbia, Tenn., Aug. 27—A total loss | Giohe & Rut. 30000 American ... 5/000 
was sustained through fire by the Wither- a a ce 
spoon Furniture Company, 805 East Gar- ‘ a . 
eee — Marion, Ind. Aug. 28.—The Ballard 
; + eee Packing Company sustained a $10,000 loss 
Richardson, Ky., Aug. 25.—A total loss through fire which started in their stable 
was sustained by the general store of | department. Insurance: x 
Clint Wallace : Continental ..$2,500 Home .......$5,000 
: ; * * # ee eae 3,000 Prov. Wash... 2,500 
East St. Louis, Ill, Aug. 24.—Fire, ; Amer. Cent nae Sun severe 2,000 
started by sparks from passing train, | Phoenix ..... 3, 00( 
caused a $2,000 loss to Geo. S. Mepham & ie 
Co. Insurance: Eau Claire, Wis., Aug. 30.—Il ire caused 
SY 4 ccencens $5,000 Fid. Phenix..$ 7,500] a $5,000 loss to the Ivar Anderson Shoe 
Amer. Cent... 1,000 Natl. Ct..... 10,000 | Company, 209 South Barstow street. In- 
Equitable 2,000 Home ...... 10,000 | surance: 
Springfield 7,500 Lon. & Lanc..$5,000 Imperial . $2,600 
7 3S Brit. Amer.... 2,000 Ger. Amer.... 1,700 
Omaha, Neb. Aug. 31.—Fire, which | Natl. Union... 2,500 
started from sparks from an engine fall- * * «& 
ing on roof, caused a $50,000 loss to the Springfield, Mo., Aug. 28.—The Spring- 
ee een Company, 519-23 | feld Gas & Electric Company, Main street 
wet bake Star ene and West Phelps avenue, sustained a 20 
Aviad. OL. . 2 Chios: Amines ....990000| Soe lone tareuae Gre enueed tt o 
No. River - 8,000 Phila. Und... 10,000 | spor ‘ircuit. i heir electric switch- 
A P “ short circuit in their € tri switch 
Brit. Amer.... 2,500 Germania 8,000 | hoard 
be = : * 7 < 
Sioux City, Iowa, Sept. 1.—Spontaneous Indianapolis, Ind., Aug. 30.—A 75 per- 
combustion of coal caused a fire entailing | cent loss was castuiaa by the Indiana 
gn loss *. the Sioux City Brick & | Tinware Company, 112-114 South Pennsyl- 
ae Seo | Sere - vania street, when fire destroyed their 
a aes + “aes Royal ....... $1.500 | stock. Insurance: . 
+ Hire.... 4, Detroit) .....: $4,000 Madison ..... $1,000 
© 2S Western ..... 5,000 Northwestern. 2,000 
Detroit, Mich., Sept. 1—The Saxon] Phoenix ..... 5,000 Ger. Alliance.. 5,000 
Motor Car Company sustained a 7 percent | Mercantile ... 6,200 
loss through fire which started when a sod Mins 
lamp fell over on one of their loading Wichita, Kans., Sept. 2.—Fire caused a 





FIRE INSURANCE COMPANY WANTED—Owing to the 
greatly increased volume of high grade business, our present 
underwriting capacity must be increased. We can use as local 
agent in Philadelphia or general agent in the East, a fire com- 
pany. We have always made money for our companies, now 
having twelve in our office. We can furnish the best financial 
and underwriting references. Address 73-G, care The 
National Underwriter. 











street, 102-118 North, Park street. 


Chicago, Ill., Sept. 2.—Fire caused a 20 
percent loss to J. F. Gubbins by destroy- 
ing his building, 2419-21 West Fourteenth 


street. Insurance: 

Am, Cent..... $2,000 Det. F. & M..$1,000 
Ohio Farmer.. 1,500 Mich. F. & M. 1,000 
Cont... Ui... 2,000 Queen ....... 1,500 
i. Unde... s.: 1,500 | Pitts. Und.... 3,000 


New Franklin, Mo., Aug. 27.—Fire of 
supposedly incendiary origin caused a 60 
percent loss to E. A. Jenner and J. H. 


tain a 


| 


The Badger State Limited Mutual Auto. Ins. Co. 


Rhinelander, Wis. 


We take the very best class of risks only. Secure an Agency with 
the company having an up-to-date method of insuring Automobiles, 
satisfying car owners, and paying a living commission. 

Responsible Agents wanted for WISCONSIN 




















Michigan Livestock Insurance Co. 
SAGINAW, MICHIGAN 


COLON C. LILLIE, President and Superintendent of Agencies 
HARMON J . WELLS, Secretary and General Manager 


Organized, owned and managed by Michigan men. Backed by 
the substantial interests of Michigan. Insuring Michigan farmers 
and owners of livestock against death from any cause. 


AGENTS WANTED 














CLIFFORD IRELAND, Pres. 
Maine, Massachusetts, Connecticut Rhode Island Pennsylvania North Carolina South Carolina Ohio, Indiana, Illinois, Wisconsin, Iowa, Kansas, Texas, Missouri, Tennessee 


Western Live Stock Insurance Company 
PEORIA, ILL. 


Dr. GAIUS W. HUBBARD, Sec’y & Gen’! Mer. 
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total loss to the Edwards Dry Goods Com- 
pany. 


* ~ * 
New Lathrop, Mich., Sept. 1.—Fire 
caused a total loss on stock to H. L. 


Hetts. Insurance: 

Fid. Phenix...$1,500 National, Ct..$1,500 
Phoenix, Ct... 600 
~ * * 

New FPranklin, Mo., Aug. 27.—Fire of 
supposedly incendiary origin caused a 
total loss to Chas. T. Harris and Locke 

Amick. Insurance: 
Westchester. .$1,500 Hartford 
Glens Falls... 
Fire Assn..... 


.... $1,000 
1,000 Security, Ct... 1,000 
1,500 

* * * 

Lawrenceburg, Ind., Sept. 5.—The Johns- 
ton & Klare Manufacturing Company sus- 
tained a 40 percent loss by fire. Insur- 
ance: 
Queen 


-.+-.$3,500 Amer. Eagle. .$2,000 
Home 


oS ieee 3,500 Germania 2,000 
* * “* 


St. Louis, Mo., Sept. 1—Emlen Hutch- 
inson Company sustained a 50 percent 
joss on seven buildings on Monroe street 
petween Broadway and Ninth. Insurance, 
$43,750. 

* * + 

Dallas, Texas, Sept., 4.—The building 
and stock of Hurst Bros. Company, the 
S. Koenigsberger tailor shop, the Abe 
Goldstein pawn shop and offices occupied 
by Frank H. Ingerman were considerably 
damaged by fire, smoke and water when 
the second floor of the R. H. Stewart 
building was wrecked. The origin of the 
fire is unknown, but defective wiring is 
believed to’ have been the cause. Loss 
about $50,000. 

* ~ 

Indianapolis, Ind., Aug. 30.—Fire of un- 
known origin caused a $50,000 loss in the 
heart of the wholesale district. It started 
on the second floor of the building at 
112-114 South Pennsylvania street, occu- 
pied by the Indiana Tinware Company. 
The stocks of the Art Furniture Company, 
the Goodman Hosiery Company and Mc- 
Cune, Wiles & Ross, wholesale grocers, 
were damaged by smoke and water. All 
these firms occupied the same building, 
which suffered a loss of $10,000. Fire 
walls separated the pusiness houses, 

a * * 


Lafayette, Ind., Aug. 30.—Fire of un- 
known origin caused $25,000 loss to the 
plant of the Peerless Wire Goods Com- 
pany today. It is believed the fire started 
from some one throwing a match into a 
barrel of paint in the yard during the 
noon hour. The loss is covered, 

* * * 


Coatesville, Ind., Aug. 30.—The Virgil 
Rollings hardware store and the opera 
house were destroyed by fire with a loss 
of $10,000. It is believed the fire started 
from the moving picture room. Coates- 
ville has’ no fire protection. The Green- 
castle motor fire truck was sent to help. 

* * * 


Springfield, Ohio, Sept. 4—City firemen, 
working in relays, are fighting a fire in the 
100,000-ton coal pile owned by the Big 
Four Railway here. It has been burning 
since August 1. Two steam shovels are 
spreading the coal so the seat of combus- 
tion can be reached. Spontaneous com- 
bustion is the cause. 

~ * * 

Columbus, Ohio, Sept. 4—Fire of prob- 
able incendiary origin destroyed the plants 
of the Columbus Bottle Supply and the 
West Side Iron and Metal companies, 
state and Center streets, last night. Loss, 
$5,000, with no insurance. 

>» * ~ 


St. Louis, Mo., Sept. 1—Fire occurred in 
the three-story brick sprinklered building, 
lettered “B,”’ which is part of the plant 
known as the Joy building, north side of 
Monroe, Broadway to Ninth street. Fire 
originated from an unknown cause on the 
third floor in the part occupied by J. J. 
Steffen. The fire spread through most of 
this floor and destroyed the greater part 
of the roof and badly damaged contents 
of this floor; quite serious water damage 
to stock on first and second floors of this 
building, and also water damage to stock 
in building “A.” About 200 sprinklers 
operated on the floor where the fire origi- 
nated and helped to confine the fire to this 
floor. Building is owned by Emlen Hutch- 
inson. Parts of first, second and third 
floors of building ‘‘A” occupied by Udell 








CLASSIFIED 
ADVERTISEMENTS 


Advertisements in this column are at the rate 

of 30 cents per line, payable strictly in ad- 

vance. Approximately seven words per line. 
. Minimum charge, $1.50. 





























FOR SALE—ONE-HALF OR_ ENTIRE 

interest in good agency (mixed) in pros- 
perous Indiana city of 3,000. Established 
1876. Large farm business. Fine oppor- 
tunity for growth. Address 85-8, care 


The National Underwriter. 
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Predock Manufacturing Company, manu- 
facturers of tables; parts of first, second 
and third floors of same building and por- 
tion of first, second and third floors of 
building ““B” occupied by George E. Raithel 
Manufacturing Company, manufacturers 
of sash, doors and millwork. Center por- 
tion of first, second and third floors of 
building “B,” occupied by the Western 
Chair Company, manufacturers of chairs. 
West part of first and second floors of 
building ‘“B,”’ occupied by the Recker 
Moulding & Manufacturing Company, man- 


ufacturers of wood moulding. West part 
of third floor occupied by J. J. Steffen. 
Insurance on building: 

N. B. & M....$1,500 Agricul. ...... $3,500 
Duquesne 5,000 Germania . 4,000 
eee 2,500 Com. Un...... 4,500 
NIGGATE: 55... 1,000 Hanover 2,000 


Phoenix, Ct... 4,250 N. B. & M.... 5,000 
Union, Eng... 3,500 Prov. Wash... 4,000 


Westchester 3,000 
Insurance on rents: 
City, N. Y....$2;500 Ningara ...... 3,500 
Pie. Und.....>» : Phoenix, Ct... 3,000 
Insurance George E. Raithel: 
Netherlands ..$1,000 St. Paul...... $1,000 
CS ae TO) IDE, <0 60s 06s 2,000 
Buf. Ger EO HEED §isiys ois ces 4,000 
Insurance on machinery: 
Buk. Ger... sss $1,000 Northern .....$1,000 
Netherlands 1,000 Germania .... 1,000 
Old Colony... 1,000 Westchester .. 1,500 
Calistonian 4... 1900 U. Bi... ..35ss 1,000 
Continental .. 3,000 
Udell Predock Mfg. Co.: 
Springfield ...$2,000 Springfield $3,000 
Phoenix, ‘Ct... 4,500 Sum .... esses ,000 
PePMeTs s..5..< 3,000 Hartford 1,000 
Lon. & Lanc.. 5,000 Fire Ass’n.... 1,000 
ee 5,000 Lon. Assur.... 2,000 
Royal ........ 5,000 North., Eng... 3,500 
Decker Moulding & Mfg. Co.: 
SS eee > $2,000 C. S. Interins. $5,000 
Insurance on stock and machinery owned 
by J. J. Steffen: 


Niag., Det....$1,500 Ins. Co. N. A..$1,000 


Milw. Mech... 1,500 Fid. Phenix... 1,000 
Western Chair Co.: 
Boston ......$1,500 Standard $ 500 
Hartford 2.800 St. Paul...... 3,500 
Standard 1,500 
* om oe 


Chicago, Ill., Aug. 30—Iire in four-story 
and basement brick, 1400-1406 Milwaukee 
avenue, owned by Henry Uihlein, caused a 
60 per cent loss. Insurance: 


London, Eng. .$2,500 Royal ........ 10,000 
Mil. Mech.....10,000 Union Eng...., 2,500 
N. W. Nat.... 5,000 
Phoenix, Ct... 5,000 Total ...$35,000 
Sixty per cent loss. Occupied by James 
Davis, paints and wall paper. Insurance: 
Alliance ......$1,000 Merchants ,000 
Allemannia 1,000 Mere. F. & M.. 2,500 
BOUE 2.006005 500 Mechanics, Pa. 2,000 
PROS os io asad 1,000 Minneapolis .. 1,000 
Sy ee 2,500 Norwich Un... 1,500 
Calumet Und.. 1,500 Nat., Ct....... 4,000 
Com. Ms <.<2%. 1,500 N. B. & M.... 1,000 
CMSIAEIER <5 5:0’ 2,000 Netherlands .. 1,000 
ee) ee 1,500 Ohio Far...... 4,000 


Comwlth. 


1,500 Phoenix, Eng.. 3,000 
Mureka 


1,000 Phild. Und.... 1,500 


Firemens F... 1,000 Pitts. Und.... 1,000 
Franklin, Pa.. 1,000 Queen ....... 2,500 
Fire Assn..... 2,000 Security, Ct... 1,500 
Ger. Am., N. Y. 1,500 Springfield 3,500 
Ger. Alli. 1,500 Sun, Eng...... 5,000 
General ...... 1,000 Sterling ...:.. ,500 
Hartford ..... 2,500 Teutonia, Pa.. 1,000 
Hamburg Br.. 2,500 Union, N. Y. 1,000 
SERS 5 so os wis 1,500 Urbaine ..... ,000 
Humboldt 1,000 Va. F. & M.... 1,000 


Ins. Co., N. A.. 3,500 Westchester .. 1,000 
Low Un. & R.. 1,000 3 mecamncinsa 
L. & L. & G..$1,500 Total ...$81,500 
Merch. & Tr... 2,500 
a * 7 

Chicago, Ill, Aug. 29—F ire in three- 
story and basement brick, 708 West North 
avenue, owned and occupied by Valentine 
Stauder, men’s furnishings and dwelling, 
caused a 40 per cent loss. Loss moderate. 
Insurance on household furniture: North- 
western National, $800. Fire originated on 
first floor. Cause not determined. 
Amer., N. J....$1,500 N. W. Nat.....$1,500 





Oe _ |: eae 1,000 a 
Hartford ..... 1,500 Total - $5,500 
* % tk 


Chicago, Ill., Aug. 25—I ire in one and 
one-half-story frame, rear, 6028 South Ra- 
cine avenue, owned and occupied by Jacob 
Kenofsky, barn, caused a 60 per cent loss. 


Insurance on building: London & Lan- 
cashire, $200. Insurance on contents: 


London & Lancashire, $300. Communi- 

cated to two-story frame, rear, 6026 South 

Racine avenue, owned and occupied by H. 

Kramer, barn. Insurance on building: 

BONGO: ve:c000% $400. Mich. ie RE $400 
* 


Elyria, Ohio, Sept. 3—Tire destroyed the 











WILBUR TO BE HEAD 
IN THE WESTERN OFFICE 


(CONTINUED FROM PAGE 1) 


terests he is much interested in mili- 
tary affairs at Evanston, Ill., where he 
lives, being captain of the company 
of home guard. Mr. Wilbur was born 
in Leeds, N. Y., in 1874. 

Martin a Successful Field Man 


Mr. Martin, who comes from Ohio, 
was born in 1873 at Mechanicsburg, 
Ohio, and was formerly connected with 
the Home in that state. He went with 
the Continental in 1907 as special agent 
for Western Ohio and was made state 
agent in 1915. Mr. Martin is one of 
the big men in Ohio who is held in the 
highest esteem by agents and field men. 
He has always taken a prominent part 
in the activities of the state and has 
been a good business builder. 

Mr. LaRue started with the Conti- 
nental sixteen years: ago as a file boy. 
He was born in Fort Worth, Texas, in 
1884. He has applied himself faith- 
fully and studiously to his task and is 
a young man of far more than ordinary 
ability. 

Moriarity Has Made Good 

Mr. Moriarity, who is promoted in 
the office of Vice-President Charles R. 
Street of the Fidelity-Phenix, is an 
Irishman by birth, having been born 
in Ireland, August 1, 1874. He came to 
America in 1887 and entered the service 
of the North British & Mercantile, after 
leaving school. He traveled in Michi- 
ean and Indiana for the Milwaukee 
Mechanics and entered the office of the 
old Phenix as an examiner twelve years 
ago. Mr. Street has used him as a 
utility man for the year past, doing 
both office and field ‘work. He has a 
fine grasp of the business and is a first 
class underwriter. 


PROGRAM EVENTS OF 
NATIONAL MEETING 


(CONTINUED FROM PAGE 1) 
vertising.” Both will be handled by 
experts in their line. 

Casualty Men to Meet 
In accordance with the invitation ex- 
tended by the Agents Association, the 


National Association of Casualty & 
Surety Agents has decided to hold its 


| annual meeting at St. Louis at the same | 
There will be a business session 


time. 





Elyria Opera House this evening. Loss is 
considered total, with $25,000 insurance. 
* * * 


Cleveland, Ohio, Sept. 1—Fire damaged 
the millwork plant of the A. Teachout 
Company, 11722 Euclid avenue, to the 
amount of $5,000 today. 





Wednesday, Oct. 10, and on the after- 
noon of Oct. 11 a joint session with the 
“Casualty and Surety” section of the 
agents’ organization. At this meeting 
addresses will be made by Manager 
Frederick Richardson of the General 
Accident, and Field Secretary Percy 
Garnett of the Workmen’s Compensa- 
tion Service Bureau An important re- 
port will be made by the “Casualty and 
Surety” committee on the subject of 
expirations. 


Special Subjects for Discussien 


The special topics assigned for dis- 
cussion will probably be acquisition 
cost, with a report on the action of the 
Insurance Commissioners’ Convention; 
also the subject of cooperation of all 
agents in facing common dangers, and 
relations with the state federations. 

he National Council of Insurance 
Federations has also accepted the in- 
vitation of the agents’ association to 
meet in St. Louis during its sessions 
and hold a general meeting on the 
evening of Oct. 11. 


Buying Provident Accident 


The Northern of England is purchasing 
the Provident Accident & Guarantee of 
London, which does chiefly an accident 
business, but writes also fire and marine. 
The Provident was organized in 1865 and 
has assets of over $2,500,000. 





MERICAN LIABILITY 
COMPANY 


SPECIALISTS in MONTHLY PAYMENT 


Accident and Health Insurance 
AGENTS WANTED 


INDIANA, OHI _ W. R. SANDERS, SECRETARY 
PENNSYLVANIA] Second NATL BANK BLDG. CINCINNATI, O. 
KENTUCKY $100 000 00 INSURANCE DEPT. DEPOSIT | 

















AMERICAN 
SURETY 
COMPANY 


OF 


NEW YORK 


100 Broadway 





SURETY BONDS 














It is the Age of the Specialist. 





The Security Automobile Mutual Ins. Co. 


YOUNGSTOWN, OHIO 


Our Specialty is Automobile Insurance. 
Organized under and supervised by the Ohio Insurarice Department 
To Ohio Agents: Give us your Automobile business! 
Agents wanted where not represented 

















Low Rates on Automobile Insurance 
While Manufacturers of Automobiles are increasing 
their prices, our rates remain the same. 


Standard fire and theft floaters 
Broad Policy and Liberal Commissions 
An Attractive Proposition for Indiana and Ohio Agents 


UNION MUTUAL INSURANCE COMPANY 


Rentschler Building 


HAMILTON, OHIO 
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COINSURANCE LAWS 


Coinsurance laws have, for some 
time, been troublesome to examiners. 
In some cases the difference in the laws 
of one state and another are very slight, 
yet sufficient to cause trouble. Below 
is shown a list of the 16 states in West- 
tern Union territory and the coinsur- 
ance laws in effect in each: 


Colorado—Regular union form. 

Iowa—A special form which must be 
signed by the assured. 

Illinois—Regular union form. 

Indiana—A special form requiring that 
the reduction, because of coinsurance, be 
put in the form. 

Kansas—Regular union form. 

Kentucky—Regular union form. 

Michigan—A special form which must 
be signed by the assured. 

Missouri—Coinsurance is permissible 
only on chattels in cities having a popu- 
lation over 100,000. The rate with and 
without coinsurance must be stated in the 
policy. This ruling does not apply to tor- 
nado business. 

Minnesota—A special form to be signed 
by the assured and not permissible when 
the value is less than $5,000. 

Nebraska—Regular union form. 

New Mexico—Regular union form. 

North Dakota—Regular union form. 

Ohio—Regular union form. 

South Dakota—A special form to be 
signed by the assured. Applications for 
coinsurance must also be signed by the 
assured. 

Wisconsin—A special form is used in 
which the rate must be stated in the pol- 
icy, with and without coinsurance. 

Wyoming—Regular union form. 


Sage Brush Philosophy 














All you have to do to reach the bot- 
tom is to let go; but you must climb 
to reach the top. 

Some people learn from their .experi- 
ences; others never-recover from them. 

good workman always manages 
somehow to have good tools. 

Do your best, whether you are mak-’ 
ing love, playing baseball or making 
sales. 

It is not doing the thing we like to 
do, but liking the thing we have to do. 

Open the window of your life for the 
good things that may come in. 

When you decide to do a mean thing, 
just stop and think how long you must 
live with your memory.—Agents Rec- 
ord. oa * * 


Call a spade a spade, but he sure it is 
a spade. 

An opinion of another may be an opinion 
of yourself. 

If you leave good neighbors in one lo- 
eality, it is likely you will find good 
neighbors in another. 

Malaria no longer is limited to low- 
lands. 

Exercise is good for the rheumatism if 
you are not already afflicted with the ail- 
ment. 

_ Pacific propaganda is good before war 
is on. 

It is not always advisable to wait for 
permission to do your duty. 

Some good folks seem to think that 
everything depends on prayer. 

There may be later trains, but why not 
be ready to take the first one? 

Prolonged discussion of an undebatable 
proposition seems to be a congressional 
privilege. 

The man of action now has the “right 
of way.” 

A service is judged by its results.— 





Semi-Annual Statements, June 30, 1917 


(As Reported to the Governor of Georgia) 


Disburse- 

Assets Net Surplus Income ments . 

ABenen Ge MuUMicd . oo 6ci o's. os cce eG SEES $1,317,586 $ 526,578 $ 641,884 
FROMMER ish cs cone ea ns ces eats lee cemse Sey 485,859 8,979,159 9,947,802 8,155,009 
Ammericdn Central. ..0 5. occ ces 4/213/501 1,032,735 1,033,160 1,030,543 
po Eee ee ee ee ere 3,086,128 946,386 1,166,278 1,234,029 
De RE Se Ose 4 oekian cae nee 1,816,963 543,609 601,491 714,485 
NI i ne Cares ca wlengic waa eS S 3,917,016 819,473 1,157,883 1,136,879 
Com'l RID DES on tens duoc ea kes 10,510,632 not reported 4,643,045 4,639,042 
DOE, Ta he aks Cae acs irae a4 oe 7,623,939 2,111,056 1,810, ase 1,791,756 
GermMan-AMOFiCaN  .ccescsccceccce. 28, "304, 429 10,033,378 6,974,37 5,907,082 
ND Fe ee at eS so Sia ase acy kena 2,378,029 622,172 555, 766 480,132 
PESTA DUPS-BTOMOR ..0.6 6 isiccccccwess 1,594,664 88,727 502,016 681,040 
Be, Oo Oe Pe eta wckocweucones 25,187,487 5,000,000 10,425,562 8,292,416 
Iie: Co: State Of PR. 5. iste eens 4,425,850 217,525 1,498,631 1,570,610 
Lumber Mutual, Boston.......... 1,208,375 674,461 398,759 273,162 
ORIOU,. OR oo bi scne euslee sass 82,805 503,32 245,181 211,002 
DEW, TON a 6 kok 6 5c bcc ctlccen 1,836,296 329,532 713,289 579,903 
PROPC-CIOUIMOED ogo cccececcws setae 3,709,665 1,062,049 2,488,185 1,265,045 
Northern Assurance.............; °. 6,087,861 2,152,164 2,149,917 2,443,499 
CONG ieeee an bc oe Rte sere Re r++. 8,922,890 1,021,438 986,825 1,087,970 
PROV. WOSRINBtON  «.... co ceiecceccces 6,389,335 1,478,427 2,404,712 2,598,082 
pO ee Perera 3371.100 815,337 1,405,506 1,402,996 
0 Ye eee ree ere 14,793,290 3,480,010 6,425,499 6,000,949 
SGOe, Wyte de - INAG es ees eee sc eveé 6,723,190 3,512,179 1,697,576 1,597,907 
Ro All SG re 4,601,507 713,353 1,616,997 1,361,148 
Springfield Fi & M...6..ccccccece 12,113,481 2,786,904 3,717,240 3,492,134 
SrA, ND CFOS 6 oe Gale a weleeees cae 4,700,859 1,465,347 1,552,174 1.578.821 
NEE EA oer cee oper rare 1,769,593 435,441 609,432 582,938 
Cla INES cic alcee Cees anes wees 1,100,632 546,850 335,036 347,410 
WON. Gocco coves cucceweres 1,179,794 501,338 482,440 376,600 








Price 


H. G. Royer, Pres. 


The agent who is able to offer good insurance at less 
than his competitors is in the same position as the 
merchant who is able, by buying in quantities and 
Talks holding down expenses, to quote reduced prices —he 

gets the business. 
Business Men’s are in a position to get the business, and they do. 


Central Business Men’s Association 
Westminster Bldg., Chicago 


Representatives of the Central 


C. O. Pauley. Secy. 














resembles the dip penholder. 


ard or self-filling style. 








THE JIFFY PEN 


The word “Jiffy” denotes speed and action. The shape and balance 
It is built for those who appreciate a 
properly shaped and balanced pen. 
Self-filling pen without a rubber sac. 
SEND FOR DESCRIPTIVE MATTER 


JIFFY PEN CO., Dept. No. 2, 406 Pierce St, Sioux City, Iowa 


Prices from $2.50 up, either stand- 








THOMAS L. FARQUHAR, Sec’y. JAMES G. MACONACHY, Agency Supt . 


NEWARK FIRE 


INSURANCE COMPANY 


NEWARK, N. J. 


Assets aa oe ea ee a ae a ee 
Capital - Sha oe me te ae 
Surplus to Policyhelders Se. Sa Oe 


WESTERN STATE AGENTS 


W.E. COLLINS, Michigan and Ohio + Union Trust Building, Detroit 


W. J. WENDT, Illinois. Indiana and Wisconsin, 2021 Insurance Exchange, 
Chicago 


EDGAR J. HAYNES, Pres. 


$2,270,250.98 
500,000.00 
906,788.03 





Responsible Agencies 
Solicited 














PITTSBURG UNDERWRITERS 


GEO. R. DAVI M. Commonwealth Bldg., Pittsburg, Pa. 
ceueeomeneis UNDERWRITTEN BY ” at - 


Allemannia Fire Insurance Humboldt Fire Insurance Co. 
National-Ben Franklin Insurance Co. Teutonia Fire Insurance Co. 


Combined Capit, $1,700,000 “Assets, $8.175,146 Surplus to Policyholders, $3,572,680 


H. Westme er, Toledo. Ohio, Special Agent for Indiana and Ohio 
el & Loe why 3 Ill., General Agents for Illinois 


New Agents Solicited. Schulkamp, Madison, Wis., General Agents for Wisconsin 








The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 


DETROIT, — 
ASSETS - - = 
SURPLUS TO POLICYHOLDERS - - - 


$1,643,174.45 
1,235,960.65 


LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, Iowa, Minnesota, New York, Massachusetts, 
Rhode Island, Louisiana, California 





A Reliable, Progressive Agency Company Representatives solicited 














Herbert Buxton General Insurance 
92 William St., New York 





Excess Insurance placed in all parts om the United 
States and Canada 








Detroit National Fire Insurance Co. 
PAUL TURNER, President DETROIT M.O. ROWLAND, Secretary 
Join the forces of a live, active, growing, strongly backed western company, progres- 
sive, yet operating along sound lines. Licensed in New York, New Jersey, Connec- 


ticut, Massachusetts, Maryland, Indiana, Pennsylvania, V;,ginia, Minnesota, 
Michigan, Rhode Island, Towa, Illinois, Colorado and California. 


MANAGED BY MEN WHO ARE IN CLOSE TOUCH WITH THE FIELD 

















ee Merchants Pational 


<< 
& Ww Five Jusurance Co. 


CHICAGO 


Wants Good Agents in 
Michigan, Indiana 
Illinois and Wisconsin 


ewe 


tina wONc | 
Nall i 














IOWA STATE LIVE STOCK 
INSURANCE COMPANY 


DES MOINES, IOWA 





Insure Against Death From Accident or Disease 





WANT REPRESENTATIVES 
FOR DEVELOPMENT OF NEW TERRITORY 


S. A. COURT, Secretary DANA C. DAY, Agency Manager 




















16 


THE NATIONAL UNDERWRITER 


September 6, 1917 








THE NATIONAL 
UNDERWRITER 


Published Every Thursday by the NATIONAL 
UNDERWRITER COMPANY, Chicago, Cincin- 
nati and New York.. EDWARD JAY WOHLGE- 
MUTH, President; JOHN F. WOHLGEMUTH, 
Secretary; J. H. HIGGINS and H. E. WRIGHT, 
Associate Managers. 


C. M. CARTWRIGHT, Managing Editor 
C. W. VAN. BEYNUM, Associate Editor 
H. J. BURRIDGE, Associate Editor 
VICTOR E. RUSSUM, Associate Editor 
PUBLICATION OFFICE, Insurance Exchange, CHICAGO, 
CINCINNATI OFFICE, 402-4 Lincoln Inn Court. 
NEW YORK OFFICE, 709, 95 William St., New York; 


Telephone John 4243; CHAUNCEY S. S. MILLER, 
Eastern Vice-President. 





Entered as Second-Class Matter February 24, 1900, at 
Post Office at Chicago, Illinois, under Act of March 3, 1879. 





Subscription Price, $3.00 a year; in Canaca 
$4.00 a year; Single Copies 15 Cents. 





BURDENSOME REQUESTS 


PRESIDENT GEorGE A. VIEHMANN of the 
New Brunswick Frre has sent a letter 
to the New York department regarding 
the request made by that office for sta- 
tistics concerning fire insurance, grow- 
ing out of the complaint of one of the 
boards in New York City that fire rates 
were too high. 

President VIEHMANN in a very kindly 
way calls to the attention of the New 
York department what it means for a 
company to respond to these numerous 
requests for statistics. Almost every 
office is put to it in these days on ac- 
count of help. Clerks are being drafted 
into the army or have enlisted. It has 
been necessary to bring in new em- 
ployes and many of them are women. 
They are untrained. The old employes, 
on account of this disarrangement, are 
overworked. 

President VIEHMANN tells the New 
York department that no company that 
he knows of keeps its records in such 
shape that it can give half the informa- 
tion it asks for and it would mean going 
over the experience, reclassifying it and 
digging it out of the records. He esti- 
mates that it would cost his office alone 
from $2,000 to $3,000 to furnish this in- 
formation. Furthermore, Mr. Vren- 
MANN does not believe that the data 
asked for will be of any service in get- 
ting at the subject of rates. At this 
time, when economy is being practiced 
and the demands on every corporation 
are so heavy, President VIEHMANN 
thinks that it is unjust for any insur- 
ance department to unnecessarily bur- 
den offices at this time. 

President VIEHMANN’s letter recalls 
the fact that many insurance depart- 
ments are given to asking for statistics 
and data of all kinds. Some of the in- 
surance commissioners teel that they 
‘are not earning their mOney unless they 
are conducting some sort of an investi- 
gation, forgetting, perhaps, that these 
demands are coming in from every 
hand. The great amount of informa- 
tion assembled in this way, as Mr. 
VIEHMANN points out, is useless. It is 
a big burden and expense. As we see 
it today, insurance companies can with 
great justice complain of the exactions 
of the various departments. They are 
called on for this and that, the insur- 
ance commissioners overlooking the 
expense and trouble. We believe that 
with the statistical data now furnished 
by the Natronat Board as to writings, 
losses and classification statistics the 


insurance commissioners have plenty of 
information without calling for addi- 
tional matter at this juncture. 





SPLENDID ORGANIZATION 


Tue recent letter of General Manager 
W. E. MALiatieu of the NATIonAL Boarp 
to Director W. S. Girrorp of the Coun- 
cIL OF NATIONAL DEFENSE, in which the 
work of the insurance companies is de- 
tailed and reviewed, shows the splendid 
organization that the fire insurance 
people have in assisting in conservation 
and fire protection work at this time. 
The state conservation associations 
have gone at their task in an energetic 
and intelligent way. 

The state fire marshal bureaus have 
been very active in cooperating in this 
important movement. Literature has 
been distributed on every hand. Self- 
inspection service has been urged in all 
elevators. Two of the Nationat Boarp 
men are detailed in Washington as ad- 
visory engineers on fire protection and 
water supply for cantonment construc- 
tion. Each of the sixteen national 
army cantonments has the services of 
one of the Natrionat Boarp engineers in 
cooperating in fire protection matters. 
Investigations of the recent incendiary 
fires on the Pacific Coast and north- 
western states attributed to the INpvys- 
TRIAL WORKERS OF THE Wor LD have been 
made. It is thought that this insidious 
organization has been thwarted in its 
designs. 

One feature that Mr. MaALta.teu 
brings up that shows the patriotic im- 
pulses of fire insurance officials was a re- 
quest from the paymaster general of 
the navy, saying that 4,000,000 pounds 
of wool had been stored in Boston and 
the department was unable to secure 
adequate insurance. President BISSELL 
was appealed to to use his influence in 
getting a larger capacity. It was found 
on investigation that the wool was 
stored in a warehouse that was consid- 
ered a very undesirable risk. The in- 
surance market in Boston, New York 
and London had already been ex- 
hausted. President Bissett, however, 
made a patriotic appeal and received au- 
thorizations for nearly $500,000 addi- 
tional insurance. General Manager 
MALLALIEvU said that this additional lia- 
bility was taken on part of the com- 
panies against their underwriting judg- 
ment solely from a patriotic desire to 
| protect valuable government property 
at this critical time. It all goes to 
show, however, that when the insur- 
ance people are appealed to, they are 
not slow in responding. 





SMALL CITY AGENTS 

Ir Is interesting to see what some of 
the agents in the smaller cities are ac- 
complishing in the way of producing 
casualty and surety business and thus 
making up for some of the losses they 
have sustained in their fire lines. Many 
fire risks have been sprinklered, rates 
have been reduced or lines-have been 
captured by large city brokers, thus de- 
priving the smaller city men of consid- 
erable of their old income. They have 
been forced to turn to other lines of in- 
surance to make up the deficit. Many 
have accomplished much in taking cas- 
ualty and surety. For instance, the 
SOUTHERN Surety of St. Louis prints 








Personal Side of the 
Insurance Business 


M. C. Buckingham of Springfield, 
Ill., special agent of the German Amer- 
ican and German Alliance, has been 
drafted in the army and will likely be 
called to the colors early next month. 
Mr. Buckingham was married last 
February, but will probably not be ex- 
empted. 


Fred H. McElhone, son of the late 
F. H. McElhone, Sr., of Marshall & 
McElhone, central department man- 
agers of the Firemans Fund, will soon 
sail for France, he being connected with 
the 149th Field Artillery, having been 
promoted to sargeant-major. Young 
McElhone enlisted in the service with 
the artillery and went to the Mexican 
border. On his return he has con- 
nected with the agency of W. A. Alex- 
ander & Co., of Chicago, managers of 
the Fidelity & Casualty, but went again 
into military service and has been in 
training at Ft. Sheridan. Mr. McEI- 
hone seems peculiarly adapted to mili- 
tary work and his superiors have rec- 
ognized his ability. 


Elliott Middleton of Chicago, assist- 
ant manager of the Western Actuarial 
Bureau, left this week for Springfield, 
Ill., where he will be in camp with the 
11th regiment, Illinois National Guard. 
This regiment was formed by some of 
the older men to replace the members 
of the militia who have been taken over 
into the national army. Mr. Middleton 
has been training with the home guard 
at Evanston, IIl., where he resides. 


Francis F. Townley, son of W. R. 
Townley of Chicago, western general 
agent of the Western and British Amer- 
ica, has taken his examination for the 
government aviation corps and stood 
highest in a group of eighteen appli- 
cants. He has been in the University 
of Chicago hospital unit and graduated 
there last June. 


Joseph J. Brummel of Brummel Bros. 
was married last week to Miss J. Marie 
Piper of Chicago, the ceremony taking 
place at the summer home of her fam- 
ily at Riverside, Mich. Mr. Brummel 
is one of the active local agents of Chi- 
cago, allied with a live organization. 


Secretary H. H. Walker of the west- 
ern farm department of the Home of 
New York, celebrated his 78th birthday 
anniversary Tuesday of this week. Mr. 
Walker is in excellent health and spir- 








the names of its leaders in business dur- 
ing the first six months of 1916. 
Wacutet & GAtsTER of Petoskey, Mich., 
leading fire agents there, head the list. 
Number 3 on the list is Hrrons & Har- 
ris of Webb City, Mo. This shows 
what can be accomplished in the smaller 
cities by live men who are out on the 


firing line, soliciting business. 
‘ 





SPLENDID PROGRAM 


PresipENT L. T. Hussey of the Na- 
TIONAL ASSOCIATION OF FrrE MARSHALS 
has prepared a most interesting program 
for the annual meeting in November in 
New Orleans. Mr. Hussey is one of the 
leading state fire marshals in the country, 
serving Kansas with signal ability and in- 
telligence. His program is well balanced 
in every way and will be of vast educa- 
tional benefit not only to state fire marshals 
but to insurance men. He has drawn on 
various lines of talent who will be able 
to furnish splendid talks. 








The company that pays the salary and 
expenses would seem to be entitled to 
first attention—H. H. W. 





its. He stated that while time recorded 
that he had rounded out 78 years, he 
would not undertake to say just how 
old he really was. The big develop- 
ments of fire insurance in this country 
have been made during his life time. 
He has contributed much to the busi- 
ness and can review his career with but 
little to regret. 

There certainly can be no antitrust 
statutes in West Virginia for Commis- 
sioner J. S. Darst has a virtual monop- 
oly on all the hard work that is done at 
the state capitol. Primarily he is. state 
auditor and in addition he is insurance 
commissioner, state fire marshal, a 
member of the board of public works, 
secretary of the school fund and a mem- 
ber of the board of defense. He’s been 
in the service of the commonwealth for 
twenty-six years. He has served in 
the assembly and senate and is now 
on his third term of four years as state 
auditor. 

Insurance commissioners attending 
the annual meeting at St. Paul last week 
did some real fire fighting. While be- 
ing taken out to White Bear Lake for 
a dinner they came upon a farm fire. 
Only smoke was coming from a barn 
roof when the first automobile -in the 
procession came upon the scene. The 
commissioners, many of whom are al- 
so state fire marshals, jumped into the 
work along with farm hands. They 
dragged bags of grain from the build- 
ings, carried out furniture, hauled wa- © 
ter and threw it on the roof of 
the dwelling, which was. saved only 
through the assistance they gave. 
Commissioner Harvey Wells of Oregon 
and Deputy Commissioner Frank T. 
Houghton of Washington state gave 
evidence of previous training. They 
bossed the job and did it well. Mr. 
Wells was a paid fireman in Portland 
before he got into a local fire insurance 
agency. Later he became state agent 
for the German American and Phoenix 
of Hartford, being a field man when 
appointed commissioner. Mr. Hough- 
ton got his training in a volunteer de- 
partment. 

There was excitement on the next 
day’s trip to the Interlachen Club out- 
side of Minneapolis. Just before the 
party made a turn approaching the 
club ground there was an automobile 
accident in which a Minneapolis dentist 
was fatally injured. Some of the com- 
missioners helped pick him up and 
place him in an ambulance called from 
the city. 


H. C. Runyan, state agent of the 
Commercial Union and Palatine in 
North Dakota, has been called to serve 
in the army. He is one of the live 
young men of the northwest and he 
will carry with him the best wishes of 
all who know him. 


Western Manager Charles E. Sheldon 
of the American at Rockford, Ill., will 
be detained at his summer home at 
Michillinda, Mich., through September. 
As he, Mrs. Sheldon and their daughter 
were preparing to leave Grand Rapids 
a few days ago, Mrs. Sheldon fell and 
broke her collar bone. It was neces- 
sary to get a trained nurse to look after 
her. 


Francis L. Lenehan, son of Manager 
J. H. Lenehan of the Nord-Deutsche, 
will soon go to Spartanburg, S. Car., as 
he is a member of the Seventh Regi- 
ment, New York National guard. The 
father in his days was an officer in‘the 
Iowa, state militia some 40 years ago. 


“Tt’s a gay old world when you're gay, 
And a glad old world when you're glad: 
But whether you play, 
Or go toiling away, 
It’s a sad old world when you're sad. 


It’s a grand old world if you’re great, 
And a mean old world if you’re small; 
It’s a world full of hate 
For the foolish who prate 
Of the usefulness of it all. 


It’s a beautiful world to see, 
Or it’s dismal in every zone. 
The thing it must be 

In_its gloom or its glee 
Depends on yourself alone.” 
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Casualty and Surety Comment 








Time for Serious Thinking 


ASUALTY men who are inter- 
C ested in the acquisition cost of 

their business need to do some 
serious thinking these days, especially 
in view of the sentiment that was ex- 
pressed in many of the addresses given 
at the INsuRANCE COMMISSIONERS CON- 
VENTION in St. Paul. Many of the com- 
missioners object seriously to the 17% 
percent acquisition percentage based on 
the gross premium. They claim that in 
compulsory compensation states this is 
too much to pay for acquiring the busi- 
ness. 

We believe that the commissioners 
have not thoroughly gone into the sub- 
ject nor looked at it from the broadest 
viewpoint. They seem to feel that the 


purely the selling price. If that were 
the case, we would agree with the com- 
missioners that it is too high. 
Regardless of whether the commis- 
sioners are right or wrong, the insur- 





ance agents are confronted with a se- | 


rious proposition affecting their in- 
come, and a reduction may be theirs 
unless they keep well informed as to 
what is going on, make a more exhaust- 
ive study of casualty insurance, and 
equip themselves to render the largest 
service. The 171% percent so-called ac- 
quisition cost is allowed merely to the 
general agents to pay not only the cost 
of putting the business on the books, 
but the expert service that must be ren- 
dered in advising the assured as to his 
coverage, in looking after his claims, 
in keeping informed as to the compen- 
sation laws and rulings of the state in- 
dustrial boards and acting as insurance 
counselor. Perhaps 75 percent of the 
compensation premium is returned to 
the claimants in the way of benefits, 
medical ‘service and accident preven- 
tion work. 

It is worth much to have the service 
of safety engineers and casualty inspec- 
tors who are advising the assured how 
to prevent accidents. The merit rating 
plan, together with the experience rat- 
ing method, puts a premium on care- 
fulness. In other words, a man’s pock- 
etbook is appealed to and it pays him 
along financial lines to safeguard his 
workers against accident. The well in- 
formed agent and the well informed 
broker who are capable of rendering a 
real service are worth all. the money 
they earn. 

The place where we believe reform 
must be made by the insurance folks is 
in weeding out the undesirable and ig- 
norant brokers and agents and allowing 
compensation insurance to be handled 
only by those who have reached a cer- 
tain standard of excellence. The mere 
soliciting of a risk, securing an appli- 
cation, getting the policy and having it 
delivered, collecting the money, are 
probably not worth the acquisition per- 
centage. We believe that here is where 
the commissioners err in their conclu- 
sion because they have not gone be- 


yond the mere selling features of insur- 
ance. : 

The agent or broker who renders the 
service must spend much time in keep- 
ing informed as to the workmen’s com- 
pensation laws, the rulings of the indus- 
trial accident boards, the decisions of 
the courts and the literature of the 
business. He must be a counselor of 
the assured in other directions affecting 
his compensation insurance. He must 
know how to have the assured’s inter- 
ests properly covered. Many contrac- 
tors and other business men are doing 
business in many states. The laws are 
different in these various states. The 
interpretations vary, as do the rulings 


| of the accident boards. 
171% percent of the premium represents | 


We do not believe as Superintendent 
Puittirs of New York opined, that 
there is much duplication of work on 
part of the home office and the general 
agent in the way of inspection, engi- 
neering or supervising the business. 
The course of each is well defined. 
Some companies are making a bid for 
the broker and agent who may have suf- 
ficient influence to swing the business, 
but know but little or nothing of the 
intricacies of compensation insurance. 
If the business were conducted by 
agents and brokers who are fully 
equipped and competent to serve the 
assured, we do not believe there would 
be any controversy as to acquisition 
cost. The assured would be only too 
willing to pay that amount for the work 
that is being done for him. When he 
has a claim of any great importance he 
hands it over to his insurance man. He 
wants to be relieved of all the details 
and responsibilities. He has no time 
to keep up with the changes in com- 
pensation laws, the court decisions, rul- 
ings of dccident boards, etc. He leaves 
that to his insurance man. He wants 
this personal service. The state insur- 
ance funds make a strong bid for the 
business and because they do not se- 
cure a larger amount is due to the de- 
sire for honest, intelligent personal 
service. 

We believe that the agent or broker 
must be made to prove his ability to 
handle compensation business. The in- 
surance people must recognize the ne- 
cessity for maintaining a standard of 
excellence in order that the so-called 
acquisition cost may be fully earned. 
It is time that insurance companies be- 
gan to realize the need of a high grade 
set of men and not use Tom, Dick or 
Harry as brokers or agents simply be- 
cause they can pull the business, but 
are absolutely unable to do anything 
more. The present time is a serious 
one and the casualty men need to fully 
realize what is confronting them. Let 
us make insurance producers more than 
mere commission pullers. 


Every man owes himself a living and 
it’s up to him to take off his coat and 
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R. N. Messick, who resigned as 
deputy commissioner in Montana to be- 
come state agent of the Standard Acci- 
dent in that state, is putting consider- 
able energy into his organization. Mr. 
Messick represented the Standard for 
six years as agent at Tulsa, Okla., and 
then was state agent for Montana. He 
resigned this position to become deputy 
insurance commissioner, but later con- 
cluded to return to his old position. 


The giant saw fish recently caught 
by President Ernest W. Brown of the 
Inter-State Business Men’s Accident of 
Des Moines, is lying in state in the 
lobby of the Brown hotel in Des 
Moines, of which Mr. Brown is the 
owner. A number of friends have been 
invited to look at the monster. 

Mr. Brown recently went to Port 
Aransas, Texas. He hooked this saw 
fish in the gulf and hence has been 
decorated by the fishermen of Iowa as 
the champion of the state. The fish is 
six and one-half feet broad, 18 feet long 
and weighs 1,500 pounds. The sword 
carried by the fish has 17 large teeth 
on each side of it. Saw fish are some- 
times speared or shot, but Mr. Brown 
took out his old hook and line and 
caught the monster in this way. Mr. 
Brown was in a row-boat with his guide 
fishing for bass, with half of a jack-fish 
for bait. The hook caught in the thick 
fleshy part of the saw fish’s left front 
flapper. The hook held, and the battle 
commenced. It took three hours before 
Mr. Brown found what he had on his 
hook and then two and one-half hours 


more before the fish was captured. The 
boat was carried three miles out in the 
bay. Three extra guides went to the 
rescue of Mr. Brown. After the fish 
had been partly worn out it was hauled 
up far enough to get a lasso over the 
saw, and finally was taken near the 
dock, where it was shot. 


Following: the example of President 
Wilson in calling in the life insurance 
presidents and actuaries for expert ad- 
vice on proposed federal life insurance, - 
the New York City police department 
has called in the managers of the bur- 
glary departments of the various com- 
panies and sought their advice on how 
to reduce losses and check-mate first, 
second, third and fourth story men. 
Secretary Samuel Brewster of the Burg- 
lary Underwriters Association supplied 
Inspector Faurot with an impressive 
list of burglary claims paid in that city 
this year. 

H. C. Mitchell, vice-president and 
general manager of the Commercial 
Casualty of Newark, N. J., worked up a 
big business getting campaign for that 
company’s agents and brokers along 
compensation lines. The New Jersey 
legislature passed the compulsory work- 
men’s compensation law which went 
into effect July 4. The period of grace 
is given to Oct. 4, and by that time all 
employers must be insured or must 
have satisfied the insurance department 
that they are financially able to carry 
their own insurance. The penalty is a 
fine of $1 per day for each employe not 
insured after Oct. 4. The Commercial 
Casualty carried on an extensive adver- 
tising campaign in the leading cities of 
New Jersey and afforded agents and 
brokers much assistance in writing 
business. Manager Mitchell is keeping 
the ball ‘rolling and the company’s 





premiums are very handsome. 





18 | 





THE NATIONAL UNDERWRITER 





September 6, 1917 








CASUALTY AND SURETY NEWS 








COMPENSATION ACT 
BECOMES EFFECTIVE 


New Act Carrying General In- 
creases in Benefits Now Oper- 
ative in Wisconsin 


MANUFACTURERS PROTEST 


Periods of Disability for All Injuries 
Involving Amputations Are Length- 
ened—Other Increases 


Madison Wis., Sept. 1—The new 


workmen’s compensation act became 
effective today, and applies to all in- 
dustrial accidents which occur in Wis- 
consin after this date. This new law 
materially increases the benefits to in- 
jured workmen, the increase having 
been estimated by the legislative com- 
mittee which reported this measure at 
approximately 10 percent. 

The most ‘important items in this in- 
crease are the modifications in the 
schedule of fixed benefits, which ma- 
terially lengthen the periods of dis- 
ability for all specific injuries involv- 
ing amputations. The new law also in- 
creases the compensatien recoverable 
in cases of permanent total disability to 
workmen in the prime of life. Hitherto 
indemnity for permanent total disability 
has been limited to six times the annual 
wage, regardless of the age of the in- 
jured workman. Hereafter, the maxi- 
mum indemnity which workmen under 
32 years of age may recover, if they 
are permanently totally disabled, is a 
fraction less than 10 times the annual 
wage, which sum is reduced in accord- 


ance with a regular schedule for work- 


men totally disabled later in life. 
Increase Benefits 


Another provision in the new law, 
increasing the compensation benefits 
is that which requires the employer to 
pay burial expenses not to exceed $100 
in all death cases. 
izes the provision regarding medical 
aid, permitting the industrial commis- 
sion to extend medical aid beyond 90 
days after the injury, where such an 
arrangement is expected to result in a 
shortening of the period of disability. 
Still another provision of the new act 
gives increased compensation in cases 
of multiple injuries; that is, where 
workmen sustain more than one spe- 
cific injury in a single accident, as when 
several fingers are cut off. In such 
cases the compensation hereafter will 
not be merely the sum of the compen- 
sation due for each injury, but also an 
additional amount for the multiple 
character of the injury. 


Method of Computing 


The minimum and maximum annual 
earnings for purposes of computing com- 
pensation ‘remain as under the old law; 
that is, the minimum is $375 and the max- 
imum $750 per year. The method of com- 
puting weekly earnings, however, is modi- 


The law also liberal- | as to the jurisdiction of the commission 








fied by providing that they shall be 
one-fiftieth of the average annual earn- 
ings instead of one-fifty-second, as here- 
tofore. The new law also provides that 
in computing the average daily wage, no 


| day in which an employe has worked less 


than 8 hours shall be taken into consid- 
eration, unless a shorter period is the 
normal full day’s service. 

The scope of the compensation act also 
has been somewhat modified. Instead of 


{applying automatically to all employers 


who usually employ four or more em- 
ployes in a common employment, the new 
law applies to all employers who at any 
time subsequent to Sept. 1, 1917, employ 
three or more workmen, unless they have 
filed a specific non- -election with the in- 
dustrial commission. As heretofore, how- 
ever, farmers are not subject to the act 
unless they specifically accept its pro- 
visions. The same arrangement is also 
made in the new law as regards police- 
men and firemen. A further provision ex- 
tending the scope of the compensation act 
is that which provides that all subordi- 
nate officers of the state and its political 
subdivisions are to be covered by its 
terms, as well as all other employes who 
have hitherto been subject to the law. 


Increased Benefits to Minors 


A new feature is introduced in the com- 
pensation act by the provision that triple 
compensation shall be paid to children of 
permit age who are injured while working 
without child labor permits, or while en- 
gaged at prohibited employments. The 
law provides that the primary liability 
for such increased compensation rests 
upon the employer illegally employing the 
children, with only secondary liability 
upon his insurer. Under the old law, chil- 
dren of permit age employed without a 
permit, were entirely outside of its scope, 
and were entitled in case of injury to 
damages at common law. 

Another significant new feature of the 
new law is that providing for an ,increase 
of 10 per cent in compensation payments 
when there is inexcusable delay in mak- 
ing the same. The new law also provides 
for interest at the rate of 6 per cent upon 
all awards not paid when due. 


Attorney Fees Reduced 


The new law also introduces further 
limitations upon the fees of attorneys in 
compensation cases. It provides that in 
no case shall the attorney’s fees exceed 
10 per cent of the amount recovered by 
the injured workman, nor more than $100. 


| It also directs that payment shall be made 


directly to the injured workman, but 
allows provision to be made in the awards 
of the commission for the payment of the 
attorney’s fees. Where fees in excess of 
the provisions of the law are charged by 
attorneys, double the amount of the over- 
charge may be recovered by the state in 
an action for debt. 

Many important changes in the admin- 
istration of the compensation act are also 


| made by the new law. Among these is a 
| provision found in no other compensation 


| law, 


providing for the representation of 


| alien dependents-in compensation cases by 


the duly accredited consular officers. An- 
other new provision allows the industrial 
commission to sell transcripts of testi- 
mony. The new law also settles all doubt 


| over insurance carriers, and provides that 


the failure of an employer to observe all 
the requirements of his insurance policy 
shall not be available to the insurance 
company as a defense against the claim 
of the injured employe or his dependents. 


Approve Uniform Loading 


At a meeting of the newly organized 
Wisconsin Compensation Rating & In- 
spection Bureau, held at Milwaukee last 
week it was unanimously voted to approve 
a uniform loading of 39 per cent of the 
gross premiums, 37% per cent being for 
expenses and 1% per cent for profit. This 
loading is to be binding upon the com- 
panies only if all members agree to it. 
Inasmuch as-the pure premium in Wis- 
consin is uniform the adoption of a uni- 
torm loading profit, -if it becomes effective 
will result in every compensation carrier 
| in the state charging the same rate. All 
| outstanding policies in Wisconsin are be- 
| ing indorsed for an increase of 12% per 
| cent effective Sept. 1, to accommodate 
| the increase in cost under the amended 
| compensation act. 

Manufacturers will ask a hearing be- 
Ro the commission on a rate and 





apparently intend to make a fight on the 
increases. 





Semi-Annual Statements 


(MADE TO GOVERNOR OF GEORGIA) 








AGENTS WHO WRITE 


Fidelity and Surety Bonds, Automobile 

Liability, Burglary, Plate Glass or 

Accident and Health Insurance 
would do well to write to 


THE KANSAS CASUALTY AND SURETY COMPANY 


J.C. O. MORSE, President 
**Conservative but Aggressive”’ aaasanun ween | 


peeadantactl® 
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AGENTS MAKE MOST MONEY WHEN THEY PUSH 
AUTOMOBILE LIABILITY INSURANCE 


Let Us Help You Push. For Pushing Assistance write 


P. A. COOLING CO., General Agents A ° : INDIANAPOLIS, IND. 
OSAR R. WITTE & CO., General Agents ° ° . ST. LOUIS, MO. 
GARNER & MANN, General Agents - KANSAS CITY, MO. 
For Other States nein the Meme Office. Z 
DON’T FORGET, TOO, WE WRITE ALL OTHER CASUALTY LINES. 
An Agency Connection With Us — MEANS REAL SERVICE. 


WESTERN INDEMNITY COMPANY, Dallas, Texas 


Capital $500,000 Assets $1,211,054 














SALESMEN WANTED 


To handle the best quick selling insurance proposition in America. 
No experience necessary. 
The first and largest organization on the same plan as the Commercial Traveler» 
Associations, writing business and professional men. 
66,500 policies now in force, paying: 
$5,000.00 Accidental death } Cost never $9.00 for Acciden: 
$25.00 Weekly Indemity exceeded $10.00 for Health 


No medical examination No waiting for commission 


INTER-STATE BUSINESS MEN’S ACCIDENT ASSN. 
Ernest W. Brown, Sec’y-Treas. DES MOINES, IOWA 








The Sign of Good Casualty Insurance 


LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORD’S 
TEAMS ELEVATOR 
COMPENSATION GEN'L LIABILITY 





ESTABLISHED 1869 


London Guarantee & Accident Company,Ltd. 


OF LONDON, ENGLAND 


Head Office, Chicago 
F. W. LAWSON, General Manager 


CONKLING, Pf PRICE & WEBB - 


Gen. Agts. Illinois, Mo., Ind., 1423 Insurance Exchange, Chica: xc 
Y COMPANY -« 


Northvestern Managers, 328-336 Security Bank Bldg., Minnea: 


RAYMOND & RAYMOND e« e« -«_ General Agents, Southern Michigan, Journal Bldg., Detroit 
ALFRED PAULL & SON - Goneral Agents, West Mis inia, Board of Trade Bldg., Wheelin 
R. eral Age-t, Northeastern Ohio, 3 


. Superior Avenue, N. W., Cleve 
en. Agts.» Southern Ohio, 1310 ist National Bank Bl dg. Cincinnati 
es. Agents, N. W. Ohio, 309 Cincinnati Bldg., Lime 


H. CLARK Gen 
SECGETERRIS INS. AGENCY, 
cCUNE & KENZIE 
RRILL, DopGE & JACKSON Co., “Gen. Agents, Lucas ‘Co., Produce Exch. Bidg., Toledo, 2 


KING, M 
THE ME 





RESULTS RESULTS RESULTS RESULTS RESULTS RESULTS RESULTS RESULTS 


Claim Comfort 


When you refer claims to a field man, THEN FORGET THEM, con- 
fident that he knows what to do—how to do it—will get it done on 
time—THAT’S CLAIM COMFORT. 


Nine Claim Managers Seeking it, patronize this office—their judgment 
is worthy of respect. 
R. L. NASE : 


Adjuster for Casualty Companies 
1109 Mutual Building 
Richmond, Va. 


ANY CLAIM ANY WHERE 


QHrCOHm VHMaAND 
OPO CAPR HEM CaEA 





Assets Net S 1 I eo mg 
Assets Net Surplus ncome m 

mamericen Js.. B Ao- DED. sos 5 .0:<%:0 bike $ 107,909 $ 306 97,068 & 101040 
anterevete 3s. A Ten... 3 <6 Soc 211,96 37,991 1491637 153,958 
Lioyd’s Plate Glass: ..:..........- 951,040 265,163 308,784 327,211 
London & Lancashire Indem....... 2,468,831 258,461 600,860 841,834 
Masonic Mutual Accident.......... 53,605 50,129 75,825 71,970 
National Relief..........i..++.. a=: See 36,718 99,696 105,856 
Royal Indemnity Sa fee ke ees ou sans 5,842,308 577,445 2,646,021 3,306,987 
Standard Accident............. -. 6,853,078 not reported 2,620,067 2,315,430 
Travelers Indemnity............ - 4,027,879 713,732 1,323,214 990,728 
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NO ACTION WAS TAKEN 
ON ACQUISITION COST 


Commissioners Discuss Subject 
But Committee Makes No 


Final Report 
IS VICTORY FOR AGENTS 


Committee on Valuation of Compensa- 
tion Claims Will Meet With Com- 
panies September 10 





The closing session of the National 
Convention of Insurance Commission- 
ers at St. Paul last Friday, Commis- 
sioner Hardison of Massachusetts, as 
chairman of the committee on acquisi- 
tion cost of casualty and surety busi- 
ness, said that it had no final report to 
make. This matter had been discussed 
at length both in and out of the meet- 
ing. On Monday there had been a 
hearing of agency and company men 
by the committee, and the subject was 
taken up particularly by two speakers. 
President Jesse S. Phillips, superin- 
tendent of New York, brought out the 
subject in his annual address and a de- 
fense of the present price being paid 
for the business was made by George 
E. ‘Turner, deputy commissioner of In- 
diana, in one of the ablest papers that 
the convention has heard in recent 
years. In fact, Mr. Turner presented 
the case, just as a lawyer would plead 
for a client. It was better than any 


justification that the agents could show 
of present commissions. 


Big Victory for Agent 





That the agents have scored a big | 
victory in this present crisis on the | 
subject of commissions on compensa- 
tion business goes without saying. It | 
seemed for a while as if some action 
that would lead to immediate reduc- 
tion would be taken by the commis- 
sioners. This was avoided for the pres- 
ent and there are many who feel far 
differently now than they did before on 
this subject. 

Auditor J. S. Darst of West Virginia, 
who is a former president of the con- 
vention and one of its solid leaders, 
took occasion to say that the commis- | 
sioners should not at this time attempt | 
to reduce the cost of handling either | 
the fire or life business particularly, or 
any form of insurance. He expressed 
the belief that the laborer is worthy of | 
his hire and that as soon as the com-| i+ 
panies succeed in reducing their outgo | 
in one direction the state or municipali- 
ties increase taxes or some levy of an- 
other sort is made upon their income. 


Attitude of President English 
Another significant: remark was that 
of Emory H. English of Iowa, who, in 
accepting the presidency, stated that the 








organization members should present 


fewer recommendations for legislation | 
in the future than they have in the | 


past. He said that he had always been 
impressed with the seriousness with 
which they went at matters and the 
thoroughness with which they investi- 
gated before talking action. But, 
did believe that there was less to be | 
done in the future in the revision and | 
passing of new laws than there had 
been in the past. 


Valuations of Claims 


The committee on valuations of com- 
pensation claims reported that these 
should be based on the reports from 
the states of California, Massachusetts, 
Michigan, New York and Wisconsin, 
which states had kept their data in such 
shape that it is comparable. The com- 
mittee of the commissioners will meet 












" General Casualty © Surety Co. 


DIME BANK BLDG., DETROIT 


We are now ready to receive applications from 
Michigan to represent this Company 


ELMER -.H. DEARTH ‘ ‘ ‘ 


President 














STRONG REPLY IS GIVEN 


NATIONAL SURETY FIGURES 





Slashes the Statistics Sent Out by the 
Insurance Committee of Amer- 
ican Bankers Association 





The National Surety has gotten out 
a very forceful and convincing reply to 
the statement put out by the committee 
of the American Bankers Association 
that is trying to organize a mutual 
bonding and burglary insurance com- 
pany under the auspices of the associa- 
tion to write bank business. The com- 
mittee sends out some statistics on 
premiums and losses that it claims to have 
collected from some 4,000 banks. The 
National Surety hurls a_ broadside 
against these figures, showing that its 
own losses in many of the states are 
higher than the total losses reported by 
the committee. 


Pallacies Pointed Out 


The committee, for instance, reported 
no bank burglary losses in 1916 in Kan- 
sas, yet the National Surety paid 137 
percent of its net premiums in losses 
in that state. The committee shows 
that the Minnesota bank burglary loss 


ratio in 1916 was 50 percent, yet the || 


National Surety’s ratio was 122 percent 
in that state. In Indiana the commit- 
tee says the burglary loss ratio was 5 
percent and yet it was 66 percent for 
the National Surety. In Montana the 
committee said there was no loss what- 
ever and yet the. National Surety gives 
its net loss as 101 percent: In Ohio 
the committee says the loss ratio was 
3 percent, while the loss ratio of the 
National Surety alone was 96 percent. 
In North Dakota the committee’s loss 
ratio was 15 percent, while the National 
Surety’s was 98 percent. The commit- 
tee does not mention Kansas, New Jer- 
sey and Oklahoma, but the National 
| Surety’s loss ratio in these states was 
over 100 percent. The bankers’ com- 
mittee has received replies from only a 
very small percentage of banks in less 
than half the states and hence its sta- 
tistics, the National Surety claims, are 
very misleading. 


Fidelity Bond Figures 


The total losses on fidelity bonds, as 
shown by the bankers’ committee, are 
$34,332. It reports the total premiums 
paid by banks in 1916 as $226,622. The 
National Surety alone had bank fidelity 
losses paid in 1916 amounting to $189,- 
031. It estimates that it wrote 15 per- 
cent of the bank fidelity business that 
year and it states that it knows two 
other surety companies that had 146 
bank fidelity losses in 1916, amounting 
to $232,000. The National Surety gives 
a_ list of specific. losses aggregating 
| $8,592,609 and shows that the bonds 
| carried on these employes aggregated 
only $665,000. In the past fifteen years 
the rates have been reduced as much 
as 50 percent by the companies vol- 
untarily. 








with the committee from the National 
Workmen’s Compensation Service Bu- 
reau and from the Employers Mutual 
Casualty Federation and various com- 
panies on September 10, and present a 
full report at the December meeting. 








ChicagoBonding &InsuranceCo. 


SUCCEEDING 
| Chicago Bonding @® Surety Company 
Prudential Casualty Company 


LINES OF INSURANCE WRITTEN 








Bonds 
Fidelity 
Official 
Judicial 


Insurance 












Accident 
Health 
Liability 
Automobile 
Plate Glass 
Burglary 






ERVICE 
(Sreencrn 
INCERITY 


CHICAGO 





Contract 
Depository 


Miscel- 
laneous 





Admitted Assets 
$1,801,040.80 


Capital 
$500,000.00 


Net Surplus 
$296,048.32 


O. F. ROBERTS, Sec’y and Gen. Mgr. 


| Home Office-—CHICAGO, ILL. 
| 














THE HOOD AGENCY, Inc. 


Largest Insurance Agency in the Northwest 


Specializing in Workmen’s Compensation, Casualty, 
Fire and Tornado and Surety Bonds 
GENERAL AGENTS 


THE OCEAN ACCIDENT & GUARANTEE CO., Ltd. 
Phoenix Building, MINNEAPOLIS, MINN. 
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COMPENSATION ACQUISITION COST 


This important question is gone into thoroughly by George E. Turner, 
actuary of the Indiana department, whose article will be of interest to 
every one having to do with workmen’s compensation. 
presented is the first of three parts of the paper read by Mr. Turner at 
the Commissioners’ convertion at St. Paul. 
presentation of the subject—from the agents’ standpoint—that has been 


The article here 


This is counted the ablest 











Most questions of general interest 
present different aspects when consid- 
ered from different points of view. This | 
is particularly true of the so-called 
problem of acquisition cost in work- | 
men’s compensation insurance. Of tre- | 
mendous consequence it may be, and 
probably is, to the agent who devotes | 
his time to writing that class of busi- | 
ness; of vital importance to the casualty | 
company manager, but no problem at | 
all to the fire underwriter. Arguments | 
are frequently begun and often carried 
to great length by persons who each | 
correctly interpret the matter in hand, | 
but argue because neither sees the | 
question from the other’s viewpoint. a 
am not sure that the discussion of this 
subject has been free from this compli- 
cation. 





Define Point of View 


We therefore first define the point of 
view of this presentation and hasten to 
dispose of that important matter with 
the rather bleak statement that this 
paper concerns itself only with the 
problem as presented to the state, at 
this meeting personified in you insur- 
ance supervising officials. Such prob- 
lems as the subject matter presents to 
the companies or to the agents are, 
therefore, extraneous except in so far 
as they parallel some problem of the 
state. : 

What Is Acquisition Cost 


It is equally as important that the 
term “acquisition cost” be defined. I re- 
eall the childhood conundrum which asks: 
“Tf you call an elephant’s trunk a leg, 
how many legs will he have-” and the 
answer, “Four; because calling his trunk 
a leg does not make it a leg.” So desig- 
nating the total commissions paid to com- 
pensation agents for their services as 
“acquisition cost’ does not make them 
such, but under the decree of common 
usage we will see the term as_ being 
svnonomous with total commissions paid 
tu agents for whatsoever service rendered 
in connection with the writing and admin- 
istration of compensation insurance. It 
will later appear, however, that the term 
is a misnomer. 


Origin of Question 


Whether particularly illuminating, it is 
at least interesting at this time to recall 
the circumstances and conditions under 
which the question in hand first came to 
the fore. How came this matter before 
us to begin with? You will recall that in 
the fall of 1913 New York state had just 
survived the vicious attack of the state 
insurance propagandists. 

In that fight much of the battle song of 
the state insurance advocates had been 
twanged upon the string of stock com- 
pany expenses. The manufacturers had 
heard and had been impressed. Compen- 
sation was new. Their ears were open to 
the declamation that a large percent of 
the, what seemed to them, most unreason- 
able premiums demanded for protection 
under the new system of compensating for 
industrial accidents, went to the insurance 


agent as a commission for writing the 
business. The fight was uncomfortably 
close. 


All Eyes on New York 


All eyes were upon New York. She was 
pioneering and the frontier was _ track- 
less. The fight against a monopolistic 
state fund had hardly been won until the 
lines were being drawn for the next at- 
tack. It has been said that William 
Temple Emmet, then insurance superin- 
tendent of New York, was the one man 
who was able to, and did, prevent his 
state from establishing a monopolistic 
state fund. 

Shortly after New York passed her com- 
pensation law, Illinois became a compen- 
sation state. It seemed apparent that if 
the state fund idea was to be defeated all 
hands must face the firing line. The Iiii- 
nois agents proposed to the companies a 
reduction in their commission on compen- 
sation lines, with the understanding that 
a like reduction be reflected in the _ rate. 
Superintendent Emmet then issued his 
now famous ruling limiting acquisition 
cost to 17% percent. 


Conference at Chicago 


| well remember that the prevailing opinion 


| state insurance, and 





1 and 2, 1913, at the LaSalle in Chicago. 
Some of you were present and will quite 


at that conference was in favor of per- 
mitting the 17% percent figure to stand 
as to compensation insurance. I venture 
the assertion that prior to the first state 
insurance fight in New York no state had 
seriously considered the proposition of 
limiting, by state authority, the amount 
of commissions to be paid by the compa- 
nies to their agents. 

I feel it safe to say further that the 
original action of Mr. Emmet, and the 
prevailing opinion at the Chicago confer- 
ence, were conceived in the opposition to 
while other consid- 
erations were before Mr. Emmet and the 
conference they were obscured in the 
shadow of this then one important issue. 
Whether the limitation agreed upon did 
contribute to the defeat of state insur- 
ance is not so important as the facts sur- 
rounding its origin. 


Subject Comparatively New 


For a considerable.length of time after 
December 2, 1913, little was said or done, 
outside of company circles, with respect 
to acquisition cost of compensation insur- 
ance and the subject did not come again 
prominently to the fore until within the 
last year. It is remarkable that practi- 
eally all that has ever been written or 
spoken on the subject has been part and 
parcel of the fight for and against state 
insurance, thus indicating that, aside from 
its relation to the state insurance ques- 
tion the matter has not been- considered a 
pressing problem outside company and 
agency circles. 


Real Issue Obscured 


It frequently occurs that in the consid- 
eration of a given matter we permit the 
real issue to become obscured by the in- 
troduction of collateral affairs and spend 
much time, and trouble ourselves greatly, 
over a problem which, when properly con- 
fined and analyzed, really presents a very 
simple question after all. It may be true 
in the case in hand. Let us see. 


Is Permanently Established 


It now seems safe to assert that the 
principle of workmen’s compensation is 
permanently established in America and 
that the insurance of the employers’ com- 
pensation liability is an essential comple- 
ment of the system. It follows, therefore, 
that the conduct of the states in dealing 
with the problems both of compensation 
and compensation insurance must be con- 
sistent with permanency and general good 
and not warped by fleeting local condi- 
tions. We must admit at the outset that 
the commissions to be paid by a company 
to its agents are matters of private con- 
tract for hire; vested, it may be con- 
tended, with a public interest, but private 
none the less. 

Now we in America have long ago con- 
ceded that the matter of private con- 
tracts is properly subject to the regula- 
tions of the state only when the subject 
matter of such contracts is vested with a 
public interest which will be promoted by 
the interposition of the state’s regulatory 
power. If the state has the right to reg- 
ulate acquisition cost, it necessarily fol- 
lows that it may, if it choose, exercise 
the limit of that power, which means, of 
course, the entire elimination of such 
cost. The state is presumed to know, or 
at least to discover when it assumes such 
a function, what a proper cost should be. 


Commission Not Real Issue 


After all, then, the real issue is not 
whether commissions shall be 10, 15, 17% 
or 25 percent, or any other specific per- 
cent. But stripped of all the beclouding 
collateral,and extraneous matter the vital 
question is whether the public interest 
will be promoted by state control or reg- 
ulation of acquisition cost, if indeed there 
is any_vested public interest in acquisition 
cost alone. 

For the states, or any of them, to as- 
sume regulatory control of the acquisi- 
tion cost of compensation insurance, 
either by legislative enactment or arbi- 
trary departmental ruling, can at this 
time mean, in practice, only a regulation 
downward. For if commissions are now 
none too high there can be no demand for 
the state to intervene. If they are too 
low, competitive processes will bring the 
necessary rise without any intervention 
of the state. 


Pour Things to Accomplish 

Let us assume for the moment, and for 
argument, that there is a vested public 
interest in the matter of commissions or 





Then came the conference of December 





acquisition cost. Will this public interest 


t protection to the employer. 


latory control? To promote the public 
interest such control must either: 

1. Reduce the cost of compensation 
insurance to the employer. 

2 Furnish a more certain and secure 


3. Increase.the quality or quentity of 
service by the insurer to the insured at 
the same cost, or 

4. Provide the employers (by far the 
greater masses interested) safer and more 
satisfactory returns under the compensa- 
tion system. 

What, then, of these four proposals? 
As for the first, viz: the reduction of 
the cost to the employer. 


State Must Not Guess 


By the decree of the American courts of 
equity and public opinion the state must 


not guess at results to be obtained by 
riding into the field of private contract 


upon the back of public interest. Neither 
have we permitted the state to employ 
the principle of hydraulics, so common in 
political activity, of putting on the pres- 
sure at a distance in order to squirt up 
the surface at the point sought to be 
reached. The state’s intervention must be 
direct, certain and honest. To attempt to 
reduce the cost of compensation insurance 
to the employer by imposing statutory or 
departmental reduction of commissions 
dces not comply with any of these three 
requirements. It is not direct, for the 
obvious reason that the assured pays the 
commission only indirectly, and after the 
state has done all that we dare assume it 
might do in the direction of reducing ac- 
quisition cost, it yet remains for the com- 
panies to voluntarily act and concede 
given points of vantage before the radical 
action of the state can be effective to 
reduce the cost of the employers’ indem- 


nity. 
Gross Uncertainty 


In like manner this precious and jeal- 
ously guarded power of the state may be 
expended with gross uncertainty. Who 
of you dare say that if Jones pays a rate 
of $1.17% for his compensation and the 
agent’s commission is reduced 7% percent 
that his rate will necessarily then be 
$1.10? Complimentary to the companies 
we may assume a degree of cooperation 
and honesty and the existence of certain 
conditions making such a rate quite prob- 
able, but when the state exchanges its 
extractor for a probe and aborts its arbi- 
trary corrective power to exploration of 
probabilities, the courts of this land will 
promptly set up the sign, “This is not a 
laboratory.” 


Does Not Measure Up 


Neither, in my opinion, does such pro- 
cedure by the state measure up to the re- 
quired standard of honesty. Fully cogni- 
zant of the American principle, that the 
minority must defer to the greatest good 
ot the greatest number, that principle is 
founded upon that greater one that that 
minority must not be compelled to defer 
until the greater good to the greater 
number is assured. 

Three factors are involved in the pro- 
cedure: the agent on one end of the 
“teeter” board, the company on the other 
and the assured in the middle. Is it hon- 
est to shove the agent under the water 
and force the company up for air while 
the assured has only shifted the weight 
from his right foot to his left? But some 
one may say the assured will be given the 
benefit of the difference. You cannot 
know that he will and the procedure con- 
templates the sacrifice of the agent to 
the experiment. 


Certainty of Protection 


As for the second proposal, viz.: fur- 
nishing a more certain and secure protec- 
tion. 

The certainty of protection to the em- 
ployer is, of course, coincident with the 
solvency of his insurer. If the state 
would intervene for company solvency ii 
must _ certainly recognize the dependency 
of solvency upon the relativity of income 
and outgo. The grocer certainly could not 
maintain a solvency by reducing the sal- 


TO OPEN BRANCH OFFICE 


—__——. 


REPUBLIC CASUALTY ACTIVE 


Officials Are Planning for Operations 
in Chicago and Will Appoint 
Manager Soon 


The Republic Casualty of Pittsburgh 
has been admitted to Illinois and will 
establish a branch office in Chicago at 
an early date. Edward A. Gallagher, 
executive special of the company, is 
now in the city looking over the field 
and J. H. Silliman, secretary and gen- 
eral manager, will be in the city next 
week to make the final arrangements. 
The company will have a full fledged 
branch office and will push for business. 
Its January 1 statement showed as- 
sets, $843,746; capital, $500,000; net sur- 
plus, $263,888. It is a multiple line 
company, writing accident, health, bur- 
glary, liability, plate glass, property 
damage, workmen’s compensation, fidel- 
ity and surety. The directors are com- 
posed of men of high standing, com- 
posed of big business men in Pittsburgh 
and Ohio. It is entering all the states. 








piece of goods at the smallest fraction of 
a percent less than its actual cost. 

On the other hand, no one would dare 
predicate his solvency upon the fact that 
he had doubled the wage of his butcher, 
unless information was at hand to show 
the extent of his profits. 


Cannot Guarantee Solvency 


It is puerile to assume that the state 
can guarantee or even contribute to the 
solvency of an insurance carrier by limit- 
ing a single one of possible hundreds of 
items of expense and without regard to its 
income. In this connection we may well 
refer, to the situation brought about by 
the unseasoned or unscrupulous or ill- 
managed company manager who, without 
regulation of commission, insists upon 
paying unwarranted and, from the stand- 
point of solvency, impossible commis- 
sions, thus competitively forcing the con- 
servative and well managed company to 
practices which it does not approve. But 
pruning such a vine frequently causes 
two shoots to grow where but one grew 
before. 

Private Quarrels 


I am an ardent believer in the interven- 
tion of the state to maintain the solvency 
of compensation insurance carriers, but IL 
cannot subscribe to any doctrine which 
prostitutes the revered power of the state 
to the correction of competition quarrels 
in private business affairs. f the quar- 
reling ones are interfering with the pub- 
lic interest, let the state recognize the 
essentials for the protection of that inter- 
est and draw a complete circle from which 
there is no escape. But to attempt to 
guarantee solvency. by removing this one 
source of the competitive quarrel reminds 
me of how my mother once punished me 
by locking me in a closet which had an 
open door into an adjoining room. And 
next for the third proposal. 

(THE NEXT INSTALLMENT WILL 
APPEAR SEPT. 13.) 


Bonnet Goes to Columbus 


The Travelers announces that Alvin C. 
Bonnet, who has been a special agent at 
Detroit, reported at Columbus, Ohio, Aug. 
29 and became manager of the compensa- 
tion and liability department and man- 
ager for the Travelers Indemnity in that 
district, succeeding Irvin Fox, who will 





ary of his delivery boy if he sold each 


remain with him for a week or ten days. 
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NEWS OF COMPENSATION 


APPOINTMENTS ARE IN DOUBT 





Acting Texas Governor Has Selection 
of Members of Industrial 
Accident Board 


On account of the change in the gov- 
ernor’s office in Texas serious doubt 
has arisen as to whether the present 
members of the Texas Industrial Acci- 
dent Board will be reappointed. By de- 
cree of the House of Representatives, 
Governor Ferguson was_ suspended 
from office and the executive chair is 
now being filled by Lieutenant Gover- 
nor Hobby. 

Aug. 31 the terms of the members of 
the Industrial Accident Board expired. 
Acting Governor Hobby has made no 
announcement as to whom he will ap- 
point to fill the vacancies. He will 
probably indicate his choice this week. 
With Governor Ferguson in control 
there would be no doubt about the re- 
appointment of the present board. 

A fight is being made on T. H. Mc- 
Gregor, chairman of the board. He has 
been the close personal and _ political 
friend and adviser of Governor Fergu- 
son. He has been a Ferguson partisan 
in the bitter political struggle which 
has just swept over Texas and caused 
the unseating of the governor. In that 
way he has made enemies. Joseph D. 
Sayers, former governor, is being 
pushed for the chairmanship of the 
board. He was chairman when Gov- 
ernor Ferguson entered office in 1915, 
but was not reappointed. 

Under the new law the terms of the 
members are to be six years. This part 
of the act became effective Sept. 1. 
When Acting Governor Hobby ap- 
points three members he will say who 
will have the different terms at the 
start, one to be for six years, one for 
four years and one for two years. 
Thereafter each appointment will be 
for six years. It was almost certain 
that McGregor would have received the 
six-year term at the hands of Governor 
Ferguson. He is the lawyer-chairman 
and arbiter between the members rep- 
resenting employer and employes. J. 

H. Fowler of San Antonio represents 
the employers and J. W. Fricke of Gal- 
veston is the member from _ labor’s 
ranks. It is not known if Acting Gov- 
‘ernor Hobby will change these men. 

Governor Ferguson’s impeachment 
trial before the Texas Senate began 
Monday. If he is not convicted by a 
two-thirds vote he will be restored to 
the executive chair, but Hobby’s ap- 
pointments cannot be disturbed. 


WILL CUT OUT CALIFORNIA 


Southern Surety Announces It Will 
Give All Its Attention to Mis- 
cellaneous Lines 


The Southern Surety announces that 
it will discontinue writing compensa- 
tion business in California, Oct. 1. It 
states that it has been able to keep its 
California compensation operations from 
showing a loss, but that present con- 
ditions in that line do not warrant 
its furnishing the surety bond for de- 
posit that will be required on that date. 
It will, therefore, give its entire atten- 
tion to the development of miscellane- 
ous casualty lines, particularly automo- 
bile insurance, in that state. 

As already announced, the Southern 
Surety will discontinue its branch 
office which it has maintained at San 
Francisco for several years and H. M. 
Hinchman of San Francisco has been 
appointed general agent. He was for- 
merly general agent in that field for the 
United States Casualty and is also Pa- 
cific Coast general agent for the United 
States Lloyds. Charles L. Moore, Jr., 
the resident manager of the Southern 
Surety at San Francisco, will maintain 
offices with Mr. Hinchman and will act 
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agency affairs and development work 
in California, Oregon and Washington. 
He will also direct the company’s 
surety’s operations and claims work at 
San Francisco. He will be assisted by 
Allen Van Fleet, an attorney, who has 
been engaged in casualty claims investi- 
gation work for the Southern Surety 
for some time. 


Oregon Limits Reduction 


The Oregon attorney-general has ad- 
vised the Industrial Accident Commission 
of that state that the maximum reduc- 
tion allowed for good accident experience 
is 20 percent of any one firm. Under the 
provisions of the workmen’s compensation 
act he holds that a 10 percent reduction 
is allowed for a 12 months’ period when 
the total paid out of the accident fund 
to any one firm does not exceed 50 per- 
cent of the amount of the contract rate, 
and in case of a further 12 months, an- 
other reduction of 10 percent is given, 
making in all a maximum reduction of 
20 percent in the yearly contribution for 
so long.as the good accident experience 
continues. 


Cannot Get Compensation 


That an elected public officer is not an 
employe of the state and cannot, there- 
fore, receive compensation under the act, 
has been decided by the California State 
Supreme Court. It was ruled in the case 
of the late Sheriff James P. Dolan, of 
Mono county, killed while making arrest, 
that the widow cannot receive death ben- 
efit previously awarded by the Industrial 
Accident commission. 


Powder Company Yields 


The Dupont. Powder Company, which 
has strenuously fought the Washington 
compensation law since its inception in 
1911 now agrees to comply with the re- 
quirements. The company will pay nearly 
$2,200 as its share toward maintaining 
The latter is now for the first 
time on a solid basis and the Industrial 
Insurance Commission announces _ that 
holders of outstanding warrants can col- 
lect same on presentation. The powder 
company always refused to contribute to 
the fund on the ground that it should be 
put in a class by itself and declined to 
accept responsibility for possible losses 
in other plans. The recent decision by the 
United States Supreme Court holding the 
law valid took the last ground for ob- 
jection from the powder company, and it 
will now participate. 


Departure in California 


San Francisco, Cal., Sept. 5.—The Cali- 
fornia state supreme court has made 
radical departure in setting aside the find- 
ings of California court of appeals on a 
compensation question. The supreme 
court has reversed the court of appeals, 
which previously awarded maximum death 
benefit of $5,000 to the widow of a mine 
president killed while acting as superin- 
tendent. The Pacific Coast Casualty 
issued the policy on the mine carrying 
an endorsement eliminating officers and 
superintendents from benefits. en the 
mine president subsequetly discharged 
the superintendent and undertook the du- 
ties himself he was caught in an explo- 
sion, underground and killed. Before the 
Industrial Accident Commission the Pa- 
cific Coast Casualty insisted that the en- 
dorsement had eliminated liability but the 
commission ruled otherwise. The cas- 
ualty company asked a forfeit of review 
before the court of appeals and was re- 
fused. This ruling is now set aside by 
the state supreme court, which sustains 
the company’s position throughout. 


— - 


Publish New Rulings 


The Texas Industrial Accident Board 
has made a construction of the new com- 
pensation act of that state and 3,000 copies 
thereof have been printed for distribution. 
The ruling is in the form of a letter ad- 
dressed to Harry P. Lawther of Dallas and 
the findings in the letter are adopted as 
the official views of the board to govern 
in the administration of the new law. 

The Pennsylvania department has ap- 
proved the 20 percent dividend declared 
by the Liberty Mutual, Aug. 8, to policy- 
holders of the Mutual Compensation of 
Philadelphia, whose business it took over 
last December. 


Won't Aid Draft Dodgers 


New York, Sept. 5—Announcement was 
made yesterday by President Joyce, of 
the National Surety, that his company 
would not issue bail bonds for drafted 
men who are arrested for failure to pre- 
sent themselves either today or on post- 
poned dates at military training camps. 
The company also refuses bail bonds to 
persons arrested for avoiding or interfer- 
ing with registration, failure to appear 
before local examination boards, falsifying 
affidavits for exemptions, etc. This action 
is in harmony with the policy of the 
National Surety as laid down prior to the 
declaration of war, when it refused to go 





as home office representative, handling 


IN THE ACCIDENT FIELD 


MANUAL REVISION UNDER WAY 


R. Perry Shorts Starts Work Immedi- 
ately on Herculean Task of 
Gathering Data 


of the Massachusetts Bonding, has gone 
at the work of revising the accident and 


task was imposed on him at the recent 
meeting of the American Health & 
Accident Underwriters Conference at 
Cedar Point, O. 

He is now carefully laying out plans 
and hopes to bring it to a point where 
it will be scientific. 


Seeking Experience Data 
He has prepared a list of approxi- 


panies is procured. On the face of it 
these occupations are more important 
than any others and the committee will, 
therefore, give them first and most 
thorough consideration. These lists 
will be promptly sent to all accident 
and health companies with the request 
that each company furnish it with any 
statistics it may have as to its claim 
experience on these particular occupa- 
tions. 
Suggestions Solicited 

Each company will be further asked 
to have its claim and underwriting de- 
partments give the committee the 
benefit of any criticisms, suggestions or 
improvements they may have to make 


ual, calling special attention to incon- 
sistencies now appearing therein and 
any improvements as to the general 
form of the manual. Each company 


which are not now contained in the 


R. Perry Shorts, first vice-president | 


health manual with a vengeance. The | 


mately 200 occupations from which over | 
90 percent of all of the accident and | 
health business of the various com- | 


for the betterment of the present man- | 


will be further asked to send any new | 
occupations they may have discovered | 
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present manual and to give the benefit 
of any ideas it may have of assistance 
in accomplishing the results desired. 


Por Commercial Uses, Too 


The committee’s plan will be to con- 
struct the new manual on such a basis 
so it may be used by both monthly 
premium and commercial accident and 
| health companies, thereby making it 
serviceable for both lines of business. 
| As a matter of fact, the present-day 
commercial manual is far more incom- 
plete and inaccurate than the present- 
day industrial manual and the commit- 
tee anticipates the commercial com- 
panies will gladly cooperate in this 
general movement. 


Importance of Manual 


Considered from every angle, the 
classification manual is the real founda- 
tion of the business which, as a whole, 
|is bound to suffer if it overclassifies 
| certain occupations as it does now. On 


| the other hand, if it underclassifies cer- 
| tain risks, those particular risks are 
discriminated against and made to bear 
an unjust burden that the company may 
carry less desirable business and still 
survive. 

In this movement Mr. Shorts sees the 
possibility of stabilizing the accident 
and health business by getting it on a 
basis where it can be conducted suc- 
cessfully and profitably. 


Federal Is Reorganized 


Dr. Ira E. Atkinson, who has been sec- 
retary an@ general manager of the Federal 
Insurance Company of Lincoln, Nebraska, 

| has been elected president and general 
| manager. The capital has been increased 
| from $20,000 to $25,000, all fully paid up, 
| and it is expected taht the total will be 
' $50,000 by Jan. ist. The Federal has 
| written over $60,000 in premiums so far 
| this year. Other officers of the company 
are Colonel E. L. Hall, Jr., of the sixth 
|! Nebraska regiment, vice-president; F. 
| Jouvenat, president of the Bank of Ce- 
darsburg, Neb., second vice-president; C. 
E. Reynolds, president of the Federal 
Trust Company, Lincoln, secretary; Dr. P. 
L. Hall, president of the Central National 
Bank, Lincoln, treasurer. Other directors 
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on bonds of defendants in breach of neu- 
trality cases. 





The Aeroplane Flies High 
The Submarine Dives Low 


The Great Eastern Casualty Company 


Is ALWAYS On the Level 


and Clean for 
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are H. A. Dahl, cashier, First National 
Bank, Gering, Neb.; Charles i. Maixner, 
cashier, State Bank, Ceresco, Neb.; A. T. 
Reynolds, cashier, First National Bank, 
A:nherst, Neb.; Hugh F. Atkinson, director 
Lancaster County Bank, Waverly, Iowa; 
H. K. Frantz, cashier Bank of Eagle, Ea- 
gle, Neb. 





FOLLOWS COLORED BUSINESS 





National Life & Accident of Nashville 
Establishing Branch in 
Chicago 





Because of the exodus of colored 
policyholders from the south to Chi- 
cago the National Life & Accident of 
Nashville, which does an enormous 
weekly premium life and disability 
business and has been concentrating its 
efforts on the south, has entered Illi- 
nois and is establishing a branch in 
Chicago. J. A. Beatty has been trans- 
ferred from Springfield, Mo., to Chi- 
cago, as superintendent and is opening 
offices in the Mallers building. He will 
begin operations with two assistants, 
J. T. Beeler and R. L. Taylor, who 
have been attached to the Nashville 
office, and fourteen agents recruited 
from various parts of the country. For 
two months this force will be busied 
chiefly in getting old policyholders 
transferred from southern debits. Many 
of these are now remitting by mail to 
“their old agents. 

E. W. Craig, auditor of the company, 
handled preliminary arrangements with 
the assistance of Superintendent George 
D. Wright of St. Louis, who was fa- 
familiar with the territory. Mr. Craig 
and his father, C. A. Craig, president 
of the company, are in Chicago this 
week installing the new office. 

Mr. Beatty is a veteran with the com- 
pany, having commenced work sixteen 
years ago when the present manage- 
ment took charge of the company. 


Soutkern Offer Prizes 


The accident department of the South- 
ern Surety is giving $330 in autumn con- 
test prizes to agents of the industrial and 
factory departments. The agents are di- 
vided into two classes and there will be 


five prizes in each, the largest amount 
being $100. There is a special prize of 
$25 to the agent paying for the largest 
number of annual premiums. on new busi- 
ness, providing the number is not less than 


twenty. 


Will Organize Minneapolis 

L. C. Jeffrey of Pittsburgh, 
president of the National Agency Mana- 
gers Association of Health & Accident 
Insurance, is to visit Indianapolis within 


former 


a few days to aid in the organization of a 
local conference in that city. W. R. Sei- 
ber, general agent of the National Relief; 
F. W. Benjamin and a number of other 


Indianapolis men are greatly interested in 
having a local organization. 


Making Rapid Progress 


A rapid growth has been enjoyed by 
the Delaware Surety Company since its 
organization in June of this year. This 
company was formed by the E. I. du- 
Dont de Nemours & Co., primarily for 
the purpose of giving contract bonds in 
connection -with munition contracts. 
The company does not contemplate, 
at this time, going into the general 
surety business. Its statement, filed 
with the treasury department on Aug. 
15, showed a capital of $2,000,000, sur- 
plus and undivided profits of $1,398,021. 
The officers of the company are J. P. 
Laffey, president; S. D. Townsend, vice- 
president, and W. S. Raskob, secretary 
and treasurer. 


Custom House Bonds 


Local agents in points where there are 
custom houses should familiarize them- 
selves with the forms and rates for cus- 
tom house bonds. The. United States 
treasury department has discarded 51 
forms of custom house bonds formerly 
in use and substituted for them ten new 
forms. This is a good line of business 
_ the live agent should keep in touch 
with it. ° 


Will Meet in New York 


The next meeting of the Casualty Actu- 
arial & Statistical Society of America will 
bé held next October in New York City. 
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ARE PULLING IN HORNS 


AFRAID OF COMPENSATION 





Some of the Companies Now Demand 
That the Preferred Casualty 
Lines Be Given 





New York, Sept. 5.—The casualty 
companies are pulling in their horns on 
the workmen’s compensation struggle. 
The recent report of the examination 
of the New York State Insurance Fund 
tends to show that its reserves are ade- 
quate, but that it is undermanned, par- 
ticularly in its payroll audit department. 
It does not collect its additional com- 
pensation premiums nearly as promptly 
as it ought to because of this ineffi- 
ciency and loses thereby not only 
earned additional premiums but the in- 
terest thereon. 

It is writing compensation on an 
average of 10 percent lower than the 
tariff stock companies’ rates. Practi- 
cally every judicial decision reads into 
the compulsory workmen’s accident 
compensation law liability for illness 
disability in New York as well as else- 
where. 

Went After Business Strongly 


When the workmen’s compensation 
accident law went into effect three 
years ago in this state several of the 
biggest liability writing companies went 
aed the compensation business pell- 
metil. 
enormous mass of tangled claim adjust- 
ments to work out. Most of them are 
going very slow on workmen’s com- 
pensation in this state and some have 
abandoned it completely on the Pacific 
Coast. Just as was predicted by liabil- 
ity underwriters, the medical costs have 
been absurd and excessive. For a long 
time, because of the review and con- 
firmation adjudication of the New York 
State Industrial Commission, which has 
supervision of the administration of the 
New York Workmen’s Compensation 
Fund, there was intense dissatisfaction 
over the enforced delays in claim settle- 
ments. 

Other Lines Booming 


These and other factors have led the 
more prominent and skilful underwrit- 


ers to stop striving for workmen’s 
compensation business. Recently the 
production pressure has all been 


brought to bear on automobile and high 
class commercial accident lines. The 
stock companies’ industrial accident 
business has boomed because of war 
activities and the greatly increased 
wages paid to artisans, mechanics and 
almost every sort of manual labor. The 
very heavy losses in burglary insurance, 
likewise attributed to abnormal war 
conditions, such as the withdrawal of 
trusted old employes for military serv- 
ice and the substitution of unvouched 
for watchmen, delivery clerks, team- 
sters, chauffeurs, et al. have caused 
underwriters of this line to pause. 


Plate Glass Prices 


The price of plate glass is jumping up- 
ward and the indications point to still 
further future advances. In this line of 
casualty endeavor not only are higher 
operative costs and replacements making 
underwriters gray haired and _ stooped 
shouldered, but the existing deficiency in 
the supply of 40 percent from the normal 
shows an actual shortage in glass. The 
demand for cars for transporting food- 
stuffs and war supplies and local em- 
bargoes on freight shipments have also 
interfered with getting glass from the 
factories to the consumer. Plate glass 
loss ratios jumped from 38 percent in 
1915 to 51. percent in 1916. Workman’s 


compensation loss ratios in 1915 on the’ 


aggregate of all companies were 49 per- 
cent in 1915 and 53 percent in 1916 with 
every indication of a very much higher 
loss ratio for 1917. 





The Millers Mutual Casualty 
plied for admission to Kansas. 
pany writes compensation for millers 
exclusively. The law was_ recently 
changed and the attorney-general has 
illers Mutual 


has ap- 
This com- 


Casualty may be admitted. 


Some of them now have an, 





“SERVICE”’’—That’s the Slogan of 


Neare, Gibbs & Lent 


211 East Fourth Street, CINCINNATI, OHIO 


Automobile, Inland and Ocean Marine, Tourist and Trans- 
portation Floaters, Parcels Post and Registered Mail Insur- 


ance. 
Companies in fourteen states. 


Representing several conservative and well-established 


A Fully Equipped General Agency Office 


Prompt Correspondence, Quick Adjustments and Settlements 


We Can Supply Your Needs—Write Us 





WAR AND COMPENSATION 
INCREASED LOSSES ARE SEEN 


Companies Are Apprehensive of Effect 
of the Draft on Industrial 
Plants 


Compensation companies, which have 
already felt the effect of the industrial 
speeding up that has taken place all 
over the country, carrying with it the 
employment of inexperienced and in- 
competent help, and in some cases the 
employment of women at machines, are 
becoming apprehensive of the effect 
that the draft will have on the indus- 
trial life of the country. The employ- 
ment of “green” help has had its effect 
upon the loss ratio of the companies 
even now. Carelessness and inexperi- 
ence have not caused the losses that 
at first glance it might be expected they 
would. 

Industries of all kinds, particularly 
those manufacturing supplies to be 
used in the war, have been gradually 
expanding since August, 1914. It has 
not been necessary in any, except a few 
industries, to employ a large number 
of men, and make rapid increases in 
production. Ordinarily the increases 
have been steady, but normal and the 
taking on of new help has been handled 
in such a way that it has been hardly 
necessary to put men to work not un- 
trained. Still, even the small percent- 
age of untrained labor that it has been 
necessary to use has been noticeable. 


Pay Rolls Swelled 


On the other hand, since war was 
first declared wages have been mate- 
rially increased, and the compensation 
companies have profited by this. For 
instance, where a workman is receiving 
$2.50 a day, he might be allowed a 
benefit of $12.50 a week for example 
under a compensation law. Today the 
same workman is receiving $3.50 a day, 
but the character of the work that he 
is doing remains unchanged, and he re- 
ceives under the same law the same 
benefit. A large number of such men 
in the aggregate make a difference in a 
compensation company’s premium in- 
come, as compensation insurance is 
based upon payrolls. As a _ general 
thing compensation companies agree 
that the one has in a large measure off- 
set the other, although the losses 
slightly overlap the gain. 

See Danger in Draft 


However, the draft which will call 
thousands of men to the colors on Sept. 
5, will create an entirely new situation. 
It will be immediately necessary for 
hundreds of untrained men to step in 
and fill the places of machine operators 
and other skilled laborers unless the 
government allows an exemption. That 
losses will take an immediate jump is 
almost certain if these men are called 
to the colors. The middle west will 
probably not be as much affected by 
the draft as the east, for the reason 
that a great proportion of the indus- 
trial workers in the middle west are 
aliens not subject to draft who have 
been employed in their present posi- 
tions for several years and are in most 
cases what could be regarded as skilled 
laborers. It is not felt that the draft 
will result in a widespread employment 
of women as it has in Europe. In the 








ENJOYING PROSPERITY 
BIG YEAR IN THE BUSINESS 


Casualty Companies Are Increasing 
Their Premiums From. 20 to 50 
Percent This Year 


The semi-annual returns of casualty 
companies show ‘that ‘the six months 
were a big producer of premium in- 
come. The industrial ‘activity all over 
the country has created a demand for 
insurance, payrolls have been larger 
and there has been a greater need for 
indemnity. Large profits are being 
made by some of the manufacturers, 
and they are protecting themselves in 
every possible way. Increases in pre- 
mium income run from 20 to 50 percent. 
If the ratio of increase. keeps on 1917 
will be the biggest year in the history 
of the business in point of income. 





-Minimum Rate Advanced 


The minimum compensation rate for 
farmers in Illinois has been made $25 
instead of $6, as heretofore. Similar 
rates will likely be promulgated in 
other states. This will furnish the 
agents with some inducement for so- 
liciting farmers. At the old rate an 
agent could not afford to go after the 
business. 


Station Alarms Explained 


In the recent revision of burglary rates 
a discount of 40 percent was allowed for 
complete central station alarm and a 20 
percent discount for incomplete central 
station alarm, this being a 50 percent ~ 
increase over the credit formerly allowed. 
There seems to be some confusion among 
agents as to just what constitutes a com- 
plete central station alarm. 

A complete central station alarm con- 
sists of connections made from all win- 
dows, entrances, exits, walls and ceilings, 
unless ceilings are made of concrete, to 
central stations employing runners, who, 
when attempt is made to break into a 
building, station themselves outside the 
building until morning. 

An incomplete system of alarm is one 
that causes an outside bell or gong to 
ring, when the contact is broken between 
the contact bolt on windows or on doors. 


Robbins Goes to San Francisco 


San Francisco, Cal., Sept. 5.—Ernest A. 
Robbins has been transferred from the ~ 
home office of the United States Fidelity 
& Guaranty to become associated with 
Managers Borland & Jones here. The firm 
name will be changed to Borland, Jones & 
Robbins. Before going to Baltimore, Mr. 
Robbins represented the company at 
Houston, Texas. 


Casualty Notes 


Harold L. Bice, formerly with the Inter- 
Ocean Casualty at Springfield, Ill., has 
been appointed the company’s district 
agent at Oklahoma City. 


Henry Luhman has been appointed dis- 
trict manager for three counties with 
headquarters at Belvidere, Ill., for the 
Illinois Mutual Casualty. 

L. L. Coates, of the Chicago office of 
the Hartford Steam Boiler, goes to De- 
troit to become resident agent to succeed 
George H. Ward. Mr. Ward has been 
made manager at Pittsburgh, succeeding 
J. J. Graham, who goes to the home office 
to become superintendent of agents. 








first place the various state laws would 
have to be modified in order to permit 
it, and there will not be the same need 
for female workers in this country as 
there is in Europe at the present time. 
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OVERLOOK OPPORTUNITY 
BURGLARY LINE NEGLECTED 





Small Town Agents Have Field for 
Protection From Robberies as 
Well as Cities 





Last week four robbers shot to death 
two express messengers of the Brinks 
Chicago City Express Company in Chi- 
cago in front of the Winslow Brothers 
factory, obtaining almost $9,000 in cash, 
which was being taken to the Winslow 
plant for the payroll. This loss has 
focussed the attention of local agents 
upon the burglary business and em- 
phasized its necessity, particularly in 
the large cities. 

Apparently hold-up and payroll busi- 
ness are not small town propositions. 
In the small towns employes are paid 
by check. The town is small enough 
that identification is simple and almost 
any merchant will cash an employe’s 
pay check. This is in direct contrast 
to the methods employed in large cities 
where it is the exception rather than 
the rule to pay by check. This particu- 
lar class of business is therefore auto- 
matically eliminated as a factor in small 
towns. 

Not a Dead Issue 


This should not, however, mean that 
burglary business is to be regarded as 
a dead issue so far as small towns are 
concerned. On the contrary, where 
agents have pushed certain features of 
it, it has proven to be one of the most 
profitable of the casualty side lines. 

The matter of inadequate police pro- 
tection in small towns might be cited. 
It is notorious that the police forces in 
small towns are considerably under- 
manned, creating a hazard on open 
stocks, bank messengers and the like, 
not to’ be found in large cities. Bank 
messengers in small towns are usually 
young boys receiving $6 or $7 a week 
salary and the banks are thus entrust- 
ing considerable of their funds to irre- 
sponsible boys. While as many rob- 
beries and holdups of bank messengers 
do not occur, of course, in the small 
towns as in the large ones, it is not 
difficult to see that were such robberies 
attempted it would be much easier for 
the thieves to make a get away in a 
small town, and that less resistance 
would be offered than where proper 
police protection is afforded. 


Other Burglary Prospects 


Safe burglary insurance for mercan- 
tile risks and factories is another line 
as live for the small town agent as the 
large city broker. This class of busi- 
ness requires study on the part of the 
agent to enable him to point out the 
outside explosion hazard, remoteness 
of location, and the half-dozen or so 
vulnerable points which every mercan- 
tile risk has. 

Residence burglary is another line 
that offers possibilities in a small town. 
It is known that small towns are visited 
several times a year by gangs of tramps, 
who make no attempt to work and who 
systematically carry on a campaign of 
petty thievery in each town visited. 

Many householders in the smaller 
towns do not even lock their doors, and 
while a few robberies are being made 
and the local newspapers are giving 
them publicity an agent has an oppor- 
tunity to write resident burglary. It is 
simply a matter of striking while the 
iron is hot. Fire insurance is solicited 
after a big fire has taken place—why 
not burglary insurance after a robbery 
has occurred? Hold-up and payroll 
business may not be small town propo- 
sitions, but the various other burglary 
lines certainly are. 








National Automobile Insurance 
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EXPERIENCE BEING STUDIED 





Automobile Liability Experience Is 
Gathered by National Work- 
men’s Compensation Bureau 





The companies writing automobile 
liability are interested in the work that 
is being done by the National Work- 
men’s Compensation Service Bureau in 
assembling the experience of companies 
in order to work out tabulated statistics 
which will probably be ready the latter 
part of the year. The automobile writ- 
ing companies have not pooled their 
experience on this class heretofore. 
The bureau will be able to draw 
numerous conclusions from this ex- 
perience. 

Some underwriters hope that in a 
simple way a merit system of rating 
can be worked out with which may be 
combined the experience on each car 
owner. This will give the careful man 
a better rate. The statistics will show 
the experience by locality, by horse- 
power, etc., which will be very valuable. 


THEFT HAZARD IS INCREASED 








Some Large Cities of West Are Black 
Spots for Automobile 
Companies 





The companies writing full coverage 
automobile insurance in the large cities 
in casting up their statistics find that 
the loss ratio on Fords is increasing, 
due to the theft coverage. It would not 
be surprising to see some of these com- 
panies announce that they will write no 
more Fords in probably half a dozen 
of the main cities. The experience in 
Chicago is especially unsatisfactory and 
the ratio also is high in Detroit, St. 
Paul, Minneapolis, Kansas City, Mo., 
Omaha, Denver, St. Louis and Sioux 
City. 

Whether anything’ can be devised to 
help out the companies in their theft 
underwriting remains to be seen. Some 
of the automobile writers are giving 
more thought to theft coverage and 
may see some way out of present con- 
ditions. Automobile ‘companies find 
that the chief losses are on the lower 





Partner Wanted—Want good life 
and accident man to join in start- 
ing mutual company in Missouri 
and Illinois; have charter, but want 
associate who can put in some time 
without compensation getting busi- 


ness started. Address 91-Y, care 
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— cars where there are large num- 
ers. 

In the smaller cities and in the coun- 
try the theft loss ratio is not so bad 
and Fords are written as freely as any 
other cars. Many of the companies 
are requiring the lock warranty when 
they write Fords in the large cities. 
The use of approved locks has un- 
doubtedly lessened the loss ratio. 
Where. locks are actually used, under- 
writers find that the results have been 
more desirable. 





GO FOR COMMERCIAL TRUCKS 





Automobile Men Are Building Up a 
Fine Premium Income on This 
Class 





New York City, Sept. 5—Automobile 
managers of fire and casualty com- 
panies are making a special drive for 
the commercial truck business and if 
there has been a diminution in the num- 
ber of pleasure cars, the premium in- 
come does not show it so far this year. 
Automobile insurance men agree that 
the premiums are keeping up and will 
show an increase. The commercial 
truck is coming more and more into use 
and older cars are being made over 
into delivery and business machines. 
Agents and brokers therefore are 
watching the trend of the times and are 
getting in touch with owners of such 
vehicles. 





Theft Losses in Detroit 


Secretary Kennedy, of the Interinsur- 
ance Exchange of the Michigan Automo- 
bile Owners of Grand Rapids, says that 
the average daily loss of automobiles by 
theft in Detroit is 15 to 20 cars. During 
July 526 cars were stolen and 339 recov- 
ered. If the cars stolen averaged in value 
$800, theft losses amounted to $150,000, 
not including the stealing of accessories 
to the cars. This exchange since Feb. 1 
has allowed a reduction of 25 percent of 
the theft rates on any car which has any 
of the approved locks. Since April 9 it has 
been charging old line rates for theft pro- 
tection, but supplies owners with an ap- 
proved lock which costs from $7.50 to 
$8.50 retail, making a charge for installa- 
tion. 





Kansas City Thefts 


Sixty motor cars were stolen in Kansas 
City in August; 29 were recovered, most 
of which had been used for joy riding. 
Twelve arrests were made on charges of 
theft of cars, and three men are in jail 
waiting trial in the criminal court. 





To Reduce Auto Thefts 


San Francisco, Cal., Sept. 5.—Setret 
marks on automobiles is a scheme hit 
upon by the California’ state authorities 
in an effort. to cut down the constantly 
increasing automobile thefts. The plan 
will be directed by the new state bureau 
of identification and owners will be asked 
to register second marks on their cars 
with the bureau. Copies of secret marks 
registered will be distributed to the police 
in various towns so that it will be impos- 
sible for thieves to dispose of stolen auto- 
mobiles, 





Motor Notes 
The Illinois Automobile Insurance Ex- 





change has — to the Kansas depart- 
ment for permission to begin business, 


J. W. Knox, who has been in charge of 
the eastern underwritng end of the Prus- 
sian National at its headquarters in Chi- 
cago, has been appointed superintendent 
of the automobile department. 

Lawrence Richey has resigned his con- 
nection with the Automobile Protective & 
Information Bureau of Chicago, which 
handles the recovery of cars reported 
stolen and insured in member companies. 


The pclice of San Jose, Cal., have in 
custody C. W. Grossman, a youth with 
half a dozen aliases who conducted whole- 
sale automobile thefts. He maintained 
deposits in four local banks under differ- 
ent names and after stealing a car would 
issue a bill of sale to the buyer under an 
alias, having himself subsequently beer 
identified by the cashier of one of his 
banks. 








DIRECTORY OF 
Independent Adjusters 


ILLINOIS MISSOURI IOW4 
Quincy Adjustment 
& Sserwvice Bureau 
Wells Building, Quincy 
GEORGE C. GILL, Manager 


ILL., WIS., IND. 
Cc. H. TAYLOR 
829 Insurance Exchange, Chicago 


Phone Wabash 254: 
ADJUSTER OF FIRE LOSSES 
ILLINOIS 
BEN C. COOPER 
Central Life Bldg., Ottawa, III. 


Adjusts Losses for Fire Insurance Companies 
30 Years in Insurance Work 


ILLINOIS INDIANA 
ELDRIDGE H. SPERRY 
201 First Nat'l Bank Bldg., Champaign, II. 
Western Union or Long Dist. Phone (Off. 147, Res. 
458) facilitates prompt service. 


ILLINOIS 


J. B. SIKKING, Adjuster ‘ 


For Central and Southern Illinois. Specialty: Farms 
and Dwellings. 
518 W. Jefferson 

















Springfield, Illinois. 


INDIANA, ILLINOIS, KENTUCKY, TENNESSEE 
Ie He. OGell & Som 
_ 110 Upper Second St., Evansville, Ind. 
Adjusters of Fire, Tornado, Automobile and Inland 
Marine Losses 








KANSAS 
The Warren 
AdajustimentBureawu 
ADJUSTERS FIRE 
INSURANCE LOSSES 
R. B. WARREN, Manager, Wichita 


MICHIGAN 
FPREDKE. M. CHAMPLIN 
629 Michigan Trust Building 
Grand Rapids, Mich. 

ADJUSTER OF FIRE LOSSES 
MICHIGAN and NORTHERNINDIANA 
JOHN ROWSON 
401 Ashton Building 


Grand Rapids, Michigan 
APPRAISER AND ADJUSTER OF FIRE LOSSES 


MINNESOTA, DAKOTA, WISCONSIN 
LYMAN HANES 
814 New York Life Building, Minneapolis 
Ph ic. 6673 
FIRE, AUTOMOBILE, TORNADO 
UHIO—MICHIGAN—INDIANA 
Cc 


HAS. E. CURTIS 
1202-3 Second Natl. Bank Bldg., 


Toledo, Ohio 
FIRE AND AUTOMOBILE LOSSES 
WESTERN FIELD - 


Shirie & Brewfogiece 
AUTOMOBILE LOSSES A SPECI 
30° -6-7-8 Victor Bldg., Kansas City, Mo. 
Pioneer Automobile Adjusters 
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MICHIGAN COMMERCIAL INSURANCE COMPANY 


Lansing, Michigan 


ASSETS -SURPLUS 
January 1, 1914......... $ 920,961.16 $181,374.66 
January 1, 1915......... 935,693.93 200,120.21 
meeeeey 1, 1900. ......3: 1,020,369.41 211,957.76 
| 1,178,606.00 212,243.00 


Fire, Tornado, Automobile, Tourist Baggage, Parcel Post Insurance 














ORGANIZED 1853 
LOSSES PAID $11,400,000 


THE FARMERS’ FIRE. INSURANCE co. 


OF YORK, PENNA. 
A. S. McCONKEY, Sec’y & Treas. 


Assets $1,116,968 Surplus $516,026 


W. H. MILLER, President 


























THE 
evteppasnc | METROPOLITAN CASUALTY 
LIBERAL INSURANCE CO. OF NEW YORK 
PROMPT Home Office: 47 Cedar St.,. New York City 
PLATE GLASS, BURGLARY, ACCIDENT, HEALTH INSURANCE 
_PUTS “SURE” IN INSURANCE | 
= Bie .=.. 
Pan es pe wa lee ie Written (1916) 
$1,678.642.17 MN < ’ a ie ee id ae ee 7 $1,802,734.31 
ips GEURGIA CASUALTY GOMPANY sas 
Surplus and Reserves to Policy Holders - - ° - $1,526,022.81 


SMITH-LAWSON-COAMBS COMPANY 


GEN’L AGENTS - CHICAGO 








INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 


RICHARD D. HARVEY 
United States Manager 


United States Branch 
92 William Street, New York 


Sa -. “= a mR 2S eS 


Fire Insurance Company, of Davenport, Ia. 
CASH CAPITAL $200,000 


This Company has had 34 years of successful business experience, and is now doing 
business in Iowa, Illinois, Wisconsin, Ohio and Indiana. It is a good company for the 
agent, because in addition to writing a general business, it accepts practically all classes 
of farm risks. We want agents in the above states, and would appreciate hear- 
ing from agents desiring to represent us. - 


RE-INSURANCE DEE A. STOKER 
EXCESS RE-INSURANCE 


CATASTROPHE HAZARD 


(CASUALTY LINES) 








RE-INSURANCE UNDERWRITER 
508 TACOMA BUILDING | 


CHICAGO 





UNDER TLDERAL GOVERNMENT LICENSE : 
American Indemnity Company caiveston, Texas 
Assets Over $1,185,000 


ALL LINES OF CASUALTY AND SURETY INSURANCE 
. Operates in the States of 
Alabama, Arkansas, California, Delaware, District of Columbia, Georgia, Illinois, 
Indiana, Iowa, Kansas, Kentucky, Louisiana, Maryland, Mass., Michigan, Minne- 
sota, Missouri, Nebraska, Nevada, New Hampshire, New ge Ohio, Oklahoma, 
Pennsylvania, South Dakota, Texas, Utah, Washington, W. Virgiy ia, Wisconsin. 
BRANCH OFFICES AT 
NEW gee gua . ST. LOUIS, MO. Bs oy ge ILL. DETROIT MICH. 
Canal B: ldg. Pierce Bldg. 443Ins.Exchange Farwell Bldg. 
Autom. ny po ency O.P. Rutledge, Mgr. a aemenin & Cooley W. oo 
E. Jules Michel, Mgr. General Agents Manager 
Sealy Hutchings, Pres. George Sealy, Sec’y. J. F. Seinsheimer, Gen. Mgr. 











The Republic Casualty Co. 


PITTTSBURGH, PA. 
Writes All Lines. of Casualty Insurance 
{ 


Local and General Agents Wanted in Ohio and Pennsylvania 

















GEORGE E. FEENEY, President 
EDWARD T. LYONS, Secretary-Treasurer 


Columbian Insurance Co. 


of Indiana, 1008-9 Hume-Mansur Bldg., Indianapolis, Ind. 
Capital $294,605.36 


oun L. LIND, State Agent, 719 Linn St., and CHESTER H. 
OLT, Special Agent, 303 Columbia Terr., ?PEORIA - Illinois, Indiana, Wisconsin and Minnesota 


CHAS. H. HARRADEN, State Agent, 220-21 Hammond Bldg., DETROIT - Ohio and Michigan 


Agents Wanted in 
INDIANA, ILLINOIS, OHIO, MICHIGAN, WISCONSIN [and MINNESOTA 


London & Lancashire| The CONCORDIA FIRE: 


FIRE INSURANCE COMPANY 
Insurance Company «OF MILWAUKEE, WIS. 


LIMITED 


The L. S. MacENANEY, Managing Underwriter 






































American Bonding & Casualty Company 






wie 
p AMERICAN 8 Ty 
CASUALTY COMPANY H 


SIOUX CITY, IOWA 


We are entering other States and open to propositions 
from Agents desiring connection for Bonding and the 
miscellaneous Casualty lines, particularly Automobile. 


Write A. G. OGLE, 2nd Vice-President and Gen’! Manager 


Capital Paid in $500,000.00 














Cash Capital - ~ $ 600,000.00 
of Liverpool, England Reinsurance Reserve - — 1,312,818.13 | 

Reserve for all other Liabilities 111,534.54 

HARI Surplus to Policyholders 1,015,168.55 

. Gansauae Total Assets - - - 2,587,558.08 
89 S. La Salle St. Chicago, Illinois 

A. G. McILWAINE, JR., Manager See Writing 
Hartford, Conn. Fire Tornado 
Peepers | Sprinkler Leakage 
San Francisco Rents Use and Occupancy 





The American Credit-Indemnity Co. 
of NEW YORK 


CREDIT INSURANCE ONLY 








E.M. TREAT, President 
insures manufacturers and wholesalers against Excessive Annual Loss through 


Insolvency of Customers. We can always use a few high-class solicitors. 
415 Locust St., ST. LOUIS, MO. 80 Maiden Lene, NEW YORE 
OFFICES IN ALL PRINCIPAL CITIES 








J. F. HALLWEGEN, General Agent, 1140 Marquette Bldg., CHICAGO 
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COMMISSIONERS FAVOR 
FEDERAL WAR BILL 





Not a Single Objection Raised to 
Resolution Approving Admin- 
istration Measure — 





DROP WAR CLAUSE FIGHT 





Supervisors Say Government’s Plan 
Makes Unnecessary Further Efforts 
Toward Uniform Service Provision 





Either the insurance men who have 
been objecting to certain features of the 
administration’s plan of insuring sol- 
diers and sailors have not pointed out 
the objectionable features to the vari- 
ous state insurance officials or else they 
have not proved their case. It is more 
than likely that the arguments were 
never put before them. In fact, the in- 
surance commissioners have not given 
the bill much more attention than the 
average insurance man. 

The measure was not mentioned at 
the National Convention of Insurance 
Commissioners’ meeting at St. Paul 
until the closing session. Then Com- 
missioner James R. Young of North 
Carolina offered a resolution endorsing 
the program and it went through with- 
our hearty cooperation.” 


Text of Resolution 


The text of the resolution follows: 

“Resolved, Believing that this or- 
ganization is thorougnly in sym- 
pathy with every movement to al- 
leviate the distress that must come 
to many of the brave men who are 
called to the United States colors 
in the present war crisis, as well as 
to their families, we hereby endorse 
the action of the national adminis- 
tration in seeking to provide pro- 
tection to its soldiers and sailors 
through the war risk insurance bu- 
reau, and pledge to the President 
our hearty cooperation.” 

The adoption of this was followed 
by another patriotic action, specifically 
endorsing President Wilson. It was 
offered by J. S. Darst of West Vir- 
ginia, who spoke eloquently of the great 
services the country had rendered in 
the past to the oppressed and would in 
the present war. 


President Is Endorsed 
His resolution follows 


“Resolved, That we, the insurance 
(CONTINUED ON PAGE 13) 


ANDEX TO LIFE SECTION 





Commissioners favor war bill.......... 1 
Bill has Wilson’s approval............. 1 
Officials’ attitude toward bill........... 2 
Hunt with American + esaapeen cass sicker 60 3 
San Jacinto Life meet...............-- 3 
Horner on National Rimcobition eres 4 
Security agents meet................-. 5 
Cultivating old policyholders.......... 6 
Value of ordinary contract............ 8 
News about companies................ 8 
Life agency changeS...............0005 9 
Be a eee rere eee 9 
Be RIES Fa ee eer te 10 
OR eee Se 10 
‘WoOrmem a TEES  TIGKB « a 0. 0.0.0.0.0:0.0 bo aiden oe 10 
Lessons from — Peeatees Fs okt 11 
Personal sketch of E. H. English....... 13 
Taylor’s views on war _ Tae 14 





Policyholders’ Digest 
of American Life Insurance 
for 1917 


All Companies Shown (250 in number) 


General Information foreach company. Annual Statement 
(56 items). Analysis of Policy Contracts (87 questions). 
Premium Rates. Cash Values. Paid-up and Extended 
Values. Dividends (for 20 years). Net Cost (each year for 
5 years for participating and 20 years for non-participating). 
Complete List of Policies Issued (with sample rates at ages 
25, 35 and 45.) Retroactive Principles in Practice (Ex- 
clusively in the DIGEST). 100 Pages of Reserve, Mortality, 
Interest and other Tables (largest list in any agent’s 
publication). 


The Greatest Life Agent's Field Book Published 


In Handsome Flexible Binding, $2.50 


FOR SALE BY 


THE NATIONAL UNDERWRITER COMPANY 


CINCINNATI — CHICAGO — NEW YORK 











Northern Assurance Company 


Detroit, Mich. 
CLARENCE L. AYRES, President 


This company has had a steady and consistent 
growth since it started. It has not been a plunger. It 
has not sought to cover the earth. It has paid its way 
as it traveled along. 


Agents these days want life insurance stability. 
They want to represent a company that carries no in- 
terrogation point after its name. 


The Northern Assurance was conceived in the right 
spirit and has been maintained as an institution ex- 
pressing the best in life insurance. 


It has nothing to conceal. It speaks for itself. It 
has some excellent territory for men who achieve and 
who have pride in the company they represent. 


Turn the searchlight on the Northern Assurance 
and you will find everything sound. 


Fine openings in Ohio, Michigan and Paiiatlenia, 





PRESIDENT WILSON 
FAVORS THE BILL 





Wants the $10,000 Life Insurance 
Limit Restored in the Admin- 
istration Measure 





WILL SOON PASS HOUSE 





More Opposition Will Be Met in Senate 
But Its Momentum Will Carry It 
Through 





BY GUY MASON 

Washington, D. C., Sept. 5, 1917.— 
President Wilson has taken a hand in 
the fight to have the administration’s 
military insurance bill passed by Con- 
gress. While the President from the 
beginning has supported the bill, it was 
not until today that he has come out 
in the open and’ demanded that the 
measure be passed by Congress in vir- 
tually the same form in which it was 
written and presented to the committee 
on Interstate.and Foreign Commerce. 

It was in the nature of a letter to 
Judge Adamson, chairman of the House 
committee handling the insurance bill 
that the President took an open stand 
in the campaign being conducted by his 
advisers to push the bill through. 

While making known his determina- 
tion to put the force of his office behind 
the measure, the President took the 
eccasion to urge the restoration of $10,- 
000 as the maximum amount of volun- 
tary insurance the officers and men of 
the service might take instead of the 

(CONTINUED ON PAGE 12) 








‘The Forest 
City Life”’ 


Has a good contract 
for good agents in 
Illinois territory. Lib- 
eral commission, ex- 
clusive territory, and 
Home Office assistance 
in development of the 


field. 


Address the Home Office 
Rockford Illinois 
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HOW LIFE MEN FEEL 
ABOUT THE MEASURE 


Say That Their Position Has Been 
Misrepresented by Reports Sent 
from Washington 


ARE NOT IN OPPOSITION 


Claim That Insurance Feature Is Un- 
necessary and Will Be More Ex- 
pensive Than Anticipated 


New York, Sept. 5—If there is one 
point more than another that the life 
insurance leaders of the East want to 
see emphasized, as regards the proposed 
government life insurance scheme, it is 
that they are not opposing it. And yet 
this is precisely the impression the 
newspapermen are sending out with 
every dispatch they file at Washing- 
ton. Why this should be steadily kept 
up is both mystifying and annoying to 
life insurance men. The Secretary of 
the Treasury selected his committee of 
twelve leaders of the business, asked for 
their opinion, adopted some of it and 
rejected some of it, and went.ahead with, 


his tentative draft of the bill about as it 
suited him. 


McAdoo Followed His Own Ideas 


It has seemed peculiar to the five 

eminent actuaries whose judgment he 
especially sought—Mesrs. Gore, Hun- 
ter, Craig, Moir and W oodward—that 
he should have freely accepted their 
views as regards allotments, family al- 
lowances, and compensation for death 
or disability, and yet when it came to 
the principles of life insurance, upon 
which they are in every way qualified 
to speak with expert authority, he fol- 
lowed his own ideas and threw their 
conclusions into the discard. The ac- 
tuaries are by no means miffed that Mr. 
McAdoo should have decided to “gang 
his ain gait” in the teeth of their better 
judgment; they are, rather, amused. 
3ut no man of the twelve on the special 
committee relishes the unwarranted in- 
sinuation of the Secretary as expressed 
in his communication to the President: 
“Naturally the insurance committee, op- 
posing, as it does, the insurance fea- 
tures, objects to this provision [the 
compulsory deposit of a proportion of 
the men’s pay] on the alleged ground of 
its interference with a man’s rights; but 
the true reason for the objection would 
appear to rest upon the fact that com- 
pulsory deposits would be helpful to 
the insurance scheme.” Such a state- 
ment comes with poor grace from the 
man who selected that committee him- 
self. The insurance men are second to 
none in their patriotic devotion, and a 
gratuitous slur is a sorry reward for 
their efforts. 


Attitude Is Misconstrued 


As a matter of fact, there is a feel- 
ing with a number of the members of 
that committee that their attitude has 
been misconstrued at Washington, de- 


liberately or otherwise. Judge Julian 
W. Mack, of the committee on labor 
of the advisory commission of the 


,; Council of National Defense, as well 





as certain members of the committee on 
interstate and foreign commerce of the 
House, before which the hearings were 
had, appear to discount in advance half 
the statements the underwriters make 
on the ground, apparently, of suspected 
bias. This is hard; because these life 
insurance leaders have given freely of 
their time and best thought to aid the 
government in a work with which no 
one is better acquainted than they. 
They have expressed their honest con- 
victions, and they have been in com- 
plete unanimity throughout. They do 
not oppose the bill in any manner 
whatever; but they have offered sug- 
gestions and friendly criticisms when 
such have been invited. Those sug- 
gestions and friendly criticisms are wise 
and founded upon the results of years 
of experience. 


Must Go Through Grilling 


It is generally agreed here that it is 
early as yet to forecast the final form 
this measure is likely to take. It has to 
pass through a grilling debate in the 
House, now it has been reported out of 
committee. Then the Senate will have its 
turn, then a conference committee, and, a 
month or two hence, will come the final 
vote. Whether the objectionable Article 
IV is to be eliminated or not, no man can 
say; but certainly the insurance men pro- 
foundly hope so. With the exception of 
this article they are pretty much agreed 
upon the satisfactory character of the bill, 
but they do not hesitate to denounce 


“Article IV as “vicious in principle” and as 


absolutely unnecessary and should be 
eliminated. It is the clause that would 
provide insurance to the soldiers, sailors 
and marine corps at $8 per thousand. Life 
insurance experts criticise it not only as 
being unnecessary in view of the liberal- 
ity of Articles II and III, but because it 
is inconsistent and incorrect in* principle. 


Makes Charge for the Gift 


The government started out to give the 
men something and ends up by making a 
charge for a part of the gift. Further- 
more, it throws open a wide door to finan- 
cial trickery on the part of backers of 
impoverished enlisted or conscripted men, 
for nothing could prove a “‘surer thing” 
to these gamblers than to advance the pre- 
miums and arrange with the families for 
a large percentage of the final collection of 
the insurance. Again, the estimate of 25 
percent of the men taking out an average 
of $2,500 is held to be entirely too low. 
Mr. Moir of the Home Life ‘treated the 
Adamson committee to a dose of spinal 
creeps when he calmly gave it as his 
opinion that this cheap insurance would 
be snatched up.at such a rate that the 
government would face a cost of prob- 
ably $900,000,000 on this account during 
the second year of our soldiers’ participa- 
tion in the war, assuming the death loss 
to be 75 per thousand for the men at the 
front. This was not Mr. Moir’s individual 
assumption, but was based upon facts se- 
cured through the Washington authorities. 


Is Not Real Insurance 


This so-called insurance of Article IV 
is not, in the opinion of New York insur- 
ance men, real insurance in the sense of 
the protection their companies sell. “The 
benefit of the insurance will not be a mat- 
ter of inheritance or descent,” said Judg 
Mack. “He cannot will it to whoever he 
might want to leave it to, outside of those 
beneficiaries who are named in the bill.” 
It might even revert to the government 
itself. It is unassignable. How does that 
compare with the well established equi- 
ties the insured regularly enjoy? Nor can 
any device the government may try to 
evolve prevent the miscarriage of the pro- 
ceeds of the _ policies. Experience has 
abundantly proved this to insurance men, 
despite all their precautions. And there 
is the matter of lapse. Reinstatement of 
a lapsed policy will be practically impos- 
sible. Again, how about those attractive 

eash, paid-up and extended values so 
glibly promised on these one-year term 
contracts? To the layman a most errone- 








agents, medical . and 





WM. H. FLANDERS, Mgr. 


FLANDERS LIFE AND ACCIDENT SERVICE 
ORGANIZED 1913 
A scientific service in the investigation of insurance subjects. We make reports on insurance applicants 
Pp s for mortgage loans, also death claim reports and claim investigations 
OUR FACILITIES ARE COMPLETE—TERRITORY INDIANA 
(Also Other States Organized) 
Central Office 


INDIANAPOLIS, IND. 








ous impression is created by the terms of 
this part of the bill. 


Do Not Fear Government Insurance 


Life insurance men here have no fear 
of the government’s looming up as a dan- 
gerous competitor in the business after 
the war is over, nor now either. There 
are plenty of good risks to go after that 
cannot make the army or navy. The young 
men in the ranks who will jump at the 
cheap government insurance would, for 
the greater part, have taken out no insur- 
ance had there been no war. And even so 
far as they are concerned, they will be 
all the better prospects for the agents once 
they are home again. The companies are 
entirely confident of being able to hold 
their own in competition with the govern- 
ment should the latter determine to try 
its hand at life insurance later on. They 
have the knowledge and the organizations, 
and they can sell a policy infinitely supe- 
rior to what Washington proposes in this 
bill, with equities and property rights be- 
yond comparison. The dark hint of Con- 
gressman Parker of New Jersey as to 
what Italy had done with government in- 
surance was completely shattered by Mr. 
Moir when he showed the vast falling off 
in life insurance protection there once the 
government had got well to work on its 
scheme, prior to the war. 


Position of Life Men 


In short, underwriters here see much 
that is admirable in the proposed bill, 
apart from Article IV, and stand strongly 
behind it. They unanimously approve the 
allotments of pay and family allowances, 
the compensation for death and disability, 
etc., and even urge a death benefit, that 
shall be straight insurance for all, of 
from $1,000 to $2,000. Anything that’ the 
government does to endorse the principle 


biggest kind of advertisement of the busi- 
ness. They reject as absurd the insinua- 
tion that the companies could possibly 
have gone further than they did when they 
set a reasonable and scientific charge for 
the extra hazard of war and offered to 
return all unused surplus funds. They 
want to see the young men of the army 
and navy properly and feasibly protected, 
and their dependents as well; but they 
know a bull in a bramble bush when they 
see one. 








Permanent Total 
Disability Claims 








Some interesting facts are established 
by the Pacific Mutual’s claim experi- 
ence under the permanent total disabil- 
ity feature of its life insurance policies. 

Sickness is the cause of 87.5 percent 
of all permanent total disability claims, 
while 12.5 percent are caused by acci- 
dent. 

27.5 percent of claims are caused by 
paralysis. 

20.0 percent of claims are caused by 
tuberculosis. 

12.5 percent of claims are caused by 
accident. 

5.0 percent of claims are caused by 
blindness. 

5.0 percent of claims are caused by 
rheumatism. 

2.5 percent of claims are caused by 
diabetes. 

2.5 percent of claims are caused by 
pellagra. 

2.5 percent of claims are caused by 
neuritis. 

2.5 percent of claims are caused by 
Bright’s disease. 

2.5 percent of claims are caused by 
spinal abscess. 

17.5 percent of claims are caused by 
miscellaneous diseases. 

That youth is no safeguard against 
permanent total disability is conclu- 
sively demonstrated by the fact that 
over 70 percent of all claimants are un- 
der 50 years of age. 

The argument that death comes soon 
to a person who is permanently totally 
disabled is refuted by the fact that 57.5 
percent of all claimants are still living. 


Inauguration of the insurance savings 
club, which is similar in operation to 
Christmas and vacation savings clubs, is 
the latest innovation for Richmond, Va. 
The plan is being introduced by Angus oO. 
Swink, the hustling Virginia manager for 
the Atlantic Life. 








of life insurance and encourage it is the | 





OPERATING UNDER 
IOWA RESERVE 
DEPOSIT LAW WHICH 
SAFEGUARDS ALL 
POLICYHOLDERS 
O 
ENTERED FOR 
BUSINESS IN 18 
STATES 
O 
GOOD TERRITORY 
OPEN 
O 
ATTRACTIVE 
POLICIES TO SELL 
O 
LARGE ANNUAL 
DIVIDENDS 
uO 
LOW NET COST 
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EQUITABLE 
LIFE 
IOWA 


Des Moines, Iowa 











Founded 1865 


THE PROVIDENT 


LIFE AND TRUST 
COMPANY 
Of Philadelphia, Pa. 


What Do Most Men Fear? 


An insufficient income 
for their wives, and 
children if they die, 
and for their own old 
age if they live. 

We will insure the in- 
come in either event. 


Write for information 





























WANTED: 


dence of ability to produce substantial volume of business. 
A Real Opportunity for Right Man. 


and furnish evi- 





General Agent for South Half of Illinois by Illinois’ 
, Mutual and only full Level Premium Company. Must have Al References 


Scandia Life Insurance Co. 


Chicago 
Illinois 
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THE NATIONAL UNDERWRITER LIFE 3 
| “THE ADVENTURES OF TWO AGENTS”: A Continuous Story. Chapter 8. Watch for next Chapter. 
SIA | | Jim) |) 3 dobn | 
= %. /| y i 
t= | 
ZZ | i 
re Jim Sells The Merchant while John Entertains The Hotel Clerk seis unetcag cne | 
GENERAL AGENTS: If you are interested in our Business Building Methods, WRITE US. | 
: We have the policies that sell and territory open. 
NO EXTRA CHARGE FOR MILITARY SERVICE WITHIN UNITED STATES 
R i L 7 f I tp INDIANAPOLIS 
eserve Oan 11e@ inSurance O., INDIANA 








WITH AMERICAN CENTRAL 


R. A. HUNT’S NEW CONNECTION 





Becomes Agency Secretary at Home 
Office in Indianapolis—Recently 
With Illinois Life 





Because of the unexpectedly rapid 
growth of the western department, 
which comprises the largest agency of 
the American Central Life, it has been 
found inexpedient to longer attempt to 
combine the duties of director of agen- 
cies at the home office with those of 
superintendent of the western depart- 
ment, with headquarters at Kansas 
City, under the active control of M. F. 
Belisle. The company has accordingly 
arranged with him to return to Kansas 
City for the purpose of once more de- 
voting his entire time to the develop- 
ment of that plant. 

‘Immediate enlargement of the west- 
ern department will be put into opera- 
tion by Mr. Belisle, who remains as 
fourth vice-president of the company. 

Takes Up Duties Sept. 15 


The plans for the development of the 
company’s general agency activities, 
which were put into operation last 
spring will be continued under the 
guidance of Roy A. Hunt, who will, on 
Sept. 15, enter the home office at In- 
dianapolis as agency secretary. 

In assuming his new duties with the 
American Central Life, Mr. Hunt re- 
signs as director of the Chicago agen- 
cies of the Illinois Life, which position 
he has occupied for the past two years. 

Since assuming directorship of the 
Chicago agencies, Mr. Hunt has had the 
satisfaction of seeing them lead the 
company’s monthly production many 
times, and each year they have had 
the honor of leading in president’s 
month, which, in that company, is the 
month of May. 


Hunt’s Long Experience 


Mr. Hunt has had an extensive insur- 
ance experience, the first part of it be- 
ing gained in Georgia, where he as- 
sisted W. H. Sale, then superintendent 
of agents for the Pacific Mutual. Later 
he had a considerable experience in 
field work for the Metropolitan and the 
Penn Mutual, in Georgia, and in North 
Carolina. This was followed by a short 
period of activity for the Home Life of 
New York in Louisville, and which 
connection he left to assist in the estab- 
lishment of the American School of In- 
surance. Later Mr. Hunt became vice- 
president of the Insurance Field. Mr. 





ROY A. HUNT 





Hunt continued with that organization 
for about twelve years, leaving it to 
take up his connection with the Illinois 
Life. 


Button on Stock Sale 


Commissioner Button of Virginia is 
advising against the activities of sales- 
men with the Washington City Life In- 
surance Company, now being promoted 
by the Federal Finance Corporation, 
Washington, D. C. “Some of these 
salesmen,” said the commissioner, 
“have recently been operating in Mary- 
land, but upon investigation of their 
methods by the authorities there they 
deserted that state and transferred their 
activities to Virginia, according to the 
information at hand. The par value of 
the stock is $10 per share and it is be- 
ing sold at $20 per share. Forty per- 
cent of this, or $8 per share, is said to 
go to the Federal Finance Corporation 
or their salesmen. 


Want Receiver Appointed 


In the United States district court at 
Boston another bill has been filed ask- 
ing for a receiver for the Royal Ar- 
canum, charging that it is insolvent and 
that its resources are insufficient to 
meet its obligations. A few months ago 
an action like this was taken, but it was 
subsequently dismissed. It is stated 
that the present bill is more carefully 
drawn, and may have more serious 
consequences. 








AGENCY CONVENTION HELD 


SAN JACINTO LIFE’S RALLY 





President H. M. Hargrove’s Men Con- 
clude a Successful Business Pro- 
ducing Contest and Are Rewarded 





The annual agency convention of the 
San Jacinto Life of Beaumont, Texas, 
was held at the home office Aug. 22-23. 
There were business sessions, a banquet 
and different entertainment features. 
President H. M. Hargrove of the com- 
pany was called to Waco on account 
of a death in his family and hence 
could not be present at the convention. 
Vice-President Edward F. Paggi pre- 
sided as toastmaster at the banquet. 


|; The company is having a good year 


and the agents have been doing some 
splendid work. The agents were all 
enthusiastic over the prospects. 


Prize Winners Announced 


Mr. Paggi announced that three men 
from Vernon, on the western plains of 
Texas, had defeated all other agents in 
the mid-summer contest which began 
July 15 and closed Aug. 15. 

NV. P. Deurbin of Vernon won first 
prize, a handsome 19-jewel gold watch, 
for producing the largest volume of 
business during the thirty days. He 
wrote 42 policies, totaling $98,250, which 
netted the company $3,091.12 in pre- 
miums. J. M. Thomas of Vernon was 
awarded the second prize, $25 in gold, 
for receiving the largest number of 
applications. He wrote 55 policies, 
aggregating $90,500, the premiums 
amounting to $3,019.79. The third prize 
was won by Joe Stringer of Vernon, 
who wrote 31% applications, totalling 
$70,750 and amounting to $2,058.02 in 
premiums. 

The volume of business written dur- 
ing the thirty-day contest totalled $510,- 
130, while the premiums amounted to 
$16,452. 

Banquet Speakers 


Speakers at the banquet included 
Oliver J. Todd, who succeeds 
Townes as attorney for the company; 
R. H. Nichols, editor of the Vernon 
Record; E. P. Bennett, banker; H. F. 


Triplett, city superintendent of schools; 
Rev. E. P. Kennedy and Col. W. D. 
Bettis of Orange. 








| 


| 
| 
| 
| 
| 
| 
Once you have secured the confi- 
dence of a man, hold it as an introduc- 
tion to further insurance on both him 


Keeping in Touch 
With Policyholders 


| 











and his friends. Does the family doc- 
tor drop out of his patient’s vision? 
Once well served by a physician, does 
the man or woman benefited overlook 
the doctor? Why not develop just such 
relations with your policyholders? Get 
so close to them that you will be re- 
ferred to and deferred to when the 
question of insurance is up for con- 
sideration. 

Recently an agent insured a prospect 
for $1,000. Some years afterward the 
insured applied to another company for 
$60,000. A portion of this insurance 
was Offered to the original company, 
which discovered that while holding his 
| $1,000 he had taken out $36,000 in other 
| companies and was now applying for 

$60,000 more. Perhaps the amounts in 
this case are unusually high for the 
average man, but it serves as a good 
example of the opportunities to be 
found among old policyholders. 


Sanders Has His Say 


In reply to reports which have appeared 
in print regarding the activities of the 
Utah Underwriters’ Corporation, George 
E. Sanders, president of the company, has 
issued over his signature a statement in 
relation to the purchase of large blocks 
of stock of the Continental Life at prices 
ranging as high as $200 a share. 

Mr. Sanders says the attacks were 
based on statements that the company did 
not intend to carry out its announced 
rroposition to purchase the stocks of 
other companies and that the company is 
paying too high a price for the stock. He 
asserts the corporation is carrying out the 
purposes for which it was organized and 
that a thorough investigation of its affairs 
by the state insurance commissioner has 
been invited. 

He says that the Missouri State Life 
sought to buy Continental stock at $200 a 
share but were unable to do so. 


The Northwest Life of Aberdeen, S. D., 
has applied for a license in North Dakota, 
|} and a joint examination of the company 
| is now being made by the North and South 
‘onan insurance departments. 











Semi-Annual Statements 


(As Reported to the Governor of Georgia) 


Dis- Insurance 

Assets Surplus Increase bursements' in Force 

Cherokee. .......cscce 121,900 22,615 18,704 1,094,260 
Mtandard ........ 154,348 80,012 59,608 4,291,671 
Intér-Southern is y 858,942 664,680 533,482 35,674,460 
State Life, Ind....... 18,077,532 2,488,899 1,859,662 1,360,302 85,735,047 
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WORTH KNOWING 


Suppose that you are insured in the United Life and Accident Insurance Company of New Hampshire for $5,000 under the Company’s Triple Indemnity 
Plan, what does your Policy guarantee to do? 


ANSWER: 


tees that in case of death from 000, the tnee of the Feb he paid. 
SECOND, that in case of death from any ACCIDENT, $10, } or DOUBLE th e face AY tne Potted ollcy, will be a. 
as 18 NOT ot the ‘Accident Disability FIED acciden T 4 guarantees that hy case of total Giveuiity as a result of accidental iniery, ee we ee 4 
direct to YOU at the rate of $50 PER WHEE during such disability, but not to euesed 62 weeks, after — the Lg a ae will ag] at the rate of $2 WHE K throughou 
the period of disability. Cam insurance do MORE? And why should any man be sa isfied with a. policy that wou io less? The cost 


Agents wanted in Maine, New Hampshire, Vermont, Connecticut, Sea, North Carolina, South Carolina, Tennessee, Ceorgia, Delaware, Maryland, Missouri, Mississippi and 
Hansas. An opportunity for Life Insurance Salesmen of ability. Address: 


UNITED LIFE AND ACCIDENT INSURANCE CO." ssttea teristic 

















SUGGESTS PLATFORM 
FOR NATIONAL BODY 


Horner Says Time Has Come for 
Organization to Adopt 
a Program. 





WANTS MORE DEMOCRACY 


Hints That Too Much Power Is Vested 
in Few and Too Little Is 
Enjoyed by Members 


Addressing the Minneapolis and St. 
Paul associations of life underwriters 
in joint session at Minneapolis last Sat- 
urday, Warren M. Horner, general 
agent of the Provident Life & Trust in 
the Northwest, presented an amplifica- 
tion of ideas that were first put before 
the life underwriters at meetings of the 
Northwest congress in the Twin Cities 
and at Des Moines. In part he said: 

At the meeting of the Northwest Con- 
gress of Life Underwriters in Des 
Moines, some strictures were passed 
upon the conduct of the National Asso- 
ciation of Life Underwriters. 

Criticism becomes carping criticism 
and destructive rather than construc- 
tive, unless it has, accompanying such 
criticism, practical suggestions for a 
way out. 

Reasons for New Platform 


It seems perfectly rational and log- 
ical, in view of the intermittent apply- 
ing of activities in our parent body, to 
make it potential the year round by 
adopting a platform of reasonable 
ideas, upon which platform only can 
be consistently elected to office those 
filling the various places of responsi- 
bility in the national body or to which 
platform any individual accepting such 
office must be reasonably committed. 

In presenting such a platform for 
public consumption in the life insurance 
world, the issue should be clearly 
drawn to the effect that we are not in- 
terested in playing politics, controlling 
elections, or that we care for the power 
of title or place, but that our interest 
centers in the power of ideas, in the 
potentiality of the National Associa- 
tion of Life Underwriters throughout 
the 365 days of the year. 

That we are not concerned in merely 
parliamentary procedure and manipula- 
tion upon the floor only as it leads to 
more enlightened action and continu- 
ous creation of progressive measures 
to carry our business to a higher level. 


Four Planks Proposed 


At any rate, for the present, the life 
underwriters of the country should cen- 
ter their activities upon the following: 

1. An agency qualification law. 

2. General code of ethics to be nation 
wide and, if possible, uniform. 

3. The National Association of Life 
Underwriters should do away with its 
present executive council and if the con- 
duct of. the affairs of the National asso- 
ciation, not left with the body itself and 
the executive committee, the president 
should have a cabinet made up of men 





selected not for poiitical reasons, nor 
even alone for geographical reasons, but 
because of their fitness to head certain 
prominent committees. 

4. The constitution and by -laws should 
be changed to permit resolutions direct 
from the floor. 

5. The by-laws should be changed with 
regard to program, cutting out so many 
set addresses and subjects for a liberal 
part of the three days to be devoted to 
an open forum and for the discussion of 
issues. 

6. The place of meeting should be de- 
cided by the executive committee and at 
its mid-year meeting. 

7. The executive committee meetings 
should be held, in addition to the present 
plan, on the ev fening of the second day of 
the convention. 

8. The mid-year meeting of the execu- 
tive committee should be at a central 
point in the country. 


Centrally Located Headquarters 


9. The National headquarters should 
be removed to a central point or at least 
care exercised that its location in any 
point should not mean its domination by 
individuals in that section. 

10. The institutionality of the National 


its personal representatives should be 
maintained to an absolutely finality. 

11. The broadening of the association's 
activities should be taken up and a sub- 
stantial fund yearly expended in this man- 
ner in furthering education and _ con- 
servation measures, 

12. The executive committee should 
elect officers or they should be elected 
directly from the floor. 

13. The membership of the National 
association should be made _ representa- 
tive in numbers, but a standard should 
be maintained in regard to the ethical 
and educational fitness of members. 


14. The National association should 
do its part to bring about an annual 
conference meeting, say, between five 


dclanates appointed by the president’ S as- 
sociation, the insurance commissioners 
association, the American Life Convention, 
the Actuarial Society, the officers’ asso- 
ciation, the life insurance counselors, and 
the medical directors’ association, with 
five similarly appointed delegates from 
our own body. 


Agency Qualifications Ideas 


The question of the agency qualifica- 
tion proposition is in a deplorable condi- 
tion. The lack of any composite action 


public and carried out by ourselves and 
other insurance bodies is hurtful to the 
profession and retarding the business 
reaching its true place in the business 
and professional world. 

The fundamental issues involved in 
both the agency qualification proposition 
and the adoption of a general code of 
ethics if carried out to a reasonable ex- 
tent will accomplish a world of improve- 
ment in our getting away from this 
deplorable condition of affairs. 

All seem to be agreed that a code of 
ethics is a good thing, but immediately 
a code is formed quibbling in regard to 
the real things that count begins. 

The part-time agency proposition, or 
broker not qualified to represent the life 
insurance business, seem to be the more 
important issues. 


Conduct of Association 


It is not probable that all the sugges- 
tions with regard to changing the modus 
operandi of the National association will 
be acceptable generally and ultimately go 
into effect. 

However, it seems probable from the 
history of recent meetings and current 
news that many of them or at least sim- 
ilar actions to the recommendations laid 
down will become an accomplished fact. 

Liberal conference with those _indi- 
viduals who have attended National 
association meetings with a thoughtful 
purpose discloses a very wide opinion as 
to the necessity of such reforms as here- 
in laid down in the conduct of its affairs 
not only at conventions three days of 
the year, but in the remaining 362 days 
of the year, where there is no practical 
good to result from the present method 
of the executive council. 

But much good would accrue to have 
the president each year have a cabinet 
made up of individuals who are espe- 
cially informed in the various education 
and conservation ideas, such as depart- 
ments of education, of insurance con- 
servation (loans and lapses), of health 





conservation, of legislation, of taxation, 


association’s activities and works and in, 





or ideas visualized in the minds of the ' 








THE BEST SELLER 


We have the NEWEST IDEA IN INSURANCE. THE PREFER- 
RED LIFE IS PROGRESSIVE. If you are doubtful, just ask us 
what we have to offer. We can CONVINCE you as we have others. 
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of lectures and addresses and of institu- 
tienal advertising. 


Too Much Petty Politics 


Much time has been lost at annual 
meetings by the button-holing of dele- 
gates with respect to the next place of 
meeting or in the machine work of elect- 
ing a slate for the ensuing year. 

The executive committee can take care 
of the next place of meeting at their mid- 
yearly session, giving the locality a year 
and a half to prepare for the convention 
and the members of the executive com- 
mittee, who have been given a more ac- 
tive control of the association’s affairs 
by the recommendations for change here 
made, will be far better equipped to 
select the officers to carry forward the 
association for another year than mem- 
bers of a nominating committee who 
from lack of knowledge are more suscept- 
ible to control from a certain few. 


More Democracy Demanded 


As the purpose of this address is con- 
structive and not destructive, and to give, 
in other words, a practical solution of 
past errors or difficulties, it should only 
be necessary to refute the statements 
made by one insurance journal that for all 
times associations have been managed by 
certain few or a clique in every field of 
endeavor and always would be, to remind 
those who hold such views that this is 
the very thing that ruined the Republican 
party and put Mr. Wilson in the presi- 
dent’s chair. 

I refer to their failure to enact a com- 
prehensive banking law, to make such 
needed disturbance of the tariff and to 
enact such labor legislation to cement 
capital and labor as would avoid dealing, 
so to speak, with the mob. 

A clique of a few men controlled the 
Republican party. 

Furthermore, it is only necessary to 
point to the autocracy of a few with 
respect to the heart-rending conditions 
facing mankind at the present time to 
shatter everlastingly any such thought- 
less or spurious views and suggestions as 
to clique control. 

Nothing but bold effrontery or assinine 
stupidity would under present conditions 
permit any organization to go on and not 
have its institutionality and democracy 
raised to the very highest power. 


Conference of Interests 


With these facts before us and now, 
when the minds of men must halt and 
take account of stock, is it not reasonable 
in fact, is it not the only way for us to 
get at rational reform, legislative, ethical 


SECURITY AGENTS MEET 
GATHER AT HOME OFFICE 


Brief Talks on Business Getting Topics 
Acclaimed Most Successful | 
Program Held ° , 
| 
a. | 
| 


The annual meeting of the $100,000 
Club of the Security Life of Chicago 
was held at the home office last week. 
S. W. Goss, vice-president of the com- 
pany, was in charge of the business 
sessions, and agents from nearly all 
the states in which the company op- 
erates attended. No long or _ set 
speeches were made, but various of the 
company’s managers gave short talks 
on business getting topics. After in- 
troducing a subject the speaker would 
throw it open for discussion and in this 
way the meeting became practically an 
open forum. 

Talks by Managers 


T. Williamson of Anderson, Ind., 
gave a brief talk on finding good pros- 
pects. B. J. Langenhoff, who repre- 
sents the company in northern Michi- 
gan told of his method of finding pros- 
pects. It is his practice to make the 
rounds of his territory at least every 
six weeks. He delivers all of his poli- 
cies personally and feels that it is not 
time lost to clearly explain the policy 











on making the delivery. G. E. Betts of 
Erie, Pa., gave a short talk. on how to 
close a prospect. In his opinion the 
three prime requisites for a successful 
solicitor are determination, knowledge 
and enthusiasm. 

A. J. Scull of Stuttgart, Ark., also 
spoke on how to close. This particular 
topic occupied considerable of the pro- 
gram as it seemed to be regarded as 
perhaps the most important in life in- 





and practical reform for daily work by 
conference, real conference, the thrashing 
out of ideas once a year, not in a 
friendly, sporadic sort of a way, but by 
a real conference of stalwarts from each 
insurance organization to agree upon 
fundamentals and accomplish that amal- 
gamation, that coordination which is so 
needful, rather than by accidental means 
or control from without and the resultant 
slower growth and lesser advancement? 

This deliberative body, made up of the 
master minds of every branch of the in- 
surance business and the representatives 
of the state, would make every important 
propaganda a composite idea, in very fact, 
the melting pot and crystallization of the 
very best thought. 

As a result, the life insurance business 
would become a legitimate force, unbreak- 
able and irrefutable. 

This is amalgamation, cooperation and 
coordination with a vengeance. A con- 
gress of nations, so to speak, whose force 
will be irresistible, and whose principles 
and practices can not be controverted or 
ee by any governmental propa- 
sanda, 

A study of the history of nations, peo- 
ples and business institutions proves the 
soundness of this conference idea, and the 
pros and cons of such a master conference 
should receive a thorough thrashing out 
from the insurance press to the end that 
some practical plan may be worked out 
by those in control of these organizations. 





Pays Double Indemnity Claim 


The National Fidelity Life of Sioux 
City has just paid a death claim under a 
double indemnity policy. The contract 
was for $2,500 and the company paid 
$5,000. The National Fidelity was the 
first Iowa company to adopt the double in- 
demnity feature and also claims the dis- 
tinction of being the first company in the 
entire west to give policyholders free 


medical tests as frequently as they desire 
them. 


surance salesmanship. 
Entertainment Features 


Wednesday afternoon was spent at 
ithe Lake Bluff Naval Training Station. 
| Thursday morning was given over to 
| a discussion of the company’s war regu- 
lations, which were explained by J. C. 
Seitz, the company’s actuary. : 

Raymond Kelly, who was appointed 
Chicago manager of the company July 
1, closed the discussions with a talk on 
“The human interest side of soliciting.” 
Thursday afternoon was spent at the 
White Sox ball park and in the evening 
a theater party was given by the com- 
pany at the Garrick theater. 

The agents of the company were en- 
| thusiastic in their approval of the com- 
' pany’s method of conducting the meet- 

ing this year. The topics up for dis- 
| cussion were all of a practical nature, 
iand the fact that no long papers were 
read made it possible for every one 
who had ideas on any of the subjects 
discussed to be heard. 

















Fraternal Reserve Merging 


The Fraternal Reserve Insurance So- 
ciety of Illinois is merging with the 
American Insurance Union of Colum- 
bus, Ohio. The Fraternal Reserve 
'made:‘an increase in rates last May 
‘which resulted in the withdrawal of 
| many of the younger members. Death 
claims have practically exhausted all 
‘the funds on hand. 
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The Midland Mutual Life Insurance Company 


COLUMBUS, OHIO 


An OHIO Company, writing policies on OHIO people and keeping OHIO 
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Admitted Assets .....................: $ 2,220,534.72 
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358,399.47 


’ New Continuous Monthly Income Policies | , 
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THE CENTRAL LIFE 


INSURANCE COMPANY OF ILLINOIS 
OTTAWA, ILLINOIS 








HE COMPANY writes 

both participating and 
non -participating business. 
A new dividend scale has 
been adopted which places 
the net cost of insurance very 
low. On business issured in 
1917 a dividend will be paid 
at the end of the first year, 
contingent on the payment of 
second premium. Exception- 
al opportunities for agency 
men in Illinois, Missouri, 
Iowa, South Dakota, and 
Minnesota with direct con- 
tracts with the Home Office. 
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WAYS OF. CULTIVATING 
, THE OLD POLICYHOLDER 


Symposium of Methods Employed 
by Various Companies 
to This End 


NO UNIFORMITY IS SEEN 





While All Recognize Desirability, Sys- 
tematic Effort is Wanting in 
Many Cases 


Recognizing the value of the cultiva- 
tion of old policyholders by agents and 
companies, THr National UNDERWRITER 
recently addressed an inquiry to the 
various companies to learn what plan, 
if any, they use to keep in touch with 
those on their books, to write addition- 
al insurance on them and secure pros- 
pects through them. Some of the replies 
are given herewith. It will be noted 
that while all companies seem to recog- 
nize the value of their old policyholders 
and methods employed in cultivating 
them are by no means standardized. 
The reply of the Germania Life is given 
first, as that company answered spe- 
cifically several of the questions asked. 

ae. oe 


Germania Life—Relative to the culti- 
vation of old policyholders, we will take 
up each of your questions briefly. 

Q. Do you have a special policyhold- 
ers’ month each year, during which the 
agents make a special effort to get 
business through old policyholders? 

A. We have not in the past, but be- 
lieve that each policyholder should be 
called upon at least once each year by 
a representative of the company, not 
merely for the purpose of soliciting new 
business but for the purpuose of giving 
the policyholder information which he 
may desire concerning his policy and 
insurance generally. 

Q. Can you give us any idea as to 
ways in which the old policyholders 
can be made more useful to the com- 
pany? 

A. The usefulness of a policyholder 
to a company naturally increases in di- 
rect proportion as a company increases 
its usefulness to its policyholders and 
the “policyholders’ month” plan is one 
of the ways in which this can be done. 
The Germania has a free health service 
for policyholders and insurance money 
investment service for beneficiaries, 
both of which have assisted greatly in 
securing favorable publicity by policy- 
holders. 

Q. Do you ever have policyholders’ 
meetings? 

No. 
* ok x 

Berkshire Life—Up to this time we 
have had no policyholders’ month, but 
[ am quite sure most of our agents 
keep in pretty close touch with the 
policyholders. Should we make any 
definite campaign along the line re- 
ferred to which would be of interest, it 
would give us pleasure to advise you in 
reference to the matter. 

i: oe 

Fidelity Mutual Life—We do not 
have a_ special policyholders’ month 
each year; every month is policyhold- 
ers’ month with us. Nor do we hold 
policyholders’ meetings. 

The constant education of our agents 
to the value of policyholders, both as 
prospects for new insurance and as 
avenues to new prospects, is the front 
line of our endeavor in this direction. 
In addition, we make free use of the 
mails. Each year a detailed report of 
the company’s business goes to every 
policyholder on our list; and we have 
a friendly chat with them three times 
a year through the medium of our little 
house organ, “Fidelity Policyholder.” 


Lincoln National—I agree with you 


that the old policyholder is very much 
neglected by most companies. This is 
true with our company. As yet, we 
have never had a policyholders’ month, 
nor done anything at all requiring the 
agents, or even giving them special 
encouragement, to pay any particular 
attention to old policyholders. Of 
course, we have frequently told them 


source of a great deal of new business. 
We issue every fourth month a policy- 
holders’ paper known as “The Rail 
Splitter.” 
I have long realized that something 
should be done by this company along 
that line and perhaps I can get some- 
thing practical from your publication 
as to how we should best go about the 
work. 

x Ok Ok 
: New World Life—Y ou are right—the 
old policyholder in many companies is 
painfully neglected. 

Your letter comes rather early in the 
day with us. We have been trying for 
a number of months to make a start 
toward doing some intensive cultivation 
in the old policyholder field. It seems, 
however, that something always comes 
up to retard our efforts. 

We believe we can get business pel 
plenty of it through old policyholders. 
We believe they can be made more 
useful to the company. But while we 
have ideas, we hesitate to advance them 
as possible material for your sympo- 
sium as long as they are not backed up 
by time and a record of results. De- 
pend upon it, we shall be glad to tell 
you something definite when the proper 
time arrives. 

* * * 

Penn Mutual—The comparty arrd its 
agents re gard the body of policyholders 
as its best asset. I guess it was Shake- 
speare who said, “We are advertised by 
our loving friends,” and an extension 
of this thought, coupled with our own 
experiences, has led us to the con- 
clusion that a great deal of business is 
initiated by policyholders through the 
good will which they have for the com- 
pany and that agents are not neglect- 
ful of the opportunity that is constantly 
present to increase the amount of busi- 
ness carried by all parties whom they 
have insured. We do not make any 
effort that is systematic to trade upon 
the policyholder’s sentiment, knowing 
full well that it will be voluntarily ex- 
erted in a proper way by the policy- 
holder or through the suggestion of 
our agents, who are constantly in touch 
with those whom they have insured. 

* * * 


Peoria Life—It has always been our 
plan to cultivate our policyholders and 
get as well acquainted with them as 
possible. We have a man who goes 





that the old policyholder should be a | 
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REAL GENERAL AGENCY 
OPENINGS 


In Iowa, Illinois, Indiana, Michigan, Minnesota, 
Missouri and Ohio. For those who can qualify. 


If you are interested in making a permanent connection 
with a growing life insurance company, write 


Continental Assurance Company 
910 Michigan Avenue, Chicago 

















40 ; Increase in Paid 
O New Premiums 
—that tells the 1916 story 


of Fidelity progress. 
Direct leads and the Fidelity “Income 
for Life” plan are making money for 
Fidelity field men. Any man who can 
sell life insurance can sell MORE 
Fidelity insurance. 

Write to-day— 


Fidelity Mutual Life 


Insurance Company, Philadelphia 
Inc. 1878 Walter Le Mar Talbot, Pres. 





We want a man who can show good clean 

‘record, for Full-Time Work. Territory in 
lowa. Strictly commission basis. Maxi- 
‘mum first year commission for Hundred 
Thousand Dollar Men. Over Five Mil- 
lion in force in Iowa. Will write Three 
Million 1917 


Address. JAS. H. JAMISON, Pres. 





























MASONIC LIFE ASSOCIATION 


MASONIC TEMPLE (Commence | Business 1872) BUFFALO, NEW YORK 
SOUND PROTECTION AT COST 
Accumulated Surplus Over $350,000.00 
To Free and Accepted Masons Only 
Over $9,000,000.00 Paid in Benefits 
Agents Wanted. Liberal Terms. Exclusive Territory. For Agency or Membership, Address 

NELSON O. TIFFANY, President and Manager 
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Indiana National Life Insurance Co. 


INDIANAPOLIS 


Authorized Capital, $1,000,000.00 


. WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 
Our oie contracts are liberal and modern, having many 
features that appeal to agents and prospects. 


WE PAY OUR AGENTS WELL WHO DESERVE WELL 
Kor Territory and Agency Contracts Address C. D. RENICK, President 


Our Home Office is helpful; our agents are pleased with 
the treatment accorded them. 
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over our territory attending to past due 
premiums, etc., and he calls upon our 
policyholders and gets acquainted with 
them. This is in addition to our general 
agents under organization who call 
upon their policyholders and keep close- 
ly in touch with them. We have a 
policyholders’ bulletin which is issued 
twice a year and in this we keep in 
close touch with all of the policyhold- 
ers on our books. We never have held 
any policyholders’ meetings and have 
never set apart a month for business 
from old policyholders. 

We are considering additional meth- 
ods of cultivating our policyholders for 
next year, but so far they are not 
worked out in definite enough form to 
be of any value to you. We consider 
our policyholders our most valuable 
assets to our business. 

* x x 


Royal Union Mutual—I will take the 
matter up, and give it further thought. 
I thank you for the suggestion, and 
even though we haven’t developed a 
system such as you contemplate, I think 
it is very advisable to do so, and I cer- 
tainly wish you to know that I appre- 
ciate your suggestions. 

* * * 


Security Mutual, Binghamton, N. Y. 
—We never have held what is called a 
policyholders’ meeting, nor have we 
any special time in the year when the 
agents make an effort to get business 
through old policyholders. With our 
premium notices we enclose a little slip. 
We get many of them returned with 
the names of prospects, which are im- 
mediately furnished to the nearest 
agent for his attention. This plan has 
been pursued by us for a considerable 
time and we believe the results justify 
us in continuing it. 

In my early insurance experience in 
the field I always cultivated old policy- 
holders and as a result I had many 
people carrying two, three, four or five 
policies written at different times. In 
conversation with our agents I always 
instruct them to cultivate the old 
policyholders and assure them that the 
results will be very gratifying. I be- 
lieve that the majority of the men in 
our agencies pursue these methods. 
The old policyholder is a mine to the 
active, intelligent agent. 

oe 

State Mutual Life of Worcester—We 
do not have a month designated as 
“policyholders’ month,” but it is the 
general practice in our agencies to keep 
in touch with all policyholders. 

We have no special arrangements by 
which old policyholders are solicited 
from this office. It is our practice to 
keep in as close touch as_ possible 
through our agency offices with all of 
our policyholders. Through satisfied 
policyholders the names of many good 
prospects are obtained and the feeling 
of good will is strengthened. 

* £25 

Sun Life of Canada—We do not fol- 
low the practice of setting aside a par- 
ticular month each year and devoting 
it to a special effort to get business 








General and District Agents 
OUR THRIFT SPECIAL 
giving values at end of first year 
Helps Our Men Succeed. 

A LIBERAL CONTRACT and 
REAL CO-OPERATION GIVEN 


THE TOLEDO TRAVELERS 
LIFE INSURANCE CO. 


Second National Bank Bldg. 
TOLEDO z - OHIO 














Frederick A.Brown 


- Insurance Law 


from our existing policyholders. Nor 
have we any active propaganda in which 
head office takes a part with the idea of 
getting new business from old policy- 
holders. We do, however, prosecute 
actively in ‘most of our divisions in 
Canada and the United States a system 
of which I herewith give a brief out- 
line. 

In inaugurating the system in a 
division a card similar to the same en- 
closed is filled out in the division or 
branch office for each policy in force 
in the tefritory under the control of 
that office. As each new policy is put 
in force a card is, of course, made out 
for that policy also. 

[The card referred to is 3x5 inches in 
size. On one side appear the name and 
address of the policyholder, date of 
policy, due date of premium, amount 
of policy, kind, premium, date of birth 
of policyholder and agent’s name, with 
the instruction, “Please see the assured, 
then fill out the back of this card and 
return to the ........ office as soon as 
possible.” On the back are blanks for 
date of interview, date at which assured 
will increase his insurance, remarks, 
names and addresses of friends he sug- 
gests as prospects, signature of agent 
and date card is sent in.] 

Each card. is filed according to the 
month in which the policyholder’s birth- 
day falls. It is unnecessary to arrange 
them in alphabetical or other order 
within the monthly compartments. 

The “nearest birthday” system of age 
classification being in force in this 
company, the cards for any one month 
are not sent out to representatives in 
order to reach them before that month, 
but at such time as to enable them to 
reach the representatives’ hands a rea- 
sonable time before the change of pre- 
mium rate takes place. 

Preparatory to distribution the cards 
for any month are taken from the files 
and arranged according to geographical 
location. Each representative receives 
a set of cards giving information with 
regard to assurance in force on persons 
residing in his territory. These cards 
are debited to the representative just 
as strictly as receipts are. Each rep- 
resentative is expected to return his 
cards for any month not later than a 
specific date, with the reverse side filled 
in as fully as possible. As the cards 
come back the representative is given 
credit for them, and the debit system 
enables the division office to insure that 
no cards are left permanently outstand- 
ing. This is necessary to keep the 
system complete and in working order. 

When the information on the reverse 
side of the card states that the rep- 
resentative is to see the policyholder 
again at a later date this card is filed 
in a separate system and sent forward 
again in plenty of time to allow the 
representative to fulfill the appointment. 
When a card is placed in this separate 
file a new card should be prepared to 
take its place in the general system. 

In connection with this system of re- 
canvass we may say that in some of our 
divisions where it is in force as high as 
44 percent of new business has been re- 
ceived from this source. 


Status of Roma Life 


The Roma Life Insurance Company 
which has been organizing for some 
nmionths in Chicago with offices in the 
Tector building, has moved its head- 
quarters to 12th and Blue Island ave- 
nue. 

Three suits have been filed against 
the company for alleged nonpayment of 
commissions by former stock sales- 
men, and the company’s former attor- 
ney is suing for services rendered. Ac- 
cording to Charles H. McDermott, now 
the company’s attorney, these’ suits 
have been set aside’ and the company 
is going right ahead to complete its 
organization. 


The Washington State Insurance’ De- 
partment has issued a statement that the 
Amicable Life of Texas is unworthy of 
further patronage because the company 
failed to furnish a copy of the examina- 
tion made by the Texas department when 
requested. Washington now says the 





10 So. La Salle St. Chicago 


company withdrew from the state rather 
than furnish the required information. 











-The Company OF the People, BY the People, FOR the People 


The Metropolitan Life 


Insurance Company | 


Incorporated by the State of New York | 
| 
} 


Home Office, One Madison Ave., New York City 
Proof of Public Confidence 


This Company has more premium-paying business in force in the United 
States than any other Company, and for each of the last eighteen years Has had 
more new insurance accepted and issued than any other Company in America, 


The Daily Average Business During 1916 
701 per day in Number of Claims Paid. 8,304 per day in Number of Poli- 
cies issued and revived for $1,969,823 per day in New Insurance issued, revived 
and increased. $376,827.40 per day in payments to Policy-holders and addition 
to Reserve. $220,509.26 per day in Increase of Assets. 




















Central States Life Insurance Company 


St. Louis, Missouri 


Insurance in Force, $24,000,000.00 


JAMES A. McVOY, Vice President and General Manager 

















The Great Western Life Insurance Co. 
COLUMBUS, OHIO 


eae organizing with $500,000 Capital to write Life and Accident Insurance. 
Efficient High Grade Salesmen wanted to Place Stock. {Good territory 
and Terms to pushers. 

‘ Address all inquiries to the company 


Hartman Building Columbus, Ohio 

















We have a superintendency position to offer 
a first-class, wide awake life insurance man. 


Address 88-V, care The National Underwriter. 








DIXON W. PLACE, Pres. 
A. S. BURKART, V. P. & Gen. Mgr. 
WM. MELL, Sec’y. 


Conservative Life Insurance Company 
i ORDINARY and 
Of America tNpustriat 
We have some splendid openings for experienced 
industrial insurance men in our Monthly payment de- 


partment, and some first class territory for Ordinary 
men. 





INCORPORATED UNDER L 
THE COMPULSORY DEPOSIT § 
By LAYS OF THE STATE 
Nath _ OF INDIANA i 


The Signof Good \esurance © 


Address in strict confidence 


A. S. BURKART, V. P., Seva Bend, lads" 














Wanted in Illinois, Indiana and Pennsylvania 


100 Industrial Agents 5 Superintendents 
20 Assistant Superintendents 
WHO KNOW HOW 


For new Industrial Work—to open new territory 
and to sell the best thing going. 
Address Industrial Department 
Western Life Indemnity Company 
604 Masonic Temple, Chicago, III. 
33 years’ continuous and successful career. Now known and called “THE OLD RELIABLE” 





GEN. GEO. M. MOULTON, President J. L. MITCHELL, General Agency Manager 
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News About Companies 











Western Life of Des Moines—It closed 
the month of August with nearly $50,000 
of paid for business for the month above 
the quota of Iowa business, making a 
total of $2,080,000 for 1917 in the state. 
The mark was set for $3,000,000 for 1917 
and at the present rate «he volume for the 
year will exceed this mark. Fourteen 
agents have qualified for the $100,000 Club 
since Jan. 1, 


Pirst Life & Trust, Chicago, Tll.—This 
company, which is in the process of 
organization, has. recently made some 
changes in its directorate and at a recent 
meeting the following officers were elected: 
Cc. A. Gent, president; W. O. Potter, vice- 
president; Robert Lipsey, secretary: LD: 
Reed, treasurer; Waring Thomas, sales 
manager. W. R. Scudder has been ap- 
pointed the company’s. actuary. Mr. 
Scudder has been prominent in assess- 

being editor of the 


ment life circles, 
assessment paper, “The Adjuster.” 








Heinz Employes Covered 


A policy totalling more than $2,000,- 
000 and covering the lives of about 
4,000 employees of the H. J. Heinz Com- 
pany, of Pittsburgh, has been issued by 
the group department of the £tria Life. 
The insurance, written by K, J. McAl- 
pine, special representative of the tna 
Life group department, is based on 
completed terms of service, beginning 
with $250 for three months and con- 
tinuing to $1,000 for five years of serv- 


ACTUARIES 


— F. CAMPBELL 











CONSULTING 
ACTUARY 


76 West Monroe Street 
Telephone Randolph 918 


CHICAGO, ILL. 


OHN W. CROOKS 
INSURANCE EXAMINERAND 
ACCOUNTANT 


Ten Years Chief Examiner 
Ohio Insurance Department 


Four Years Company Experience 
52 East Gay Street 
COLUMBUS, OHIO 


ao J. HAIGHT 








CONSULTING ~ 
ACTUARY 


Hume Bldg. 
INDIANAPOLIS 
ULIAN C. HARVEY 


Consulting Actuary 
Chemical Building ST. LOUIS, MO. 


T J. McCOMB 
« 


COUNSELOR AT LAW 
CONSULTING ACTUARY 


Premiums, Reserves, Surrender Values, etc., calcue 
lated. Valuations and Examinations made. 
Policies and all life Insurance forms — 
The Law of Insurance a Specialty 


Colcord Bldg. 
OKLAHOMA CITY 
J H. NITCHIE 
© . ACTUARY 














Telephone 1223 Association Building 
Central 3462 19 S. LaSalle St., CHICAGO 
A SIGTENHORST 
a 


CONSULTING 
ACTUARY 


WACO, TEXAS 


ARRIS E. VINEBERG 


Fellow, Actuarial Society of America 
Fellow American Institute of Actuaries 


CONSULTING ACTUARY AND EXAMINER 





Room 1437, First National Bank Building | 


CHICAGO 


REDERIC S.WITHINGTON,F.A.1.A 
CONSULTING ACTUARY AND EXAMINER 
304-306 Security Building 


DES MOINES, IOWA 











VALUE OF ORDINARY LIFE POLICY 


Classes of People to Which This Contract Should Be 
Sold and Those Who Should Purchase Other Forms 














The Franklin Life points out in its 
bulletin the uses of the ordinary life 
policy. It regards the. twenty-payment 
life contract as the most popular all 
round policy but puts the ordinary life 
second. It says: 

This policy contract provides that 
the company will pay the sum insured 
to the beneficiary immediately upon 
the death of the insured. Premitms 
are payable by the insured as long as 
he lives, 

Do not think because this policy is 
called “Ordinary Life” that it can be 
sold without special anaylsis of the 
case in hand. The ordinary life pol- 
icy is the best policy to sell under cer- 
tain circumstances and the worst un- 
der others. In fact, the agent must 
exercise greater care in selling an or- 
dinary life policy than in most other 
forms, if he wishes to fit the policy to 
his applicant’ s needs. 


Chief Feature of the Policy 


What is the outstanding feature of 
the ordinary life policy? It is simply 
that for any given amount of pre- 
mium money, this policy furnishes the 
largest possible amount of life insur- 
ance protection. Thus if a man 35 
years of age can afford a premium of 
$100 per annum, he can get $4,500 in- 
surance under an ordinary life policy, 
$3,205 on the twenty-payment life plan 
or $2,000 under the ten paymént form. 
The price equivalent of this increased 
insurance is the continuous payment of 
premiums during old age. 

The ordinary life policy is therefore 
suited to the applicant who needs the 
largest possible protection for such 
premium as he can pay, or to the ap- 
plicant who will have some certain 
means of paying his premiums outside 
of his own earnings. 


Should Take Limited Pay If Possible 


Notice that we say “needs.” Many 
men wiil consider an ordinary life 
policy when they really need a policy 
under which premiums are limited to 
their productive years. Every man that 
can possibly afford it, should take a 
policy under which all premiums will 
be paid before age 60 or 65. When a 
man reaches that age it is usually 
much harder for him to pay his pre- 
mium than it was in earlier life. When 
a young man asks for an ordinary life 
policy, tell him that the best saving 
he can make is the difference between 
the twenty payment and the ordinary 
life premium. This difference is only 
about $8 per thousand each year. Most 
young men can save this extra amount 
if they will try. 

Those Who Should Have Whole Life 


There are, however, many men who 
really need and should have ordinary 
life insurance in preference to all other 
forms. 

These are men with families to sup- 
port on a comparatively small wage or 
salary. They are often the most re- 
liable men in the community. They 
work hard to provide food, clothing 
and education for those at home. Such 
a man often thinks he cannot afford 
to carry life insurance. The truth is 
that he cannot afford to be without it. 
His family depends entirely upon him. 
What would they do if he should die? 
This man needs an ordinary life policy 
for as large an amount as he can pos- 
sibly carry. 

Policy Attractive to the Wealthy 

The ordinary life policy is also suited 
to that other class of people who have 
some means of paying their premiums 
outside of personal earnings. For ex- 


ample, people who are independently 





wealthy will often prefer the ordinary 
They are justified in this 


life plan. 


because even after reaching the age 
when personal earnings are small, they 
will be able to pay premiums out of 
other income. : 


Corporation Insurance 


In this class also falls commercial 
or corporation insurance. When a part- 
ner or official of a company dies, the 
company will suffer direct financial loss 
through the withdrawal of the capital 
or executive ability of the deceased. 
A life insurance policy is needed to pro- 
tect the company against this loss. The 
premiums on the policy will be paid by 
the company and not by the individual 
insured. Since a company or corpora- 
tion is not subject to the disabilities 
of old age, as in an individual, the or- 
dinary life policy may very properly 
be used in such cases. 

Where Policy Is Not Needed 


Now let us consider some classes 
where the ordinary life policy is not 
suitable and should not be sold. 

Women, unmarried and dependent 
upon their own earnings, should not 
be offered ordinary life insurance. In 
such cases, the policy that should first 
come to the agent’s mind is the endow- 
ment policy, where protection is com- 
bined with the largest savings element. 
If the applicant cannot save an en- 
dowment premium, the guaranteed sav- 
ings policy is an excellent one. Re- 
member that a wage-earning woman 
even more than a man, requires a pol- 
icy that will provide support in old age. 


Pay Up During Productive Years 


Then we have the business man who 
says he needs all his available money 
to carry on his business. While this 
is true in some cases, experience tells 
us that in many cases it is an excuse 
rather than a reason. A man, con- 
ducting a business of his own, should 
have limited payment life insurance. 
His ability to pay premiums depends 
upon his business profits, and these 
will be interfered with when old age 
comes .along. This man, above all 
others, should realize the value of hav- 
ing his insurance fully paid up during 
his productive years. 


Gives Maximum of Protection 


Some agents are tempted to offer 
term insurance as the form of policy 
that provides maximum protection for 
a specified outlay. This is true, but 
only temporarily. It must always be 
remembered that term insurance is ex- 
actly what its name implies—term or 
temporary protection. The ordinary 


| life policy provides the maximum of 


whole life protection. 





Do You | ad + eoonent Cards ? 
Own Spesial Patent 


All- Leather Prospect Card Case 


To Fit Standard 3x5 Card 
Sold Separately or in connection with Our 


Systematic Salesmanship Outfit 


Two pockets, one for current calls, 
the other for blank cards for new pros- 
pects. 

One peculiarity of this “invention” is 
that you can “look over” your pros- 
pects without taking the cards out of 
the case—a great convenience when 
“on the street.” 

Another, that it,“bulks small” in the 
pocket, the two pockets “matching” 
each other. 

If you use prospect or expiration 
cards you can’t afford to be without it. 


Money back if not satisfactory. 
Price $1.25 


The National Underwriter Co. 





Prospect Cards, 50c per 100; $3 per 1,000 








Not seeking men who 
sell insurance, or 
sell big policies, or 
sell lots of policies 


But we do seek men 
who sell service 





Only in Wisconsin 


suranceLompany 
Home Office Madison 














WANTED! 


DISTRICT AND SPECIAL 
AGENTS 


both in NORTH DAKOTA and 
SOUTH DAKOTA, by one of 
the most active and progressive Old 
Line companies in the Northwest- 
ern field. Writing business in its 
home state at the rate of $500,000 


per month. 


Men of integrity and ability, 
who wish to stay and build for the 
future, will be given liberal con- 
tracts directly with the Home Of- 
fice. 


We invite correspondence. 


PROVIDENT INSURANCE 
COMPANY 


BISMARCK, NORTH DAKOTA 
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HAD AGENCY CONVENTION 





MINNESOTA MUTUAL MEETING 





Agents Met at Hayward, Wis., 
Round Lake—Poindexter Won 
the Presidency 





The annual summer convention of 
the agency force of the Minnesota Mu- 
tual Life was held at Hayward, Wis., 
on Round lake, August 28-31. After a 
short session at the home office in St. 
Paul the crowd of 64 was taken on spe- 
cial cars to Hayward, Wis., where six- 
teen automobiles conveyed the party to 
Round Lake, ten miles from the town. 
The agents had the exclusive use of 
Idlehurst Lodge. John S. Poindexter, 
the Kansas City manager, in submitting 
the company applications totaling $611,- 
000 for the convention year, won the 
convention presidency. H. L. Muld- 
row, one of the Oklahoma state man- 
agers in submitting $463,000 during the 
same period, won the vice-presidency. 
Jos. R. Weese, manager at Lewistown, 
Mont., by having a renewal ratio of 
96 percent on his personal production, 
won the presidency of the Randall Club. 
The Randall Club initiated eleven new 
members, making a total of 20 men be- 
longing to the $200,000 Club. 

A hot baseball game was played in 
the afternoon on the second day be- 
tween the managers and the agents, 
the managers winning by the close 
score of 13 to 12. A unique contest 
was staged covering the last half of 
August. A large chest was taken to 
the convention securely padlocked with 
an opening at the top. The chest was 
marked “application chest” and all 


agents were instructed to bring in a |; 


bunch of applications covering busi- 
ness written for the last half of Au- 
gust arid deposit them in the chest. 
Every personal producer and every 
agent was then given an allotment, the 


handicap based on the volume produced | 


during the preceding eleven months. 
Two large silver loving cups were pre- 
sented to the winner in these two classi- 
fications. When the chest was opened 
it was found to contain applications 
totalling $1,003,000. Jos. Weese 
won the agency trophy with the per- 
centage of 620 percent; E. H. Headland 
won the agents’ trophy with the per- 
centage of 595 percent. 

The month of August produced for 
the company $1,751,000 of new business, 
the largest month in its history. 





Life Agency Changes 














' 


With Industrial Men 











_, | EXPLAINING THE CONTRACT 





Industrial Agents Easily Fall Into 
Habit of Talking Price Rather 
Than Value of Policy 








A frequent cause of lapses is that the 
agent does not fully explain the policy 
' when canvassing, being too anxious to 
make an increase of. five or ten cents. 
| The policy is then delivered without 
any explanation as to its value or what 
it is intended for, and the impression 
‘is left with the insured that he has a 
‘five or ten cent policy, as the case may 
be, instead of $100 or $200 of insurance. 
The industrial agent should canvass 
for the amount of insurance instead of 
| for premiums, and impress upon the 
mind of the insured how valuable the 
policy is, and how important it is that 
the premiums be paid: regularly and 
promptly. These small policy holders 
'are the best prospects as time goes on 
| for ordinary insurance but, unless they 
i understand life insurance, you can never 
; hope to convert them. 





Hannah “Goes to Washington 


. H. Hannah, who has been in 
| charge of the Columbia, Mo., detached 
office of the Moberly, Mo., district of 
the Metropolitan, has been promoted 
and now has supervision of the ordi- 
nary canvassing in the district of Su- 
perintendent John Dolph at Washing- 
ton, Mr. Hannah’s section, when 
he was promoted, stood No. 1 in paid 
for ordinary of all the detached deputy 
: sections in the southwestern territory. 
This is the second promotion from the 
Moberly district for this year. Deputy 
R. W. Moore was recently promoted to 
the superintendency at Joplin, Mo. J. 


berly district. 





General Agency wanted for good 
Life Insurance Company for the 
state of Colorado by a thorough, 
capable insurance man. Hasa well 
established Agency force through- 


out the state. None but first class 
Company desred. Address 92-Z, 


care The National Underwriter. 


E. Scobey is superintendent of the Mo- |- 


“AN AMERICAN COMPANY” 


True to American Ideals and Traditions 


The Germania Life Insurance Company 


ESTABLISHED 1860 
UNDER}JTHE LAWS OF THE STATE OF NEW YORK 





The following are a few Germania features which have helped to make 


EVERY MONTH THIS YEAR A RECORD BREAKER 


Free HEALTH SERVICE for Policyholders both new and old. 
Free Insurance Money INVESTMENT SERVICE for Beneficiaries. 


WAIVER and ANNUITY CLAUSE which in case of total and permanent 
disability, before age 60, provides for waiver of all future premiums, the pay- 
ment of 1/10 of the face of the policy annually to the insured as long as he lives 
and payment of the face of the policy to the,beneficiary at death of the insured. 


DOUBLE INDEMNITY CLAUSE which provides for payment of double the 
face of the policy in case of death as a result of an ACCIDENT OF ANY 


KIND. 
‘‘A GROWING COMPANY FOR GROWING MEN’’ 
FOR DIRECT AGENCY CONNECTION ADDRESS 


T. LOUIS HANSEN, Superintendent of Agencies 
50 Union Square, NEW YORK CITY ; 




















The Intermediate Life Assurance Co. 
EVANSVILLE, IND. 








This is a progressive age. Why not join the ranks 
of a progressive company that will give you a con- 
tract in either of two states where less than 12% 
of the Insurable population are insured in a legal 
reserve company? Let us tell you more. 














Oklahoma National Life 


INSURANCE COMPANY 


A dominating figure in its home state. Crops unprecedented. Reputable 
producers wanted in Oklahoma, Kansas, Texas and Arkansas. 


O. E. McCARTNEY, President - - Oklahoma City, Oklahoma 














Bentley’s New Post 


F, A. Bentley, for the past eight 
years with the life department of the 
Travelers in Chicago, has been ap- 
pointed manager of the life insurance 
department of Moore, Case, Lyman & 
Hubbard, one of the largest fire insur- 
ance agencies in Chicago. This is a 
new department in this agency and it 
will specialize in wrfting corporation, 
group and monthly income business. 





Becomes General Agent 


John A. Oakey has been appointed 
general agent of the Great Northern 
Life of Wausau, Wis., for Southern 
Minnesota, with headquarters at Albert 
Lea. He was formerly the principle of 
the training school for teachers at 
Algona, Minn. 


White Succeeds H. H. Ward 


*James S. White, Jr., has been ap- 
pointed general agent of the Pacific 
Mutual Life at Portland, Ore., to suc- 
ceed H. H. Ward, who has gone into 
another line of business. Mr. White 
for a number of years was auditor of 
the First National Bank at Los Angeles 
and then went into the insurance busi- 
ness. He has been very successful in 
casualty and surety lfnes, as well. as 
life insurance. - 








Northwestern Illinois 


Metropolitan Home Office Agency, Chicago 


Guaranteed Low Cost Policies 


' Any one of the above is an absolutely first class Opportunity. If your record is clean and you 
can furnish evidence of your ability as a Personal Producer, your application will be considered. 


WANTED—Managers for These Important Districts 


Central Illinois 
Northeastern Indiana Southern Indiana 


As Good As We Can Make Them 


ADDRESS 


S.W. Goss, Vice-Pres., Security Life Insurance Company of America, The Rookery, Chicago 

















FOUNDED 1906 











HARRISON B. SMITH, President 
ERNEST C. MILAIR, Secretary 


George Washington Life 
Insurance Company, Charleston, W. Va. 


$9,708,322.00 $1, 116,072.00 


A Company Worthy of Its Illustrious Name, and Willing to Expand Its 
Territory. Conservative Leadership Wanted for a State General Agency. 











ADDRESS : 
H. M. HOLDERNESS, Manager of Agencies George Washington Life lasurance Company 


Charleston, W. Va. 
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PROTECTING POLICYHOLDERS 


THERE were some issues that stood out 
very prominently at the recent meeting of 
the INSURANCE COMMISSIOERS CONVEN- 
TION and one was the necessity of stricter 
supervision over life insurance companies 
so far as transfer of stock is concerned. 
A number of the commissioners, and the 
New York superintendent in particular, 
called attention to the startling disclosures 
in connection with the change of stock 
control in the PirrspurcH Lire & Trust, 
which is one of the most piratical and 
sensational life insurance exploitations in 
the history of the business. None of us 
believed that men of the high financial 
and personal standing of the old directors 
of that company should’ have regarded 
their stock as so much chattels and dis- 
posed of it or given an option the same 
as they might on shares of stock of some 
industrial concern. 

Yet they did so and it shows the need 
of legislation to better safeguard life 
insurance policyholders. Superintendent 
Puittirs of New York, for example, 
recommended that laws should provide 
that the control of the stock of a life 
company should not become effective until 
sufficient notice of the contemplated trans- 
fer has been given to the insurance super- 
vising official of the state in which the 
company is incorporated and authorized 
to do business. Wisconsin has taken the 
lead in this regard and at the last legis- 
lature passed a remedial measure so that 
Wisconsin life companies cannot be bar- 
tered and sold the way in which the 
PirrspurGH Lire & Trust was. We be- 
lieve the commissioners should give more 
attention to big questions of .this char- 
acter, instead of the smaller and more 
detailed issues of company management 
that more or less harass home offices. 





STEP FORWARD 


TuHE $100,000 Club of the Ixtrnors 
Lire has taken a step forward in estab- 
lishing a new qualification for mem- 
bership in that organization. Aside 
from having to produce $100,000 of 
paid for business during the club year, 
hereafter an agent must renew at least 
70 percent of the business that he paid 
for the preceding year. This is, there- 
fore, putting a premium on conserva- 
tion. 

The trouble with many of us today is 
that we are racing for volume and 
count that the main achievement in 
life insurance work. We point to fig- 
ures of new business and regard the 


production end the greatest accomplish- 
ment in our work. It is true, of course, 
that new business must be produced and 
there must be increases. At the same 
time, business produced should be 
saved. The agents need to give more 
attention to old policyholders, to keep 
in closer touch with them, and espe- 
cially to watch the collection of the 
second premium. 

The Itttno1s Lire presents each year 
at the annual meeting of its $100,000 
Club a series of prizes to men who 
show the highest percentage in renewal 
records. The first prize is $100, and 
then there are four other prizes of $50 
each. During this particular period 
of our national life it is very essential 
that life insurance be conserved. Poli- 
cies should not be allowed to lapse. 
We hope to see other $100,000 clubs 
giving more attention to the conserva- 
tion part of an agent’s program. He 
can render no greater service to man- 
kind than by doing his utmost to keep 
life insurance in force. 





AGENCY ORGANIZATIONS 

In the larger cities of the country 
there are many general agents who de- 
pend largely on their personal produc- 
tion for a good showing year. Such 
men usually have associated with them 
two or three part-time men, who do 
not give a great deal of time to the 
life insurance business. The majority 
of such general agents are not agency 
organizers and while good personal 
producers themselves are not able to 
gather about them and inspire other 
men. There has been considerable 
complaint from this class of general 
agents recently that their men have 
dropped out and entered other lines of 
work. The government going into the 
insurance business, and the extra war 
premium eliminating so large a number 
of young men as prospects, has scared 
out a great many who are not real life 
insurance salesmen. 

At a time like this the value of a good 
strong agency organization stands out. 
The general agents who have developed 
smooth running organizations and are 
giving real service do not permit their 
men to become down-hearted and dis- 
couraged. They are able to keep things 
going in strenuous times, and offer a 
real inspiration and help to an agent 
which the man who has a general 
agent’s contract, but isa personal pro- 
ducer only, is unable to give. 





A SALES manager the other day gave 
the following formula: Q+Q+M=S. 
He interpreted this as quantity, plus 
quality, plus moral courage, equals suc- 
cess. 





“Goon today, tomorrow and every 
other day so long’ as premiums are 
regularly paid, is that policy you have, 
and will be those others you ought to 
take.” 





Does hint cnound He maui just when 
it ought to have attention—so works 
out the protection of life insurance. 








THE man who has no tender attach- 
ment for mother, wife, or children is lack- 


Personal Glimpses of 
Life Underwriters 


W. H. Flanders of the Flanders Life 
& Accident Service of Indianapolis 
started in the business with the State 
Life of Indiana as a substitute office 
boy. The second week he was in the 
office his salary was increased and an- 
other raise was given him the fourth. 
He readily adapted himself to the work, 
took an interest in what was going on 
and his superiors soon found he was a 
boy to be trusted. Mr. Flanders re- 
mained with the State Life up to four 
years ago. He organized its inspection 
department. He has had a broad ex- 
perience in the home office, including 
the medical end and is a skilled stat- 
istician. While still with the State Life 
he devoted time to compiling statistics 
on reports of inspections and medical 
examinations with reference to death 
claims. 

The Flanders Life & Accident Serv- 
ice is an outgrowth of Mr. Flanders’ 
ideas concerning the essentials of an 
efficient inspection system. When he 
left the State Life he was allowed to 
take with him copies of all the records 
he desired. He was able to start, there- 
fore, with a full grown organization. 
In the four years he has been operating 
his service he has received high com- 
mendation from his patrons for fairness 
and reliability. Mr. Flanders has been 
giving Indiana most of his time, but 
equal service is now being rendered in 
adjoining states. His reports cover 
applicants for insurance, medical exam- 
iners, agents and claims. 





The Chicago aeency of the Mutual 
Life produced $2,020,686 new business 
for August in honor of Manager Darby 
A. Day, who celebrated his 40th anni- 
versary Aug. 27. August, therefore, 
was made Darby A. Day month and the 
men put themselves out to do tribute 
to the chief. This was the biggest 
month in the history of the agency. 


John R. McFee of the R. H. Picker- 
ing General Agency of the Equitable 
Life of Iowa in Chicago is at Mercy 
Hospital in that city, having had his 
left foot amputated at the ankle. Mr. 
McFee’ suffered an injury to one of 
his toes, having had them accidentally 
trodden on. Infection set in, which 
started gangrene, and the surgeons con- 
cluded that an operation was necessary. 
Mr. McFee is one of the well known 
life underwriters of the country, having 
contributed much to the literature of 
the business. He has won two or three 
of the first prize essays in the contest 
carried on by the National Association 
of Life Underwriters. He is a forceful 
speaker and has a splendid knowledge 
of the business. 


The Pamonkey Tribe of Real Indians 
held a pow wow in connection with 
the commissioners meeting at St. Paul 
last week. Commissioner M. J. Cleary 
of Wisconsin was under fire and threat- 
ened with banishment, having been 
charged with consorting with certain 
lobbyists. He was found not guilty by 
Judge Revelle of Missouri, who always 
mingles with his old fellow commis- 
sioners at their annual meetings. The 
tribe is growing in size, thirteen new 
warriors being added at the St. Paul 
meeting. 


Frank L. Bashore er been appointed 
manager of the farm loan division of 
the Metropolitan. He has resigned as 
vice-president of the Maxwell Invest- 
meént Company of Kansas City, Mo., 
and disposed of his interest in that 
company to be associated with the Met- 
ropolitan. He has been in the farm 
loan business for over twenty years. 


General Counsel W. H. Davis of the 
Pacific Mutual Life has been elected 
a vice-president. E. W. Fuller, cashier 
at the home office, has been appointed 
assistant secretary. D. MacEwen, 
who has had charge of the accident 








ing in loyalty, and will leave a tarnished 
reputation behind him in his community. ' 


underwriting, has been ener as- 
sistant secretary. 








Women in Business 


Open a New Field 











With women taking the places in 
business of so many young men who 
have gone to war life companies are 
beginning to realize that practically a 
new field has been opened for develop- 
ment. Many of the men who have gone 
into the armies will not return and. 
many more of them will come home 
physically incapacitated for filling their 
old positions, so that the women who 
are now entering the business world 
are likely to continue in the work per- 
manently and their growth in business 
means they will carry lines of life in- 
surance much larger than have hither- 
to been written on women. 

The time was when many companies 
discriminated against women by charg- 
ing them an extra rate, and really did 
not care for the business under any con- 
sideration. «Very few companies there 
are now, however, which do not take 
women on the same rates as men and 
on the same policy forms, except term, 
with a possible limitation in the amount 
of insurance granted to a woman. 


Unsolicited Business 


Some companies claim their experi- 
ence on female risks has been unfavor- 
able, a few that it has been decidedly 
bad, but it seems that the greater part 
of this adverse experience has come 
from the fact that a very large part of 
the female business on the books has 
been what might almost be called vol- 
untary business. Insuring women has 
been a side issue with agents and the 
few applications they got were either 
on the wives of men they actively so- 
licited or on teachers or widows of the 
policyholders on whom . they paid 
claims. An active canvass for women’s 
applications by the whole field force 
of a company, it would seem, would 
produce a volume of female business 
on the books that would show an en- 
tirely different experience from what 
has been obtained from merely taking 
what business has been offered, prac- 
tically without solicitation. 


Women’s Departments 


Women’s departments in the agency 
forces are of comparatively recent de- 
velopment and it is worthy of note that 
many more companies are organizing 
departments for women agents and 
those that have them are giving more 
attention since the young men of the 
country have begun going off to war. 
A woman agent seems to have a way 
of gaining access to the woman in busi- 
ness that a man doesn’t have and her 
explanation of what life insurance is 
and the place it has in a woman’s affairs 
gets the name on the dotted line, where 
many a mere man would get only a deaf 
ear. : 

Seeking Protection 


The men in the field, though, are 
being urged by their managers to make 
a drive for this class of business, not 
as a temporary proposition, but as a 
permanent and profitable source of 
high grade applications. While many 
agents have felt that they must always 
talk some endowment plan when so- 
liciting a woman they are apt to find 
now that women are more interested in 
the insurance feature of their policies 
than they are in the savings feature, be- 
cause more of them have dependents or 
business interests they want to protect 
without such a heavy outlay of money 
as the endowments require. 


CHARACTER 


“He does well who guards the door of 
his heart, who keeps the springs of char- 
acter from pollution, who builds up in 
strength and beauty the sources of life. 
Ideals, aspirations, secret thoughts, imag- 
inations, habits and companionship deter- 
mine character, and character is destiny.” 
—Henry F. Cope. 








Stx hours a day of steady canvassing 
will work wonders in your production 





and your bank account. 
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How Many Applications Do You Write? 


DURING MAY, JUNE AND JULY—76 WORKING DAYS 


Our 10 leading men{This was an average of 1 application per day for each man with 
wrote 855 applications|95 extras thrown in for full measure. 


The 20 honor-roll men 
wrote 1201 applications 


82% of this business was written in rural districts. 
exactly suits the farmer. 


Lincoln Life policies are liberal and attractive. Both par and non-par. Special low-cost forms. 


Territory “just as good’ anywhere 


from Pennsylvania to Idaho. 


THE LINCOLN NATIONAL LIFE 


From Pennsylvania in the East to Idaho in the West 


| This was an average of almost 5 applications per week per man. 





We have a specical policy form that 


Non-forfeitable and continuous renewals 
to men with good records. 








Home Office, Fort Wayne, Indiana 
Pioneer Life Branch, Fargo, N. D. 








PRACTICAL LESSONS FROM 
ACTUAL EXPERIENCES 


(By S. J. Evarts, Northwestern National Life) 


ECENTLY while I was talking 
R with one of the leading business 

men of Northfield, Minn., a fine 
appearing farmer came in. After he 
had left, the business man remarked, 
“There is a man who missed the oppor- 
tunity of his life because he lacked a 
little backbone and a proper amount of 
good old line life insurance.” I was 
interested to know what he meant, so 
asked questions. 

The business man explained that this 
farmer was, until recently, interested in 
an estate that had just been settled, 
consisting of over two hundred acres 
of the best land in Minnesota. He said 
that the other heirs had made a propo- 
sition to the farmer to buy them out, 
at a price far below what the land 
would have brought except under 
forced sale. 

* * 

The business man said that the good 
farmer had told him about it after the 
land had been sold to another party, 
and bewailed the fact that he had not 
been able to take it himself. Upon be- 
ing pressed as to why, he said he could 
not afford to assume any more debt; 
which he felt his family could not pay 
in case he died. 

I shall not repeat the language that 
the business man said he used upon 
this good farmer. He told me he went 


in debt for the past twenty-seven years, | 
and probably would be for some years | 
to come, but that his old line life insur- 
ance had been regarded and used as so 
much capital and that it had been of 
great assistance in making him finan- 
cially independent. I asked him how 
he had worked it. 
x * 

He said that when he bought his 
first eighty acres of land, he went into 
debt for every dollar he could borrow; 
taking out old line insurance for more 
than the amount of his debts. He took 
pains to let his creditors know this, 
and obtained better terms than he 
otherwise would. The yearly income 
from the property was sufficient to 
keep up the interest and insurance and 
leave money to apply on the mortgage. | 
This left the natural yearly increase in | 
the value of the land as clear gain and | 
profit. | 

“Tt took me only a short time,” he | 
said, “to see that I had the real busi- | 
ness system for making money, and | 
becoming independent, and while 1 | 
have bought many pieces of property, | 
they have always produced enough | 
each year to pay all incidental expenses, | 
such as interest, insurance and taxes, | 
and left a good balance besides; and 
when I have sold it, it has always been 
at a good profit. I know many good 








after him hard, and showed him how 
a good old line policy would have 
enabled him to have taken the land 
and been safe in every way. 

He said the farmer admitted that he 
had been more or less prejudiced 
against old line 
could never see how an insurance com- 
pany could do as much for him as he 
could with his own money. 

* * * 


The business man then named a 


number of successful farmers who had | 


made themselves independent by using 
old line insurance to back them up. 
“These men were not afraid of debts 
and mortgages,” he said. “They be- 
lieved in using the other man’s money 
when they saw a good chance.” 

He stated further that he had been 


MICHIGAN MORTGAGES FOR SALE 


On Lands and Properties 


increasing in value more rapidly than in any 
other state in the Union. Interest 5 to 7%. 
Title Guaranteed. 


MITCHELL & CO., hicks, "iit! 





insurance—that he | 


farmers who have followed the same 
plan and they are now all well fixed.” 

As I was leaving he added, “When- 
ever you find a man who says he 
doesn’t need old line life insurance, 
you can put him down as not being 
altogether progressive and up to date.” 


International Life 


The International Life of St. Louis 
announces that no extra premium will 
be charged for military service within 
the continental limits of the United 
States. An extra premium of $100 per 
year for $1,000 will be charged when 
the policyholder goes‘abroad. The limit 
will be $2,000. 





Made Assistant Actuary 


San Francisco, Cal., Sept. 5—Chas. 
Hutchings is appointed. assistant actu- 
ary of the West Coast Life. Mr. 
Hutchings has lived here four years. 
Previously he was in the actuarial de- 
partment of the Northwestern Mutual 
Life for eleven years. 








THE MINNESOTA MUTUAL LIFE 
E. W. Randall INSURANCE COMPANY T. A. Phillips 


President Sec. Actuary 
Two Real General Agency Openings 
in MICHIGAN 


Our General Agency Contracts are Permanent Money Makers 


Liberal Cash Allowance 


ST. PAUL, MINN. 


Good Commissions Splendid Renewals 


E. S. ALBRITTON, Supt. of Agencies 
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There are always results for the toiler. 
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Notel la Salle 


Chicago’s Finest Hotel 
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“ ERNEST J. STEVENS, Manager La Salle at Madison Street, Chicago 
reas WHERE INSURANCE MEN MEET 
cs Hotel La Salle ranks first among Chicago 






hotels for its perfect service, elegant equip- 
ment and comfortable eccommodation. Lo- 
cated at the center of the insurance 
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district it is the most convenient stop- FS 
ping place for the busy man. w 
RATES: ' 
ONE PERSON 


Room with detached bath = = = = $2to $3 perday 
Room with private bath - - = = $3 to $6 per day 
TWO PERSONS 
Room with detached bath - = © © $3 to $5 per day 
ms with private bath - = © « $5 to $8 per day 
Connecting rooms and suites as desired 


All rooms at $5 or more are the same price 
for one or two persons. 
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Hotel La Salle gives more for the price 
you pay than any other hotel in Chicago® 
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PRESIDENT WILSON 
FAVORS THE BILL 


(CONTINUED FROM PAGE 1) 


$5,000 which was provided in the report 
the committee agreed upon. 


President’s Letter 


President Wilson 
Adamson: 

May I not express to you, and through 
you to the committee on interstate and 
foreign commerce of the House, my sin- 
cere gratification at the favorable report 
the committee has just made on the bill 
granting family allowances, indemnities, 
with life insurance for the officers and en- 
listed men of the army and navy, and the 


says to Judge 





hope that the proposed measure may re- 


ceive the prompt approval of the con- 
gress? 
There are so many arguments for the 


bill that I do not know which to put for- 
ward as the most imperative. No doubt 
you have assembled them in your own 
mind in their most effective order. But 
what principally appeals to me about the 
bill is that it takes into consideration the 
whole obligation of the soldier not only, 
but the whole obligation of the govern- 
ment, the obligations of justice and hu- 
manity both to the soldier and to his fam- 
ily. It is one of the most admirable pieces 
of legislation that has been proposed in 
connection with the war and I cannot too 
earnestly urge its adoption. 

_I observe with regret that the limit of 
life insurance available to the officers and 


bill killed that Chairman Adamson and 
the majority members of the committee 
agreed to a suggestion from Judge 
Parker that the amount be cut to $5,000. 


Will Pass the House 


The bill will be taken up in the 
House on Thursday, Sept. 6. Accord- 
ing to the best judges in the House, it 
will take not more than four or five 
days to pass the measure. My predic- 
tion is that it will require less than 
four days, more likely two days. The 
administration, with the support of the 
Republicans who favor the war and 
who will give the President most any- 
thing to prosecute it, is so strong in 
the House that debate on the measure 
can be ended most any time. One day 
will be given over to debate, according 
to the best judgment. This debate will 
come next Thursday and Friday. 

To Oppose Insurance Plan 

Representative Parker, who has been 
fathering the complaints of the insur- 
ance people against the life insurance 
section of the bill, will have charge of 
the debate against that section of the 
bill. .He will be allotted a certain 
amount of time in which those opposed 


| to the measure may speak. He will be 


men in the service has been reduced from | 


$10,000 to $5,000. I earnestly hope that the 
$10,000 Timit may be restored. 


Why Insurance Was Reduced 

Judge Adamson as yet has not replied 
to the President’s letter. He will do so 
in a few days. In his reply the chair- 
man of the commerce committee will 
assure the President that steps will be 
taken at the proper time to restore the 
maximum insurance feature of the bill. 

I can state on the highest authority 
that the amount was cut in two as a 
concession to Judge Parker, the mem- 
ber of Congress from New Jersey on 
the commerce committee who has been 
fighting the section of the bill providing 
for government insurance. 
Parker was so persistent in his efforts 
to have that section of the insurance 


given ample time for all his forces to 
be heard. Judge Adamson more than 


| likely will make the principal argument 


for the administration. He will be as- 
sisted by Representative Simms of 
Tennessee and possibly by Representa- 
tive Doremus of Michigan. 
Delayed the Committee 
It was not until last Thursday that 


| Judge Adamson was able to get_his 


Judge | 


committee together long enough to 
make a report. Judge Parker did not 
aid the chairman in any way. . When 
the New Jersey representative found he 
| would be the member necessary to give 
the committee a quorum, he would fail 
to put in an appearance. In this man- 
ner he delayed the committee from 
making a report for almost a week. 
There is not any question but that the 





measure will be passed by the House 
in the form the President wants it en- 
acted. 

Weak Spot in Attack 


The strength of the administration is 
too great. The President has the 
votes. This has been proven by a poll 
taken recently. Again the opposition to 
the insurance section of the bill have 
not marshaled their forces any too well. 
This is a fair criticism and by one who, 
for years, has watched the legislative 
jockeying which has been utilized so 
much in Congress. In the first place 
the insurance representatives came out 
too strong for the compensation feature 
of the bill. At the same time they ad- 
mitted there was a value to the insur- 
ance feature, but said they felt that it 
should be to the amount only of $1,000 
and that that amount should be com- 
pulsory. 

Local Men Favored Bill 


Another weak link in their chain of 
defense was the insurance agents and 
representatives in Washington, as 8&4 
percent of the local men have expressed 
theinselves at different times as favor- 
ing the bill in its entirety. Of course 
these men would not talk for publica- 
tion, but they discussed the bill among 
themselves. Their talks became known 
to members of the House and Senate. 
In fact, all of them have friends in the 
House and Senate, members who have 
given them business. This attitude on 
the part of these local representatives 
has had its effect. How much, I cannot 
say, but it*has had some. 

Says It Will Pass Senate 

As soon as the House completes its 
action, the bill will be sent to the senate 
committee on commerce. Before this 
committee, on which Senator Duncan 
U. Fletcher of Florida is chairman, the 
insurance representatives will again be 
given an opportunity to be heard. The 
hearings by the senate committee will 
be of shorter duration, however, than 
were those of the House. 

A canvass of the Senate reveals much 





the same situation there as exists in 
the House. The vote against the in- 
surance section of the bill in the Senate 
will be larger than in the House; that 
is, the proportion will be larger, but the 
bill will be passed by a comfortable 
margin. 

In the next two or three days, and 
again when the Senate gets the bill, 
there will be letters, written by promi- 
nent men in the United States, favoring 
the insurance section of the bill, given 
out by the administration. This will 
be done to offset the effects of the poll 
made by the United States Chamber 
of Commerce, with headquarters here. 
This poll showed a big majority of the 
business men as opposed to the insur- 
ance feature of the bill. 


Decision of Treasury 


Some of the life agents desire to 
quote the decision of the United States 
Department of Treasury’ to the effect 
that premiums paid on life insurance 
taken out by a partnership upon the 
lives of individual members constitute 
a liable deduction in ascertaining the 
net earnings of the partnership. The 
decision is No. 2090 of the treasury de- 
partment. Corporations that pay pre- 
miums insuring the lives of officers or 
others with the corporation as bene- 
ficiary, are allowed to deduct the pre- 
mium from their gross income. Owing 
to this decision, life men will be able 
to sell much insurance of this kind on 
account of the high government tax. 


Pacific Mutual Meeting 


The Pacific Mutual Life announces 
the details for its agency convention at 
New Orleans, Sept. 24-25. The Pacific 
Mutual has two organizations, one 
called the “Big Tree Club,” and the 
other the “Pacific Mutual Agency As- 
sociation.” There will be a joint 
meeting of the two clubs each after- 
noon and a joint banquet the evening 
of the first day. 
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Because—We have a farm mortgage behind every Policy. 
No investments are made in any other securities. 
Rate of interest 6.2%. 


Because—We keep abreast of the times with Special 
Policies and all modern up to date features of the best 
policies—which sell. Policies for Total Abstainers 
a specialty. 

Because—We issue the BEST income policies on both Par- 
ticipating and Non-Participating ratee—Income in- 
surance is the most popular form sold today. 


Because—Our Guaranteed Paid-up Addition Policy 
will meet any competition—It guarantees to save the 
insured 4 Premiums out of 20 and gives him dividends 
besides. It may be placed on Total Abstainers. 


Because—WE GIVE SERVICE TO POLICY HOLDERS 
—therefore making it easier for the agent to succeed. 

WHY DON’T YOU BE A 
SUCCESS WITH US? 


1 


2 
3 










TWELVE REASONS WHY 
OUR AGENTS. SUCCEED— 


Because—We issue both Participating and Non-Participat- 
ing policies—a big advantage in meeting com-= 


petition. 


Because—We insure both men and women on equal terms. 


Because—Total Abstainers are insured at reduced rates— 
A wonderful advantage to the agent as well 


as the Insured. 


ties for our men. 


10. 


11. 


12. 





Because—We are constantly extending our fields and 
developing new territory and making opportuni- 


Because—We make’ our men succeed—Each man is 
given assistance and: instruction until he is a success. 
Every man must make good. 


Because—All our Promotions are made from the ranks 
of our own agents, thereby giving our own men the 
advantage of all our opportunitiese—Something to 
work for all the time. 


| Because—We make good General Agents’ Con- 
. tracts direct with the Company, giving them 
full advantage of all there is in the business 
—A lifetime contract. 
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COMMISSIONERS FAVOR 
FEDERAL WAR BILL 


(CONTINUED FROM PAGE 1) 


commissioners of the United States, in 
national convention assembled, hereby 
express our firm approval of the ef- 
forts which the President is making to 
establish peace and happiness, truth and 
justice in the world, to the end that all 
free peoples, whether large or small, 
may be delivered from ‘the menace and 
actual power’ of every character which 
seeks to overthrow them; and we real- 
ize that, as he has so well said, ‘no 
peace can rest securely upon political 
or economic restrictions, meant to ben- 
efit some nations and cripple or em- 
barrass others, or upon vindictive ac- 
tion of any sort, or any kind of revenge 
or deliberate injury.’ 

“We pledge ourselves to his loyal 
support and bid him God-speed in his 
righteous endeavors.” 


War Clause Is Dropped 


The committee on uniform war 
clauses of the convention was dis- 
charged. Chairman Mansfield stated 
that the bill now before Congress, 
which seemed certain of becoming ef- 
fective in the very near future, would 
make further efforts on the part of the 
committee unnecessary. 

In reporting for the committee on 
taxation, to which had been referred a 
communication from the Association of 
Life Insurance Presidents on this sub- 
ject, Chairman C. F. Nesbitt stated that 
a conference with committees of the 
President Association and the American 
Life Convention would be held in the 
near future for the purpose of going 
into the matters which the two life or- 
ganizations want brought up. He stated 
that at the December meeting of the 
commissioners in New York the com- 
mittee would make a recommendation 
on the subject. 


Officers for 1917 and 1918 


The commissioners’ organization elected 
the following officers for the coming 
year: 

President—Emory H. English, Iowa. 

First Vice-President—Robert J. Mer- 
rill, New Hampshire. 

Second Vice-President—Michael J. 
Cleary, Wisconsin. 

Secretary-Treasurer—F. H. McMas- 
ter, South Carolina. 

Executive Committee—-Joseph But- 
ton, Virginia, chairman; F. H. Hardi- 
son, Massachusetts; James R. Young, 
North Carolina; Robert B. Forsyth, 
Wyoming; Burton Mansfield, Connecti- 
cut; C. F. Nesbitt, District of Colum- 
bia; Jesse S. Phillips, New York. 

In taking the chair, Mr. English said 
that as long as he had belonged to the 
organization he had always been im- 
pressed with the serious manner in 
which all problems were approached 
and handled and the sacrifices that 
many made to serve their states as su- 
pervising officials. He said that fewer 
legislative acts should be sought in the 
future. 

Invitations for Next Year 


_ Three invitations for the 1918 meet- 
ing and two for the 1919 convention 
were received. Wyoming, Colorado 
and Buffalo, N. Y., bid for the next 
annual session and Manitoba, Canada, 
and Connecticut fdr that of two years 
hence. The December meeting will be 








Investment Service 
For Insurance Companies 


Experience in facing and solving the 
investment problems of Insurance 
Companies may enable us to offer 
suggestions of advantage to you. 

We invite your correspondence. 
A. B. LEACH & COMPANY 

INVESTMENT SECURITIZS 

105 Seuth La Salle Street, Chicago 
New York - Philadelphia © Bosten - Lendon 

















The Leading Home Company of Michigan, 


DETROIT LIF 


again led all Michigan Companies in new paid for business issued in Michigan in 1916. 
Over $4,000,000 new business paid for last year. 


Home Office: Detroit, Mich. 





INSURANCE 
COMPANY 


Now has over $10,000,000 in force. 
M. E. O'BRIEN, President 























EMORY H. ENGLISH 


_ [Commissoner English of Iowa is a na- 
tive of that state and 46 years old. He 
devoted twenty-two years to newspaper 
work, during that time serving three 
terms as state representative from the 
Des Moines district. 


the author of the first primary election 
law enacted in Iowa, and also of impor- 
tant legislation in 1902 compelling addi- 
tional reports to the state upon gross 
and net earnings by railways to aid in 
the fixing of valuations for purposes of 
taxation, this act being the only notable 
change in the railway taxation statutes of 
Iowa since 1872. During his legislative 
service Mr. English was chairman of the 
insurance committee of the House, and 
introduced measures enacted by the Gen- 
eral Assembly in 1904 and 1906 reorgan- 
izing the work of the state insurance 
department. 

Completing his legislative service in 
1906, Mr. English was elected by the legis- 
lature as state printer, serving six years. 
Upon assuming this position he disposed 
of his daily newspaper, the Mosan City 
Times, returning to Des Moines where he 
has since resided. He served as secretarv 
to the governor in 1913 and 1914 until 
June, when he was appointed to the newly 
created position of commissioner of insur- 
ance by Governor Clarke and was reap- 
pointed and confirmed by the Senate for 
the term ending Feb. 1, 1919.] 





according to time-honored custom in 
New York City. 


Group Insurance Committee 


A special committee of six on group 
insurance is to be appointed by the new 
president to investigate the subject gen- 
erally and formulate a sort of code of 
rules to guide members. This is pro- 
posed by Commissioner Hardison of 
Massachusetts, who at first desired the 
committee to be composed of actuaries, 
who would cooperate with six members 
of the Actuarial Society of America. 

Commissioner Cleary of Wisconsin 
and others objected to the matter being 
left entirely in the hands of actuaries. 
He felt that there were many questions 
that were not entirely mathematical or 
actuarial and his suggestion was ac- 
cepted by Mr. Hardison. 


I. Kiger, formerly associated with Ross 
L. Bunting in Des Moines, Iowa, where 
they were division managers of the Fed- 
eral Life, is now covering Kansas for this 
company, connected with the division of 
which R. A. Ridgway at Kansas City is 
manager. 





Mr. English is a Republican and was } 


ANTED—~Agency Manager, experienced in ordinary 
and industrial business, to take complete charge of 
agency department of a middle west company at 
once. Right salary to right man. Give full qualifications in 
confidence and address 10-V, care The National Underwriter. 








Of the District of Columbia 
Chartered by Special Act of Congress, March 3, 1869. 
The Security of the Old Line 
The Economy of the Fraternal 


Select work, with big returns to high class representatives. For 
terms and territory, write to 


WM. MONTGOMERY, Sec’y and Gen. Mer. 
New Masonic Temple Washington, D. C. 


Southland Life Insurance Co. 


DALLAS, TEXAS 
The Pregressive Company of the South 


HARRY L. SEAY, President 
L. LINZMEYER, Vice-President and Actuary 
A. S. DOERR, Vice-President 





























An Honest Contract, sold by Honest Men, by Honest Methods 
Permanent connections for desirable agents 
to sell life insurance 
B. F. WILSON, President 
WILLIAM A. FRICKE, Vice-President and General Manager 


INSURANCE COMPANY 
WAUSAU WISCONSIN 











Liberal Contracts 
First Class Territory 


Popular Prices 
Write NOW! 


Farmers National Life Ins. Co. 
CHICAGO 





ARMERS 














NATIONAL LIFE INSURANCE COMPANY 
utual) 


Montpelier, Vermont 
67TH YEAR 
FRED A. HOWLAND, President 


On paid-for insurance basis and with bonds valued at par only (market value 
$409,882 above par) the 67th report shows: 


Assets ; , ol ‘ $66,426,040.82 

Liabilities 3 ‘ 4 62,268,494.36 

Surplus . «tte - $ satheniecicd 46 
Insurance in Force F $212,037,400 


A good company for the polieyhubder ont the agent 
EDWARD D. FIELD, Superintendent of Agencies 
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SUGGESTS CHANGES IN 
COMPANIES’ ATTITUDE 


Blind Opposition to Government’s 
Soldier Insurance Plan May 
React 


IS INJURING THE BUSINESS | 





Bill’s Strong Appeal to Patriotic Senti- 
ment Should Be Met by Offer of 
Companies’ Service 








C. Burgess Taylor is a member of 
the firm of F. B. & H. M. Taylor, 
of Wheeling, W. Va., general agents 
of the Northwestern Mutual Life 
for West Virginia and the counties 
of Belmont and Jefferson in Ohio. 











That the insurance interests of this 
country should be alarmed and excited 
by the government’s proposal to pro- 
vide life insurance for soldiers and sail- 
crs is but natural and in harmony with 
the action of all special interests when 
any legislation is propused, the effect 
of which will be to disturb the estab- 
lished order. 

As an uncompromising opponent of 
state insurance, I am in sympathy with 
any movement legitimately calculated 
to prevent the federal government from 
engaging in life insurance, for the rea- 
son that I believe insurance of a more 
satisfactory character can be furnished 
the insuring public by corporate enter- 
prise rather than by the government. 


Is Position Justified? 


An intelligent determination of this 
important question must consider fac- 
tors hitherto absent in all reckonings 
on which opposition to state insurance 
could be based. While sentiment and 
human sympathy are always dominat- 
ing factors in life insurance salesman- 
ship, such considerations are, perforce, 
excluded from the calculations of the 
actuarial department. This is as it 
should be, for, of necessity, under ordi- 
nary circumstances, the decrees of 
scientific investigation must control, if 
these great financial institutions are to 
remain solvent and able to meet, ac- 
cording to contract, the enormous obli- 
gations to future generations assumed 
by policies issued in the past. 


Should Not Oppose Legislation 


Objectionable as state insurance may 
be in its unfavorable effect upon the 
interests of policyholders who have 
purchased their insurance in estab- 
lished companies and those who may 
become future policyholders, the crisis 
which confronts this nation at the pres- 
ent time; the sacrifices which are to be 
made by our conscript army; the suf- 
fering and anguish to be endured by 
their dependents, and those bound to 








The Columbian National Lite 
OF BOSTON 


ARTHUR E. CHILDS, President 


A CHANGE may be necessary to realize your am- 
bition. Think a minute—then write 


WM. H. MASTIN FRANK D. LOMBAR 
Superintendents of Agencies 


(Wes of the Mississippi) (East of the Mississippi) 
mes Building. 77 Franklin Street, 
DE VER, COLO. BOSTON, MASS. 


Supeintontant ees Agane 
“pe ee lent of Acciden encies 
gg ROSTON, MASS. 


The service of a high-grade Accident Department 
will also be offered, so that you will not have to 
broker your Accident business to avoid violating 
your Life insurance contract. 





them by ties of blood and affection 
make it the duty of this nation to pro- 
vide for the victims of naval and mili- 
tary casualties, upon a far more liberal 
basis than life insurance companies can 
offer at other than practically prohibi- 
tive rates. The government owes this 
to the families and estates of the men 
who have been called to sacrifice their 
health and lives in defense of this na- 
tion, and life insurance companies 
should not interpose objections to this 
program because state insurance might 
follow as a result of the government’s 
action. 
War Clause Prohibitive 


Even the most liberal war clause of- 
fered by any of the companies makes 
life insurance practically prohibitive to 
the great body of our soldiers and sail- 
ors. The life insurance companies, 
however, are.-not to be criticised for 
making ‘this charge on risks who are 
exposed to war service, because as a 


.| business proposition, they must not 


only collect from each class of policy- 
holders a sum sufficient to take care of 
the risks, but they must also safeguard 
the rights of policyholders who pur- 
chased insurance under normal condi- 
tions. It is, therefore, manifest that if 
this nation is to discharge a plain duty, 
dictated alike by economic necessity 
and humanitarian sentiments, it must 
provide insurance for our soldiers and 
sailors on a different basis from that 
which any reliable insurance company 
can offer. 


Situation of Enlisted Men 


The object of the government, as 
stated by Judge Julian W. Mack, the 
accomplished jurist who drafted this 
law, is: “to give the man in service an 
opportunity to take life insurance, while 
they are physically fit, as they may not 
be insurable when they come out.” 

No life insurance company can afford 
to oppose legislation based upon such 
humane considerations. There are 
many young men entering the national 
military service, who will come out im- 
paired risks for life insurance compa- 
nies, but who will return to private life 
splendidly equipped for successful ca- 
reers in the commercial and industrial 
world, and though uninsurable, they 
will probably live out their expectancy, 
rear families and assume large business 
obligations, which will make life insur- 
ance in later life a pressing necessity. 
but the war risk rate will make it im- 
possible for most of these young men 
to buy insurance before entering the 
army, because of limited means. Since 
life insurance has come to be consid- 
ered a conservation of our national man 
power resources, as well as a sociolog- 
ical necessity in preserving the home, 
we must recognize the fact that the na- 
tion owes these men a duty that must 
be discharged by some agency other 
than private life insurance companies. 


Objection to Legislation 


_In addition to opposing the legisla- 
tion on the grounds of the government 
going into the life insurance business, 
it is urged that that section of the law 
which makes it optional with the sol- 
diers or sailors to take from two to 
ten thousand dollars of insurance is a 
discrimination; and the contention is 
made that it is a discrimination because 
all men would not take out the same 
amount of insurance, and that if the 
government is compelled to make up a 
mortality deficiency of twenty dollars 
per thousand over and above the pre- 
mium charged, the taxpayers of the 
country would contribute $200 to the 
man who took $10,000 of insurance and 
nothing to the man who took none. 
Certainly, the man who took no insur- 
ance would be discriminating agajnst 
himself and in favor of the taxpayers, 
because there would be no tax to pay 
on account of insurance which was not 
taken. It is further urged that if 
adopted, it will have a demoralizing ef- 
fect on life insurance from which it 
will not recover in years, if ever. That 
the legislation is fraught with this dan- 
ger is unquestionably true, and to what 
extent this materializes will depend on 











the attitude of the life insurance com- 





Catch the Spirit of the Company 


Have you ever noticed that every life company has a distinct individ- 
uality? What life company has made Kansas famous in life insurance 
work? When you speak of Kansas life insurance you think of 


The Farmers & Bankers Life 
Insurance Company 
WICHITA - - - KANSAS 


The company has a narhe for reliability, service, liberality, enterprise, 
determination and achievement. Its directors are giving it their best 
thought. It is ever to be the premier life company of its home state. 
Kansas has many things to be proud of. It will always find that The 
Farmers & Bankers Life is a credit to the state. Represent a company 
that has a high standing at home. It means much to have back of you 
a crowd of Kansas boosters. 











HOME LIFE INSURANCE COMPANY 


of America 
Incorporated 1899 


PROTECTION FOR THE ENTIRE FAMILY 


This Company issues all modern forms of policy contracts from age 3 
months next birthday to 60 years. 
Industrial policies are in full immediate benefit from date of issue. 
Ordinary policies contain a valuable Disability clause and are guaranteed 
by State Endorsement. 
GOOD CONTRACTS FOR LIVE AGENTS 
Executive Offices, No. 506 Walnut Street, Philadelphia, Pa. 


BASIL S. WALSH, Pres. JOSEPH L. DURKIN,Secy. JOHN J. GALLAGHER, Treas 











OLD COLONY LIFE 


INSURANCE COMPANY 
OLD COLONY BLDG. CHICAGO, ILLINOIS 


Insures man, woman and child from ages 2 to 60 inclusive under 
Legal Reserve, Standard Provisions Policies (for amounts as small 
as $100 for children), with annual, semi-annal and quarterly (not 
weekly) premiums, same for male and female. Ordinary (not in- 
dustrial) insurance for the entire family. 

Participating and Non-Participating Policies with Double In- 
demnity, Waiver of premiums and Disability Annuity features. 

Such insurance facilities widen the Agent’s field and increase 
his opportunity. 

We have at the present time particularly good openings in Michigan, South 
Dakota, Nebraska, Kansas, Tennessee, Iowa and Montana. 


Write for a general agent’s contract to 


B. R. NEUSKE, President 




















GARY NATIONAL 
LIFE INSURANCE COMPANY 


Gary Theatre Building 
GARY, IND. 





Located in the Heart of Financial Solidity 





WE HAVE the leading banks in northwestern Indiana as 
references and their officers as stockholders. 


WE HAVE the endorsement and support of The Gary 
Commercial Club. 


WE HAVE a Strong Organization Committee. 


FOUR SALESMEN WANTED 
Who Can Appreciate Real Opportunity 
References Required 
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panies themselves. Blind opposition 
means serious trouble; intelligent co- 
operation, enlarged opportunity for 
service. 


Have Companies Responded to Duty? 


It would be useless to appraise the 
danger of this situation, or to suggest 
means of meeting the situation, without 
an unbiased consideration of the action 
of life insurance companies, since war 
was declared. As one who has devoted 
the best years of his life to life insur- 
ance, I am constrained to admit that, 
in my judgment, the conduct of the life 
insurance companies, since this country 
went to war, has not measured’ up to 
that high sense of patriotic duty which 
the people of this country had a right 
to expect. This is strikingly illustrated 
in the attitude of the companies toward 
the war clause. If they had met the 
crisis in the proper spirit and manner, 
it would have put them in a much more 
favorable position before the people of 
this country, and given them a very 
different standing before Congress in 
their opposition to the proposed bill. 

Too Much Difference 

There are almost as many war clauses 
on the market as there are companies 
doing business, nearly all of them dif- 
fering as to provisions and rate. The 
result of this has been competitive so- 
liciting by agents of the different com- 
panies using the war clause as a com- 
petitive element in the policy. Since 
there was such a wide difference in 
these provisions, men needing insurance 
have become confused to the extent, in 
some cases, of becoming disgusted and 
purchasing no insurance. In other 
cases, insurance has been placed in sev- 
eral different companies, each company 
having a war clause with a different 
provision; some beginning to charge 
premiums as soon as the insured enters 
service in this country, and others mak- 
ing no charge until after they begin 
service in foreign countries. These 


understanding in the future, which may 
cause unnecessary lapsation of policies. 

It was the clear, patriotic duty of all 
the life insurance companies doing busi- 
ness in this country to adopt a standard 
war clause, identical both as to provi- 
sions and rate, and eliminate the con- 
fusion which goes with competition, so 
far as that phase of the policy was con- 
cerned. In that way, the agents of dif- 
ferent companies could have cooperated 
in placing insurance in a way that they 
have been wholly unable to do. Much 
good would also have resulted from a 
common understanding as to maximum 
amounts companies would _— on 
war risks. 

Adjust Business to Conditions 

The life insurance interests of this 
country must recognize the fact that 
the proposed legislation has made a. 
strong appeal to the patriotic sentiment 
of this country, as any active insurance 
agent can ascertain by sounding public 
opinion, and there are no objections 
which can be offered that will change 
the government’s present plan; indeed, 
the feature to which most strenuous 
objections is offered is the one which 
should not be opposed. If the young 
men of this nation, who make up our 
army, come out of the service impaired 
insurance risks, but still able to play 
a part in our national life, which neces- 
sitates life insurance, the government 
should see that the protection carried 
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during the war is converted to a legal 
reserve policy and furnish them the 
protection which otherwise they would 
be denied. This is but common justice 
and insurance men should recognize 
this and adjust their operations to co- 
operate with, rather than oppose, the 
efforts of the government in this direc- 
tion. 

Hurting the Business 


Life insurance, as a business, will be 
materially injured by sending a lobby 
to Washington for the purpose of hin- 
dering the enactment of this legislation, 
if objections are offered on the ground 
that the enactment of the law will re- 
sult in the permanent establishment of 
state insurance. ‘This intimately iden- 
tified life insurance with those sordid in- 
terests that have debauched the politics 
of this nation and brought our states- 
manship into disrepute. It also stulti- 
fies those advocates of life insurance 
who plead that it shall be placed sep- 
arate and apart from the selfishness 
which reigns in our commercial and in- 
dustrial activities. It would seem that 
our leadership, as represented in \Wash- 
ington, is devoid of that vision so much 
needed at the present time. 


How to Defeat Scheme 


The best possible way to defeat any 
governmental scheme is to demonstrate to 
the people beyond question that the pub- 
lic can be better served by private enter- 
prise, and unless that can be done, those 
engaged in any line of business, whatever 
it may be, may rest assured that the hour 
has struck, in the history of the world, 
when governments will proceed to do for 
their citizens, that which they can do bet- 
ter and more satisfactorily than can be 
done by private and corporate initiative. 
He who fails to appreciate this fact is 
blind to the most patent signs of the 
times. Unless there is a very marked 
change in the production and distribution 
of the things that the fundamental needs 
of society ‘demands, not only life insur- 
ance, but practically all of our great basic 
industries will pass under government 
control, 


Unselfish Service Proclaimed 


Organized life insurance, for the past 
ten years, has been developing and pro- 
claiming the doctrine of unselfish serv- 
ice and in this hour of the nation’s crisis, 
it cannot afford to renounce those lofty 
ideals. Indeed, on the other hand, the 
very existence of life insurance, as a field 
for individual: and corporate enterprise, 
depends on adherence to the loftiest ideals 
of ever broadening service, upon the part 
of both agent and company. It must dem- 
onstrate its right to live by cooperation 
with the government, and discredit gov- 
ernment insurance by rendering superior 
service to the insuring public. This line 
of action will not only advance the best 
interests of life insurance, but will exert 
a profound influence on the public mind 
in preventing the growth of sentiment in 
favor of state socialism. 


Method of Meeting Situation 


Assume that a young man twenty-one 
years old enters the army. Two thou- 
sand dollars ordinary life would cost him 
$36.52. As soon as he enters the service 
a war premium of $37.50, which is about 
the most favorable rate quoted, would 
make his $2,000 cost him annually dur- 
ing service’ $111.56; whereas, $10,000 of 
insurance offered by the government would 
cost him only $80, with the privilege of 
converting it at the end of service into a 
3% percent reserve policy on any form 

which he might elect. If asked the ques- 
tion by a prospective insurant as to which 
would be best for him and his estate, 
what conscientious life insurance man 
could do other than advise him to take 
the government’s insurance? If this be 
true, insurance offered by private compa- 
nies must give better service or lose its 
case. This can, unquestionably, be done. 


Give Hearty Approval 


Instead of opposing the government’s 
plan, give it hearty approval; and to use 
again the illustration above given: If 
you find a young man of conscription age, 
who is able to carry $2,000 insurance 
(this will apply proportionately to any 
amount taken) advise him to take this 
insurance and if he is called into the serv- 
ice, instead of paying the war clause on 
the policy, let him use the money which 
the war clause would cost to buy govern- 
ment insurance. If he is killed during the 
war, while in service, the government 
would pay him the $10,000 and the insur- 
ance company would return to him the re- 





serve on his policy. If he goes throug 
the war without sustaining any injuries 
and comes out an insurable risk, he will 
have his $2,000, already in force, and un- 
questionably will have paid for the entire 
period no more for $12,000 than he would 
for $2,000. It will be no trouble for the 
man who gained his confidence by advis- 
ing him to take this course to show him 
that there will be no comparison between 
a policy issued by any of the well estab- 
lished companies and that which will be 
offered him by the government; he will 
then drop his government insurance, re- 
placing it in some good private company. 
If he is uninsurable at the close of the 
war, he should be in a position to avail 
himself of the option to convert his pol- 
107 as provided by the proposed legisla- 
tion. 
This method can be used by the agent in 
the field under methods now in use by all 
companies, and will act as a powerful 
force in establishing both company and 
agent in the enduring confidence of his 
community. However, the great army of 
noble men who have dedicated their lives 
to insurance field work have a right to 
expect the companies to come to their 
assistance in this impending crisis, and 
not leave them to their own unaided 
efforts to make the fight. The agent is 
the great factor in fixing the standing of 
life insurance in the public mind, but his 
limits are necessarily fixed by company 
management. 
Cooperation Can Save Day 

Every life insurance company doing 
business in this country should, through 
properly accredited representatives, meet 
at once in Washington and agree upon a 
war clause to be adopted, without the 
slightest variation, by all the companies. 
In this way the first step would be taken 
toward the elimination and prevention of 
the government entering the life insur- 
ance field. Instead of opposing the pro- 
posed legislation on the ground that the 
government should not enter life insur- 
ance, the companies of this country should 
suggest, as a substitute, that the govern- 
ment establish a commission of insurance 
experts, and that the insurance of all 
sailors and soldiers, upon terms satisfac- 
tory to the government, be distributed*® by 
the commission among all the companies 
doing business in this country upon such 
a basis as to do none of them injustice. 

This would take into consideration the 
fact that the smaller and younger com- 
panies could not be expected to handle as 
much of this business as the older and 
stronger companies. Let the companies 
segregate this business and keep an ac- 
ecunt of its exact cost, and let the govern- 
ment pay to the companies all actual cost 
over and above the rate fixed at the time 
insurance is issued. By a different proc- 
ess this is exactly what the government is 
proposing to do. It is true this is an 
enormous task, but is it greater than will 
confront the companies in adjusting pres- 
ent methods to meet the situation, once 
government insurance becomes an estab- 
lished fact in this country? Private insur- 
ance must make its choice now, and 
quickly, for it is government insurance 
unless all the companies, in unselfish, 
patriotic action, step in and relieve the 
government of this task. 


What Government Plan Means 


It is the duty of every life insurance 
man to do his utmost to prevent the estab- 
lishment of government life insurance, 
not by blindly opposing the proposed leg- 
islation, but by intelligently and patriot- 
ically offering the government a better 
means of accomplishing its purpose. 
Without, in the slightest, impairing the 
splendid fabric of life insurance, the com- 
panies can handle this problem in a way 
to render great patriotic service, and at 
the same time greatly advance the best 
interests of life insurance as an institu- 
tion. Once establish government insur- 
ance and well nigh irreparable injury has 
been done, not only the business, but the 
very institution of life insurance; let the 
life insurance companies successfully han- 
dle the situation and life insurance will 
be given an impetus that it would not 
have gained in a half century, undér nor- 
mal conditions. 

There is no danger of state life insur- 
ance ever supplanting the private com- 
pany; the only thing to be feared is the 
demoralization and loss that will follow in 
the wake of the period of readjustment. 
Just so surely as the blessings of religion 
can be carried to humanity only by the 
zeal and personal efforts of its votaries, 
so only by the personal efforts of the 
agent. will life insurance ever be success- 
fully sold. Under state control men would 
ride on railroads, buy steel, wheat, cotton 
and other commodities that offered a 
profit or the zest of speculation in return 
for their efforts and chances, but men in 
large numbers will never’ unselfishly 
assume such a. burden as carrying life in- 
surance without the personal prodding of 
the agent. Will life insurance men meas- 
ure up to this transcendant opportunity 
and avert by quick and patriotic action 
this impending danger? 





Cash Capital $200,000.00 





ECRET OF OUR W h 
UCC e have a contract for you under which your 
One Swccess = income will be limited only by your activities. 


A REAL PROPOSITION FOR A REAL MAN 


FEDERAL CASUALTY COMPANY 


DETROIT 
MICHIGAN 


V. D. CLIFF, President 














Your greatest hopes will not be fully realized 
until you have signed a contract with the 


GERMAN-AMERICAN LIFE IN- 
SURANCE COMPANY of IOWA 


Home Office: Odd Fellows Bldg. 
BURLINGTON, IOWA 


For Information Address 
LOUIS H. KOCH, Vice-Pres. and Gen. Manages 








UDALL 
FEDERAL UNION LIFE 
Insurance Company 
Cincinnati, Ohio 

has just issued a very interesting booklet 
‘‘Suggestions for Increasing 
Your Income’”’ 
and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 


Ohio, Illinois and Kentucky 








THE PEOPLES LIFE 
INSURANCE CO. 


Chicago’s Most 
Progressive 
Company 


Ordinary and 
Monthly 
Premium 
Contracts 
Direct With 
the Home 
Office 


Address 
Elon A. Nelson 
President 
Chicago 





Home Office Building 
Chicago 














Bankers Mutual 
Life Company 


Freeport, Illinois 
PURE PROTECTION 








Annual Premium per $1,000 
WHOLE LIFE 


Age25 .... . $12.20" 
Age35 ..... 15.40 
Age50 ..... 25.44 


Other Ages in Same Proportion 


AGENTS WANTED IN 
Illinois, Indiana, Michigan, 
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Once an 


Illinois Life 
Man 


Always an 


Illinois Life 
Man 


GREATEST GREATEST 


ILLINOIS ILLINOIS 


COMPANY COM PANY 


WANTS GOOD MEN WANTS GOOD MEN 
AND AND 
WILL PAY THEM WELL WILL PAY THEM WELL 


A HUSTLER 


Can Get a Direct General Agency Contract With 








Merchants Life Insurance Company 
BURLINGTON, IOWA 


Assets $1,399,308.89 


Death Claims Paid $2,752,963.76 Good Territory Open 




















FACTS—24th YEAR 
MISSOURI STATE LIFE INSURANCE COMPANY 
ST. LOUIS, MISSOURI 


Comparative Statement Showing Yearly Growth of Company 
Admitted Assets Guarantee Fund to Policyholders Insurance in Force, Paid for Basis 


Dec. 31, 1913 Dec. 31, 1913 Dec. 31, 1913 
$9,032,736.66 $1,880,784.30 $81,526,180.00 
Dec. 31, 1914 Dec. 31, 1914 Dec. 31, 1914 
$10,511, on . $2,117,222.79 $93,364,394.00 
Dec. 31, Dec. 31, 1915 Dez. 31, 1915 

a2, me is. is %2, _ _ ig $106,880,393.00 
Dec. 31, 1916 

$14,142, 052.49 $2,708, 397.65 $129, 199, 279.00 


» 1917 


$15,325,253.39  $2,841,209.49 — $144'786,620.00 








Another Year of Progress— 


Dec. 31, 1916 GAIN 
RARE ine sae tae gia dee $11,943,640 $1,664,007 
Surplus to Policyholders. . 1,141,900 133,149 
Insurance in force . . . . 104,989,362 15,392,529 
ESS SR ca i yeh a 4,485,710 597,021 


TheW ESTERN and SOUTHERN 


Life Insurance Company 
W. J. WILLIAMS, President CINCINNATI 


Attractive Apportunities 


Open to Agents in Ohio, Indiana, Kentucky, West 
Virginia, Western Pennsylvania and Michigan 








Representing 


The Mutual Life Insurance Company 


OF NEW YORK 
you will make money. 


The great strength, big dividends and incomparable 
benefits of the ‘‘oldest company in America’ 
mean certain success for you. 





For.Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2nd Vice-President 
34 Nassau Street, NEW YORK, N. Y. 

















The Gem City Life Insurance Company 


DAYTON, OHIO 
General Agency Openings In First Class Territory In Ohio Only 


Life Department—Low Level Premiums, Non-Participating 
Accident Department—Unexcelled Policies and Rates 


HOME LIFE INSURANCE COMPANY 


GEORGE E. IDE, President (Now Purely Mutual) 256 Broadway, NEW YORK 


The fifty-seventh annual report shows insurance in force of $133,493,000, an in- 
crease during the year of $7,832,827. The Company paid the polic holders in 1916 
$3,536,233, of which $628,406 was in dividends or premium refund. Its insurance 
reserve fund was increased by $1,300,000 and the Assets are now $32, 821,462. 

W. A. R. BRUEHL & SONS, General Managers HOYT W. GALE, General Manager 
Central and Southern Ohio and Northern Kentucky For Northern Ohio 


Rooms 601-606 The Fourth National Bank Building 229-232 Leader-News Building 
CINCINNATI, OHIO CLEVELAND, OHIO 








" J.0, LAUGMAN, President! 








Are You Permanently Established? 


Write for Territory 
Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 
PHILADELPHIA - 


B. O. BERGE, Secretary 


Lutheran International 


Jusurance Company 


Capital $100,000.00 Surplus $121,477.33 


Ottawa Banking &-Trust Building 
OTTAWA, ILLINOIS 
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LIFE, HEALTH, ACCIDENT**° MONTHLY INCOME INSURANCE. 


is} LATEST POLICIES AND AGENCY CONTRACT Sat): 07:\ae 
Openings OHIO IND. KY., and MICH. Write Columbus 











CRESCENT LIFE 


INDIANAPOLIS : 
JOHN C. HUMES, President LESLIE D. CLANCY, Secretary 


A LEGAL RESERVE COMPANY 
ARE YOU A BIG PRODUCER? CAN ‘YOU PROVE IT? 
If so, yeu can develop a life interest with this prosperous Company. 
ONE GENERAL AGENT WANTED IN INDIANA 
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